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In milk replacement formulas, breeder rations and other feeds 
for swine, calves and cattle Brewer's Dried Yeast acts as a 
growth stimulant, accelerates the rate of gain, improves 
the utilization of other nutrients and provides the “extras” 
in times of stress. 


BREWER’S DRIED YEAST | 


In poultry feeds Brewer's Dried Yeast improves 
hatchability and viability, stimulates growth, 
prevents enlarged hocks in turkeys and certain 


Symbol of 
Quality 
Feeds 


Provides 

High Quality 

Protein with a Full 

Complement of Amino Acids 
Natural Vitamin B Complex 
Important Minerals 

Unidentified Growth and 
Unique PLUS Factors 

Natural Anti-Oxidant Properties 


Associate member — 
American Feed Manufacturers 
Association Pet Food Institute 


Produced and Shipped 
at Plants 
from Coast to Coast 


types of leg weakness in ducks and geese. 


In specialty feeds for dogs, cats, mink, fish and bees the 
incorporation of Brewer's Dried Yeast avoids the risk of 
nutritional deficiencies, promotes proper metabolism, adds 


appetite appeal and protects against certain types of 
infections. 


The natural anti-oxidant properties of Brewer's Dried Yeast 
guard the purity, freshness and palatability of flavor-and- 
oxidation-sensitive feeds and prevent or retard the develop- 
ment of harmful rancidity and thus prolongs storage stability. 
They also protect oxidation-prone vitamins. 


The unique properties of Brewer's Dried Yeast are partly 
inherent in the strain — Saccharomyces cerevisiae — a "'per- 
fect" yeast, and partly due to its matchless growth medium 
and conditions of fermentation. Because of its high nutritive 
values, versatility and stability, genuine Brewer's Dried Yeast 
is favered as a rich source of B vitamins and unidentified 
factors in all types of feeds. The tradition of research and 
experience provides conclusive evidence that it represents a 
notable ingredient for modern feed formulation. No other 


yeast expresses so well your insistence on unyielding stan- 
dards of perfection. 


Investigate the Advantages of Brewer's Dried Yeast 
Write for Complete Information to 


Brewers Yeast Council, Inc 


605 N. MICHIGAN AVENJU 
CHICAGO 11, ILLINOI 
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Feed Mill Profits 
GOOD 


ake a Difference 


INCREASES 
BUSINESS 
VOLUME 


WITH THIS Mitt, 
ONE MAN EQUALS 
80 70 100 TONS 
OF MIXED FEED 


REDUCES 
OVERHEAD 


SPEEDS 
SERVICE 


WILL HELP YOU 
SELECT THE PROPER 
PRATER EQUIPMENT 


FOR YOUR PARTICU- 
LAR MILL. 


. Granular Grind is Good Bus 

. Blue Streak Twin Spiral Mixing 

. In and Out of the Mill 

. A Better Grind in Less Time 

. Gradual Reduction Grinders 

. Rotary Airlock Feeders 

- Quick Quiz on the Granular Grind 
. Prater Story 

. Custom Feed Milling 

. Pre-Engineered Packaged Feed Mill 


In addition to the above advantages, good 
equipment helps you to make better, more 
economical use of the farmer's own grain. 
This saves your customers money because 
you can give them the lowest cost per ton 
of feed! And you earn the advantage of 
steady, repeat business. 


Write today for one or more of 
these handy reference bulletins. 


ter PULVERIZER COMPANY 


elelolelele| ole! 


Truck Scale 


Prater Truck Hoist 


Blue Streak Dual-Degree 
Drag Feeder 


Prater Permanent Magnet 


Blue Streak Dual-Power A. C. 
Mill with Pratermatic Screen 
Changer 


Blue Streak Twin Spiral 
Two-Speed Mixers 


Concentrate Tanks 


Prater Weigh Buggy Scale 


Prater Elevator Leg 


Finished Feed Bins 


Vertical Screw Lift 
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| Grace Urea 
| helps maintain 
peak milk 
production 
at a lower 


feed cost 


Dr. J.D. Aughtry, Manager of Agricultural Service, 
W. R. Grace & Co., Nitrogen Products Division, 
whose booklet on dairy feeds is now available. 


Send forFREE Booklet 
"HOW TO IMPROVE 
DAIRY FEEDS 


AND CUT COSTS 
But be sure that the concentrate you buy contains 


AT THE SAME TIME" 
the best urea—Grace Urea Feed Compound. ‘This 


An authoritative discussion of the many advan- superior protein supplement mixes thoroughly and 
tages of urea in dairy feeds by Dr. J. D. Aughtry, uniformly. You can be sure of the same excellent | 
pictured above. Fill in and mail coupon for results every time. Ask your concentrate supplier 
your free copy. about the savings that may be realized. 


_GRACE. 


NITROGEN PRODUCTS 


w.R. GRACE & co. 


Leading nutritionists are agreed, and tests prove, that 
urea is a definite advance in dairy cattle feeding. This 
262% protein equivalent when properly formulated 
in a concentrate increases the performance of the 
feed and speeds digestion of fiber. Furthermore, urea 
helps to maintain the high production record for which 
profitable dairy herds are noted ...at a lower cost for 
feed. This means greater net profit for you. 
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W. R. GRACE & CO. 
Nitrogen Products Division 
147 Jcfferson Avenue, Memphis 3, Tenn. 
Please send me a copy of 
“HOW TO IMPROVE DAIRY FEEDS” 


NITROGEN PRODUCTS DIVISION 
Address 147 JEFFERSON AVE., MEMPHIS NN. 
City omer MEMPHIS—147 Jefferson Ave., JAckson 7-4541 » CHICAGO—75 E. Wacker, FRo ‘0 2-642 


NEW YORK—7 Hanover Square, Digby 4-1200 ST. LOUIS—8230 Forsyth, 7-17! 
BIG SPRING, TEXAS—509 Permian Bldg., AMherst 4-5218 
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ON THE COVER: This striking winter scene portrays East Corinth, Vt. 
Dick Smith was the photographer. 
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The essential role played by minerals in the diet of America’s live- 
slock population needs reselling and retelling, writes Paul W. Mait- 
edn. He describes major and trace elements in relation to their im- 
portance in animal feeding. Steps to avoid a ‘mineral myopia’ are 
presented. page 7. 


production 
Clean lines, efficient layout. and modern machinery contribute to 
the proficie production picture for the new plant of Farmers Co- 
Ob of Hixton in western Wisconsin. How the new installation was 
planned: specilically for local area service is explaimed in detail. 
With photos. page 35. 


There's a Horatio Alger twist to the business growth of M-G, inc., a a 
fast-growing feed manufacturing concern serving 23 Texas counties 
from iis headquarters at Weimar. How Marvin Gilbreath has built 
@ seven-million-doliar annua! business volume is spelled out. With 

Photos. page 52. 
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>for broiler 


Already considered the greatest coccidiostat for broilers, AMPROL has 
proved equally effective for turkeys! These chief advantages make 
AMPROL the coccidiostat of choice with your turkey-grower customers: 


AMPROLis highly effective against the three 
economically important coccidial species: 
Eimeria adenoeides, E. gallopavonis and E. 
meleagrimitis. 


AMPROLis especially effective against mixed 
infections which are so common...and costly... 
in turkey flocks. 


AMPROL allows satisfactory weight gains, 
with very favorable feed conversion ratios. 


AMPROL, at a use-level of 0.0125%, helps 
prevent coccidiosis in a unique way by depriv- 
ing coccidia of the thiamine they need to live. 
However, at this level AMPROL will usually 
permit the establishment of a sound immunity. 


AMPROL permits you to stock only one 
coccidiostat for both broilers and turkeys. 


AMPROL gives full coccidiostatic activity... 
coccidia have not been shown to develop resist- 
ance to this coccidiostat, yet it is well tolerated 
at many times the recommended use-level and 
is nontoxic to farm animals. 


AMPROLhas excellent blending properties... 
is easy to use in your mill. 


Add Amproz to your feeds to give your turkey- 
grower customers the most coxy protection for 


their money! 
y 
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MERCK CHEMICAL DIVISION 
MERCK & CO., INC. » RAHWAY, NEW JERSEY MERCK 
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Contrary to common popular im- 
pression, the majority of American 
livestock producers often neglect to 
feed — or feed in a haphazard man- 


ner — the essential major and trace . 


minerals to their livestock. Minerals 
are basic to life and keys to feed 
efficiency; this overall indifference 
to mineral nutrition consistently 
costs American farmers, ranchers, 
and feeders a substantial part of 
their annual livestock income. 


The foregoing has been substantiat- 
ed by repeated surveys of mineral 
feeding practices in feedlots and on 
farms and ranches throughout Amer- 
ica. It is indeed unfortunate that the 
haphazard feeding of minerals to 
livestock is so widespread and so 
contrary to our mineral nutrition 
“know-how.” 

Much has been claimed and dis- 
claimed about the role of minerals 
in livestock production; however, 
animal scientists have forged a chain 
of research evidence that major and 
trace minerals are indispensable to 
animals, that the soils of practically 
every state are commonly or in- 
creasingly deficient in one or more 
of the essential minerals, that no one 
oi the required minerals actually is 
more important than the other be- 
c: use an absolute deficiency of any 
sential mineral is incompatible 
W th life, and that grasses and grains 
Vv ry widely in their mineral content 
ii espective of the soil on which they 
W:re grown. 

it is the consensus of livestock 
n tritionists that at least 10 minerals 
s' ould be incorporated in a ‘“‘free- 
¢ oice” mineral feeding program for 
{ ar-footed farm and ranch animals 
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Need for Minerals 
Should Retold 


Major. Trace Elements in 


Feeding Often Slighted 


By PAUL W. MATTSON 
Morton Salt Co. 


PAUL MATTSON 


and that most mixed livestock feed 
should be fortified with extra min- 
erals. Supplemental minerals are 
keys to feed efficiency and are neces- 
sary for rapid gains, good produc- 
tion, reproduction, and general 
health of livestock. 


Essential Minerals 

Minerais needed by livestock can 
be divided into two general groups, 
major or common minerals and 
trace minerals. The major minerals 
— sodium and chlorine from salt, 
calcium and phosphorus from dical- 
cium phosphate, steamed bone meal, 
monocalcium phosphate, and similar 
products — are needed by livestock 


in relatively large amounts. Potass- 
ium, sulphur, and magnesium are 
present in rather generous amounts 
in regular livestock rations. They 
are frequently classified by live- 
stock nutritionists as common min- 
erals and, generally speaking, need 
not be added to ordinary mixed live- 
stock feeds or fed on a supplemental 
basis. 

The trace minerals most frequent- 
ly deficient in natural livestock feeds 
are iodine, cobalt, and iron — follow- 
ed closely by copper, zinc, and man- 
ganese. These six essential trace 
minerals and the four major min- 
erals — sodium and chlorine from 
salt and calcium and phosphorus — 
are the 10 minerals most often lack- 
ing in the diet of livestock. Today, 
most mixed or formula feeds are 
fortified with these 10 minerals, and 
the six essential trace minerals are 
added to calcium and phosphorus 
mineral supplements as well as to 
salt for free-choice feeding to live- 
stock. 

Because of lack of conclusive re- 
search in the field of animal nutri- 
tion, we do not know all the mineral 
elements that are essential to ani- 
mal life. With the increased empha- 
sis on the importance of mineral nu- 
trition, animal researchers are dis- 
covering additional trace minerals 
that may need to be fed to animals 
on a supplemental basis. 


Should Be Solved 
With the rising tide of interest and 
information on mineral nutrition — 
mineral-fortified formula feeds, cal- 
cium-phosphorus mineral supple- 
ments, and free-choice trace - min- 
eralized salt available at all feed 
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de: ers — mineral deficiency in our 
nai on’s livestock diet could and 
she ud be virtually non-existent to- 
da’. 
Lnfortunately, high-priced and 
coi plicated mineral mixtures com- 
bin d with high-pressure salesman- 
shi in past years have caused many 
liv. stock producers to look askance 
at nineral feeding programs in gen- 
er:.. Many farmers and ranchers 
we e fooled once or twice on mineral 
mi:.tures that were not properly 
coiapounded and were grossly over- 
priced. From them, immediate nu- 
triiional benefits did not materialize 
as were promised by over-zealous 
mineral salesmen. Now these feed- 
ers shy away from all mineral mix- 
tures other than plain salt — even 
though there are many mineral mix- 
tures on the market today that are 
priced fairly, nutritionally correct, 
and essential to any sound livestock 
production program. 

In spite of this waryness on the 
part of farmers and ranchers insofar 
as minerals are concerned, the 
greatest weakness in the adoption of 
sound mineral feeding practices by 
livestock producers lies in the fact 
that many feed salesmen and feed 
dealers are not themselves ‘‘sold’’ on 
the financial benefits to their cus- 
tomers of a sound mineral feeding 
program. 

In many instances they have been 
inadvisedly taught — or believe — 
that the fortification of mixed live- 
stock feed with major and trace 
minerals precludes the necessity of 
feeding any mineral other than plain 
salt on a free-choice basis. This 
could be true if feeding conditions 
were faultless, but they never are. 

Feed salesmen and feed dealers, 
as a rule, emphasize major and 
trace mineral fortification of mixed 
livestock feeds. Rarely, however, 
does the discussion encompass the 
necessity of feeding calcium-phos- 
phorus mineral supplements and 
trace-mineralized salt on a free- 
choice basis to animals subsisting 
entirely on natural feeds — or low 
levels of mixed livestock feeds that 
have been fortified with minimum 
levels of the essential minerals. 

\’e must emphasize that the forti- 
ficxtion of mixed livestock feed with 
miierals does not eliminate the 
he essity of feeding calcium-phos- 
ph.rus mineral supplements and 
trece-mineralized salt on a_ free- 
ch ice basis to livestock. Four-foot- 
ed farm animals often need more 
ca cium and phosphorus than are in 
fe is, and they almost always need 
mre salt and trace minerals than 
no mally are added. Animal scien- 
tis s continually call our attention to 
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the fact that animals have their in- 
dividual mineral requirements; 
some animals need more than others. 


How to Feed Minerals 

The mineral feeding story of the 
divided mineral box, trace-mineral- 
ized salt in one side of the box and 
a well-balanced calcium-phosphorus 
mineral supplement in the other 
side, is as sound economically and 
correct nutritionally today as when 
it was first told many years ago. 
Feed trace-mineralized salt on a free 
access basis, either blocks or loose 
salt, separately and apart from a 
simple, balanced mineral mixture 
containing primarily calcium and 
phosphorus either in block or in 
loose form. 


Animals Decide 

Under this simple mineral feeding 
program, when animals need trace- 
mineralized salt, they have access to 
salt. We know they need it every 
day but only they know how much. 
When animals need calcium and 
phosphorus to supplement a_ pos- 
sible dietary deficiency, they have 
access to a _ calcium - phosphorus 
mineral mixture that has been bal- 
anced to fit their particular needs. 

It should be emphasized that the 


adding of major and trace minerals 
to mixed livestock feeds does not 
bless the ration with special nutritive 
ability. Minerals cannot convert 
poor nutrients into good nutrients. 
Nor can the feeding of minerals free- 
choice to livestock put a premium on 
shiftless feeding practices. Remem- 
ber that minerals are not a substi- 
tute for good overall management 
but they are the foundation on which 
a profitable livestock production pro- 
gram can be built. 

Feed is the highest single item of 
cost in livestock production. Feed 
makes up about 85 per cent of the 
cost of beef production, 80 per cent 
of the average cost of pork; approxi- 
mately 50 per cent of the cost of 
milk, and about 75 per cent of the 
production cost of eggs. 


Do your farm and ranch customers 
a favor they will never forget by urg- 
ing them to feed trace-mineralized 
salt and their favorite calcium-phos- 
phorus mineral supplement on a 
free-choice basis to all their live- 
stock. This is a safe, complete, and 
low-cost mineral feeding program 
recommended by leading animal nu- 
tritionsts for maximum feed conver- 
sion, better health, production, and 
reproduction. 


Badger State Feed Man, 


W.N. Knauf, Is Dead 

CHILTON, Wis. — Death recently 
claimed William N. Knauf, founder 
of Knauf & Tesch Co. and a former 
president of the Central Retail Feed 
association. Mr. Knauf, who was 
88, had served as president of the 
firm until his retirement in 1954. 

Now recognized throughout the 
world as a manufacturer of pigeon 
feed and wild and domesticated bird 
seed, Knauf & Tesch originally was 
known as Knauf, Jucken & Berger 
Co. William Knauf joined the com- 
pany as a bookkeeper on July 5, 1889. 

His father, Nicholas, established 
the predecessor grain business in 
1866 for the distribution of peas, 
wheat, and various field seeds. Sev- 
eral years later the firm was pur- 
chased by son William and Frank 
Tesch, father of K-T’s current presi- 
dent, R. C. (Chick) Tesch. 

William Knauf served two terms 
as president of the Central associa- 
tion and was active in political as 
well as other business affairs. He 
was a former chairman of the sixth 
district Republican organization and 
acting head of the GOP state central 
committee. 

Mr. Knauf organized and was the 
first president of the old Chilton 
National bank and for many years 


WILLIAM KNAUF 


headed Chilton Canning Co. He 
founded Calumet Dairy Co., which 
was sold to the Carnation Co. in 1911, 
and was first secretary of the Calu- 
met county Red Cross. 

Knauf & Tesch Co. is a pioneer 
in the production of feeds for cattle, 
hogs, and chickens. The firm pro- 
duces 45 varieties of pigeon and wild 
and caged bird feeds. All its prod- 
ucts, including pigeon feed, bird 
seed, and cattle and poultry feeds, 
carry the brand name Kaytee. 
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FROM THE SOIL OF THAILAND, LILLY RESEARCH DISCOVERS 
A NEW ANTIBIOTIC THAT BOOSTS GAINS IN SWINE AND 
INCREASES FEED EFFICIENCY. 


THIS NEW PROFIT AID FOR HOG RAISERS IS CALLED 


Let 
. 
. 


ELANCO PRODUCTS COMPANY A DIVISION OF 
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From a Missionary 
in Thailand: 
T. e discovery of TYLAN 


Am ag thousands of soil samples sent 
to t!.c Lilly Research Laboratories from 
all cver the world, one, collected by a 
mec cal missionary from a rice paddy 
in nailand, contained a new antibiot- 
ic which immediately showed great 
promise for agricultural use. It was 
called Tylan and proved to be a gain 
booster for swine. 


On-Farm Tests Show Hogs Gained 
an Extra 12% on 2% Less Feed 


Field trials were conducted on farms in four 
combelt states. These feeding trials involved 
approximately 1,500 hogs. Average increase in 
daily gain (to 200 Ibs.) by the hogs fed Tylan 
in the ration was 12% over similar numbers of 
hogs not fed Tylan in the ration. The Tylan- 
fed hogs also experienced a 2% increase in feed 
efficiency when fed for an equal period of time. 
If both groups had been fed to equal weights, 
the efficiency advantage would have been greater 
for Tylan. Average increase in daily gain cover- 
ing the period up to 50 pounds was 21%, and 
...up to 100 pounds was 17%. 


HOW LILLY RESEARCH TEAMS WITH ELANCO TO INCREASE 


Tylan Test Data Available ... Write Elanco 
Products Company or see your 
Elanco representative for complete 


data, trial results and prices. 


YOUR PROFIT AND YOUR PLEASURE 


Finding a new antibiotic is not easy. In a recent 10- 
year period, Lilly scientists screened 10,000 soil sam- 
pics and isolated 200,000 organisms. Of these, 25,000 
showed antibiotic activity. Seven eventually reached 
clinical trial; and, of these, three became products. 


© a sprawling 600-acre farm near Greenfield, Indiana, 
th. Lilly Research Laboratories are constantly seeking 
nev ways to improve animal health and production. 


(Tylosin Phosphate) 


LLLY AND COMPANY 
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Working closely with Elanco Products Company, their 
research scientists are conducting experiments in four 
important fields — animal nutrition, veterinary medi- 
cine, insecticides and pesticides, plant nutrition and 
diseases. 


One result of this teamwork was Hygromix for the 
control of worms in swine and poultry. Still another 
is Tylan — new gain booster for swine. 


In the following months you'll hear more about Tylan, 
along with detailed reports of field trial results. 


INDIANAPOLIS 6, 
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Dehy 
Data 


Time after time, in reports of in- 
vestigators in ruminant nutrition 
work, we see references to dehydrat- 
ed alfalfa pellets as constituting the 
roughage, a major part of the rough- 
age, content of the diet. 


This is particularly disturbing 
when used in connection with milk 
production experiments, where it is 
almost invariably indicated that fat 
percentage has dropped dramatical- 
ly. It seldom is pointed out that 
feeding of even small quantities of 
true roughage such as hay or straw 
in an unground state nearly always 
will counteract this butterfat percent- 
age drop. 

Dehydrated alfalfa is important 
as a supplement to roughage rations, 
and particularly in low - quality 
roughage rations. No dehydrator 
who knows anything about his prod- 
uct ever would recommend complete 
replacement of roughage in the feed 
of ruminating animals by substitut- 
ing dehydrated alfalfa as meal or 
pellets. Amounts from one-half pound 
to as high as five pounds may be 
recommended in beef cattle feeding; 
even higher percentages have been 
used successfully in feeding calves 
and lambs. 


Agricultural Research 

The secretary of agriculture, in 
response to a directive from the 
house committee on appropriations 
issued last June, promoted a compre- 
hensive investigation into present ag- 
ricultural research by governmental 
agencies — both state and federal, 
private businesses, and industry as- 
sociations. The administrator of ag- 
ricultural research developed the 
procedure for assembling and re- 
porting this mass of data. 

The congressional directive states 
in part, ““The many and varied prob- 
lems of agriculture, as well as many 
consumer problems relative to food 
and home economics, continue to in- 
crease the need for additional re- 
search beyond the funds that can be 
provided to meet them. The depart- 
ment is directed, therefore, to make 
a thorough review during the com- 
ing year of research by private or- 


Vssociation 


PASTURE IN THE BAG 


By JOSEPH CHRISMAN 


merican 
ehydrators 


ganizations, state experiment sta- 
tions, and agencies of the depart- 
ment todetermine 1) the importance 
of research now being conducted as 
compared to additional research 
needs which have not yet been met, 
and 2) how more of these research 
needs can be met on a cooperative 
basis with the many private agencies 
in the field of agriculture.” 

The secretary called into Wash- 
ington all 24 of the research and 
marketing advisory committees in 
early November to review the re- 
search in progress and the proposed 
research projected for the five years 
ahead. 


Work Done Rapidly 

The compilation of this much in- 
formation in so short a time is truly 
a remarkable job judged by the pre- 
liminary draft of Part IV, Section 5 
on forage, feed, and seed, handed to 
us recently. This one Section 5 con- 
tains 283 pages, close typed on 8% 
by 11-inch paper. 

We are pleased to note under the 
heading, “‘Proposals for Additional 
Research Under Utilization Re- 
search & Development,’’ reference 


Upjohn Forms Marketing 


Unit for Ag Products 

RICHLAND, Mich. — A new mar- 
keting unit — Michigan Agricultural 
Co. — has been formed here by the 
Upjohn Co., Kalamazoo, Mich., ac- 
cording to Marketing Vice President 
W. F. Allen. 

Products designed for the livestock 
and poultry industries and distribut- 
ed through farm and feed retail out- 
lets will be sold by the new com- 
pany, Mr. Allen said. Dr. J. T. 
Bryan, head of Upjohn poultry prod- 
ucts since last March, was named 
manager of the new unit. 

Vice President Allen disclosed that 
Albamix, an antibiotic product for 
treatment of staphylococcal infec- 
tions in turkeys, will be the first 
item marketed by Michigan Agricul- 
tural. 


MFA Cooperative, Perry, Mo., recently in- 
stalled a new Blue Streak mixer and porta- 
ble molasses blender. 


to recommendations made by the 
American Dehydrators association 
to the Department of Agriculture as 
far back as 1958. Reference also ig 
made to the support by both the as- 
sociation and individual members in 
the conduct of USDA research. 

It should be pointed out, too, that 
the association’s efforts to promote 
research have not been limited en- 
tirely to the dehydrated product, but 
also have encompassed crop produc- 
tion of the forages, their betterment 
through plant breeding, and proper 
fertilizing and pest control. Funds 
also have been spent and are cur- 
rently being expended in an endeay- 
or to learn more about the composi- 
tion of the alfalfa plant and how it 
can be fractionated to better utilize 
its components. 


Food Major Weapon 

It has been said repeatedly by 
knowledgeable people that the great- 
est deterrent to war with our 
enemies, real or potential, is our 
huge reservoir of foodstuffs and the 
ability of agriculture and agribusi- 
ness to produce this abundance. If 
we are to maintain this productive 
ability in the face of declining cul- 
tivated acres and accelerating popu- 
lation increase, our only hope lies 
in increased agricultural research. 

It seems to us, too, that with the 
increasing emphasis on concentrate 
feeding of livestock, it behooves us 
to give added impetus to research on 
the forage crops which cover a 
majority of the acres of our country 
in both arable land and grazing. 

Greater research efforts to im- 
prove the persistence, growth, and 
utilization of the green forage crops 
of America is a necessary safeguard 
against our ever reaching the posi- 
tion in which millions now find them- 
selves, where all grains are too 
valuable as direct human sustenance 
to allow them to be converted 
through livestock to meat, milk, or 
eggs. 

The forage crops are not natural 
foodstuffs for man, but their im- 
provement in both productivity and 
quality can go a long way toward 
improving the efficiency of livestoc'x 
production, thereby keeping our 
standard of living at the meat, mil’, 
and egg-eating level we like best. 


The type and magnitude of the r - 
search needed is beyond the meai 
and ability of a non-organized agi - 
cultural community to conduct. T! 
best hope is in the Agricultural R-- 
search service of our Department ‘ 
Agriculture, supplemented by t! 
many fine research efforts at sta’ 
experiment stations and universitic: 
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FOR FEEDS 
WiTH 


FUTURE 


This phrase dates back to at least 1839, and was used originally when 
referring to the recruits of the English Navy who were called “Johnny 
Newcomes.” The American sailors later adapted the phrase to “Johnny- 
come-lately.”” The expression still implies that a person is a newcomer, 


one recently arrived, or an extremely inexperienced person. 


You’re never dealing with a “Johnny-come-lately” when you order de- 
hydrated alfalfa from Small’s. Since the day the Dehydrated Alfalfa 
Industry was born, Small’s has been recognized as the leader—a prod- 
uct you can always count on to be uniform in grade and tops in quality. 
Small wonder that a product of such absolute dependability continues 
to be the first choice of value-conscious buyers who are formulating 
“feeds with a future!” 


ARCHER-DANIELS-MIDLAND CO. 
ALFALFA DIVISION 
BOX 356 . KANSAS CITY, MO. 
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j Gallimyein 


LABORATOR! 
ORTH CHICAGO, ILLINOIS 


FOR BABY PIGS AND HOGS — 


NEW FROM ABBOTT RESEARCH 


GALLIMYCIN 


ERYTHROMYCIN, ABBOTT 


INJECTABLE 


for your real 
trouble-maker diseases 


For baby pigs and hogs, beef cattle and dairy 
cattle* — GALLIMYCIN Injectable is one of today’s 
newest and most effective antibiotic treatments 
for the livestock man’s real trouble-maker dis- 
eases. GALLIMYCIN Injectable often works when 
other drugs fail... susceptible germs show little 
resistance to this powerful new disease-fighter. 


GALLIMYCIN Injectable treats the whole animal 
— builds effective germ-fighting blood levels 
of erythromycin within one hour 

after intramuscular injection. 


*Do not use milk for human con- 
sumption during treatment and 
within 48 hours after last 

GALLIMYCIN Injection. 


FOR BEEF CATTLE -— Shipping FOR DAIRY CATTLE* — Pneumo- 


Baby-Pig Scours, Pneumonia, Flu, Fever, Foot Rot, Pneumonia and nia, Mastitis, Foot Rot and Metritis. 


Rhinitis, Bronchitis, and Leptospiro- Shrink. 
sis, Mastitis and Metritis in sows. 


Hog growers. cattlemen and dairymen among your 
customers will soon be insisting on GALLIMYCIN 
Injectable in their livestock-health programs. 


BE READY TO SERVE THEM! 


Cord 


112597 


Dept. FD-597 
NORTH CHICAGO, ILLINOIS 


(C0 I'd like to discuss the possibility of a dealership with 
an Abbott representative. 

(C0 Please send me more information about GALLIMYCIN 
Injectable. 


Company name 
My name 
Address 
City State 


ABBOTT LABORATORIES 
CHEMICAL MARKETING DIVISION 
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(Advertisement) 


PELLETED VIEW 
Of the News 


A search of the news shows 1961 as 
‘ear of wonders: 


e Russians want to Ban the Bomb, 
or Bomb the Bans, and can’t decide 
which. 


e Broiler prices skyrocket back up to 
twelve cents. 


Kennedy spends weekends in the 
White House. 


Walt Kelly at war with John Birch. 


Tito questions Pollyanna’s parent- 
age. 


e Stalin put back under wall he crawl- 
ed out of. 


¢ Congo warns UN: 
make peace. 


Quit trying to 


® Castro loses his voice and _ hires 
Robin Hood’s press agent the same 
day. 


¢ Pigeons driven from Trafalgar 
Square by a differing variety of 
straddlers — the Better Red Than 
Dead boys. 


® Republicans can’t decide on Rocke- 
feller or Goldwater, so may nom- 
inate both. 


® Post Office delivering all Harvard 
mail to Washington. 


Despite the lighter side of the news, 
1°61 has been a good year for most of 
the Western world. Men of good will 
everywhere are thankful for peace 
and believe that the Message of Christ 
is the only clear light in an indecisive 
world. 


Christmas 
Happy New Year 


The Wengers 


AVenue 4-2133, Sabetha, Kansas 
© 1961, WENGER MIXER MANUFACTURING 


- been a fairly strong undertone of con- 
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By ELDON H. ROESLER ————=} 


FACING THE NEW YEAR WITH CONFIDENCE 


This month we complete the first year of 
what was to have been the "Soaring '60's.” 
We don't have to tell any of you that the 
year of 1961 was far from soaring. 


However, many of us will agree that even 
though business in the agricultural field 
was not of the boom variety, there has 


fidence. 


Farm income has come back from the low 
point of the year 1960, even though it has 
been the result of stepped-up government programs. 


True, 
the base on which the better farm income is built is not 
of the type many of us would like to see, yet the fact re- 
mains that we have to meet conditions as they exist. 


The administration seems to be committed to putting more 
cash into farmers' pockets, and whether we like the methods 
or not, feed men who want to stay in business have to put 
their best selling foot forward. 


The years ahead will be of the expanding type for the feed 
industry — perhaps not for all of us, but certainly for the 
firms which are meeting the challenge of today's marketing. 


Stabilizing factors now present contribute to a generally 
optimistic picture. Financing of feeding operations are 
turning toward a more sound basis; feed manufacturers have 
made a real effort to shift some of the financial load from 
their shoulders. 


In the past few years there has been a "washout" of firms 
at all levels. As aresult, the industry is settling down 
to smaller but stronger numbers. Those now in business 
seem destined to stay for the long pull. Many of the firms 
now operating will share in the big expansion of tonnage 
expected in the next decade. 


The feed industry is braced for real action. Those of us 
who have consolidated our operations and expanded our 
crews with the addition of youth and vitality will find we 
are entering an interesting and expanding period of feed 
business. 


It will take strong and imaginative management, but you 
can get your share of this market. 
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MOBILE FACTS 
By Bob Olson 


Mobile feed mills constantly answer 
the need for lower feed costs to the 
individual farmer - feeder. The econ- 
omy of using on-the-farm feed grains, 
together with commercial concentrate 
and fresh liquid molasses, cannot be 
duplicated by any other arrangement. 
This is evidenced by the fact that an in- 
creasing number of mobile feed mills 
are processing a greater tonnage of 
complete feed than ever before. 


Think of it! Today’s mobile not 
only serves on-the-farm trade, but also 
manufacturers complete feed at the 
dealer’s elevator or grain storage site. 


A one-man operation can produce 
from 8 to 10 tons of complete feed 
per hour at a bulk grain site. This 
would be in addition to a normal cus- 
tom-grinding business. It’s an ideal 
way in which the modern feed dealer 
can be extremely effective with only 
a limited amount of capital investment 
in feed mill equipment. 


Never before has mobile equipment 
been easier to purchase and pay for 
out of its own service income. The 
service charges alone, in addition to 
paying for the labor, depreciation, fuel 
and overhead, will pay a 20 to 30% 
return on its investment. This, of 
course, is in addition to feed, molasses 
and other miscellaneous sales which 
result from Champion on-the-farm 
mobile service. 


To sum it up, Champion’s 33-year 
experience brings to you the finest of 
mobiles to make these methods and 
facts possible. See this sensational 
Champion Single-Engine Detroit Die- 
sel-powered mobile unit NOW. 


CHAMPION PORTABLE 
MILL COMPANY 


2107-B Como Avenue Southeast 
Minneapolis 14, Minnesota 
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Pulse of the Indus‘ry 


Revisions in the farm program will face congress after 
the first of the year. Even the administration forces 
are expected to ask for additional changes in the 
program. It is expected that Secretary Freeman will 
ask for more quota controls on farmers while on the 
opposite side the conservative farm organzations will 
push hard for fewer controls. With 1962 an election 
year, the tug-of-war over the farm program will be 
interesting. 


Secretary Freeman is finding the voluntary cutback pro- 
grams more costly than he expected. President Ken- 
nedy certainly will take a long look at the cost of the 
current farm program. For that reason Secretary Free- 
man will argue for making the program which is adopted 
mandatory rather than voluntary. 


USDA is surveying grain storage again. Late in November, 
storage costs of a selected number of firms began to 
go under inspection. Only a sample of 100 firms is 
being taken out of the more than 10,000 which store 
for the government. 


Minnesota turkey growers oppose marketing orders. In a 
resolution by the board of directors, the Minnesota 
Turkey Growers association has voted unanimously to 
oppose such orders for turkeys and hatching eggs. 
Stanley Schewe, president of the association, said in 
part, "While we feel some type of control management 
might be considered, it is the unanimous view of our 
board that the marketing order, as written now, is 
not the answer. It contains inequities, which, if put 
into effect, would work against rather than for the 
progress of the turkey industry. We have a product 
which can compete successfully with meat. With 
aggressive promotion we can make turkey a Staple of the 
nation's diet. With this effort, the turkey industry 
can look forward to growth, rather than limiting our 
production to present-day demand." 


Some voluntary reduction appears evident from figures of 
the USDA reporting service. As of Oct. 1, turkey 
breeder flock owners expected to retain the same 
number of heavy-breed hens but 24 per cent fewer lignt- 
breed hens for the 1962 hatching season as compared to 4 
year earlier. 


Could this be the start of a change in union demands‘ 
Reports indicate that union machinists at the Amer- 
ican Can. Co. plant in Geneva, N. Y., took a pay cut f 
25 cents an hour instead of a raise of 12 cents. The 
union did it to keép the plant competitive and in 


business. 
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DON’T LET THIS HAPPEN TO YOU! 


400 LBS. Nez 


SEARCH FOUNDATI 


VITAMIN D 
upon periodic 
tests 


Fortity Your products with 


MINERAL STABLE BO-DEE 


Approved for 


the vitamin ote ts So thai the label 


statement and the D content the same. 


Regular periodic test is onder actual conditions of use and min- 

eral expose are -condugted by the Alumni Research 
‘Foundation. DEE Mineo Sable D2 ancl D3 are the only 
Vitamin D Products whi Gh inget the exacting requirements es- 
sablished for the use ‘ol W. A. peal of Approval. 


DEE E Minaret Products @re mar nufectured 


Distributed in the U.S.A. for Philips Roxane, Inc. by: 


OTHER BOWMAN PRODUCTS 


YEAST 
Hickory Smoked Yeast 
Primary (Torulopsis utilis) 
Powders—Flakes—Extracts— 
Concentrates—Hydrolysates 
Vitab 
B-Complex Extract 
Brewers’ (Sacchromyces cerevisiae} 
PURE VEGETABLE 
EXTRACT COLORS 
Yellow—Red Orange 


ENZYMES 


T.S. 3 for Greasetrap and 
Septic Tanks 


ALGIT 
Norwegian Kelp Meal 


Bakers’ Specialties 
Digestive Pharmaceuticals 
Chlorophyll 

Phytol 

Carotene 

Xanthophyll 

Anti-Oxidant (BHT) 
Hydropoid 


BOWMAN FEED PRODUCTS, 


13160 Ortiey Place, Van Nuys, California 
600 South Michigan, Chicago 5, Illinois 


CHARLES BOWMAN CO. 


220 East 42nd St., New York 17, N. Y. 
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FULLY- AUTOMATIC 
SINGLE CYLINDER 


= RANGE BLOCK 
PRESS 


VARIABLE ANGLE DESIGN PERMITS AUTOMATIC LOADING 
3-SPEED 


MINERAL AND PROTEIN FEEDS FROM SCALE 
OPERATION bs EJECTS BLOCKS ON SAME PLANE AS PRESSED — 
MAKES 1 TO 5 


PRESSINGS 
PER MINUTE 


AUTOMATICALLY EJECTS 
300 MOLDED RANGE BLOCKS 


x BIA" x 14") 
EVERY HOUR 


LANDERS BLOCK-MATIC 


A design feature sure to please every owner is the simplicity and ease with 
which the pressed block is conveyed by gravity onto the wrapping table or 
conveyor belt. Synchronized automatic loading from scales permits the Block- 
Matic to be operated by one man, saving man-hours and labor costs. Because 
the Block-Matic is built of the finest quality first-line materials throughout, it 
offers low, low maintenance costs. Landers, of course, offers engineering, 


Write today for complete information | 


LANDERS 


207 £. BROADWAY @ FORT WORTH, TEXA 


NAME 
TITLE 
MANUFACTURING 
COMPANY fe MACHINE FIRM 
TATE 
207 EAST BROADWAY e@ FORT WORTH, TEXAS EDison 6-5654 Bigpiel 
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ERNEST W. ALWIN, Editor 


Washington Millwheel 


Mr. Alwin calls the shots as he sees them, irrespective of 
their political overtones. His Washington magazine column 
appears exclusively in Editorial Service Co. publications. 


VOL. XVII NO. 12 


Washington, D.C. 


DECEMBER, 1961 


JFK Taps Congress 
For Staff Aides 


The Kennedy administration 
is being credited with a smart 
move in making extensive use 
of Capitol Hill talent in staffing 
executive branch agencies. For- 
mer congressional employes, 
who last year were holding 
patronage jobs under Demo- 
cratic sponsorship, now are 
scattered throughout the "“down- 
town" agencies, most of them 
in key policy positions. They 
know their way around politi- 
cally, which is an asset to a new 
administration. 

Former President Eisenhower 
didn't draw nearly as much on 
Capitol Hill's reservoir of abil- 
ity and experience, a fact that 
irked some Republicans. He, of 
course, didn't have President 
Kennedy's congressional back- 
ground, which includes a broad 
knowledge of staff-level opera- 
tions in the house and senate. 

A quick count shows that the 
senate alone has provided the 
administration with nearly 50 
men. These men had served 
previously either as an assistant 
to a particular senator or had 
been named by a senator to a 
committee staff job. They un- 
doubtedly made the switch from 
the legislative to the executive 
branch with the blessing of 
their former bosses, who now 
have their own pipelines into the 
administration. 

Some examples of what's 
been happening: 

Frank McCulloch, who was 
administrative assistant to Sen. 
Paul Douglas (Dem., Ill.), now 
is chairman of the National La- 


bor Relations board. John 
Horne, ex-administrative assis- 
tant to Sen. John Sparkman 
(Dem., Ala.), is head of the 


Small Business administration. 


Sen. Frank Church (Dem., 
Idaho) “lost” his administrative 
assistant when John Carver Jr. 
was named an assistant secre- 
tary of interior. Herbert Wal- 
ters, who was Sen. Hubert 
Humphrey's top aide, now is a 
special assistant to the head of 
the Agency for International 
Development, the foreign aid 
agency. 

H. W. Brawley, who was staff 
director of the senate post of- 
fice committee, now is deputy 


postmaster general. Kenneth 
BeLieu, who formerly headed 
the staff of the senate aeronau- 
tical & space sciences commit- 
tee, is an assistant secretary of 
the navy. Howard Haugerud, 
an ex-staffer on the senate gov- 
ernment operations committee, 
is a deputy undersecretary of 
the army. 

Many more examples could 
be cited. Other former Demo- 
cratic "Hill employes are in 
the White House, the Office of 
Emergency Planning, the Inter- 
ior department, the Treasury, 
the Defense department, and a 
variety of other agencies. 

They generally are in jobs that 
relate to their former Capitol 
Hill experience, which means 
they are working in areas that 
are of interest to their former 
employers in the senate or 
house. 


Pressure From Both Sides Is on 
House Ways & Means Committee 


To a considerable degree, the fate 
and shape of the administration's 1962 
legislative program will be decided 
by 25 house members, who next year 
will be under pressure from the politi- 
cal right, left, and center. The pressure 
will come from the White House, from 
their congressional colleagues, from 
constituents, and from political action 
groups. 

The 25 members comprise the pow- 
erful house ways & means committee, 
which will have initial jurisdiction over 
such legislative proposals as medical 
care for the aged, tax revision, chang- 
es in unemployment insurance, and ex- 
tension of the reciprocal trade pro- 
gram. 

These are all red-hot issues and to- 
gether they make up a substantial part 
of the program the administration 
hopes to get through congress next 
year. There have been indications that 


President Kennedy and his top aides 
are far from optimistic about the out- 
look for such legislation, partly be- 
cause of the shakeup in the house 
leadership occasioned by the death of 
Speaker Sam Rayburn. 


But the house ways & means com- 
mittee itself has tended in recent years 
to take a conservative view of pro- 
posals that come before it. Last year, 
for example, only nine of the 23 mem- 
bers voted for a medical care program 
tied to Social Security. Chairman Wil- 
bur Mills (D., Ark.) was one of those 
who voted against it. 

Mr. Mills is not classed as a con- 
servative, but he nevertheless has 
shown an inclination to shy away from 
the more liberal programs sent to his 
committee for consideration. It gen- 
erally has been felt that he could be 
counted on to swing only about three 
or four Democratic votes on the com- 


(The “inside page” of Washington Millwheel this month is page 30.) 
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...in your laying mash gives your customers 
3 important benefits ...1. /ncreased egg production 
2. Improved feed efficiency 3. Better livability 


Top efficiency is a must for today’s poultrymen— 
if they’re going to make top profits. That’s why more 
and more successful poultrymen are feeding 3-Nitro 
to their laying flocks. They have found that 3-Nitro 
boosts egg production per hen, increases feed effi- 
ciency, and reduces flock depletion. Records indi- 
cate that 3-Nitro-fed birds need a quarter of a pound 
less feed per dozen eggs . . . that 3-Nitro helps birds 
live and lay. For example, a hen may lay up to a 
dozen extra eggs in a single year—at a cost of a few 
cents for the 3-Nitro. All these benefits because 
3-Nitro keeps birds healthier. And healthier hens 
get more good out of their feed. 


YOU BENEFIT, TOO 


Customer Satisfaction. Growers quickly recognize the 
value of 3-Nitro. And they tell their neighbors. 


Your Feeds Do Better. 3-Nitro helps birds lay at the peak 
of their bred-in ability. This reflects credit on your feed. 


Mixing Convenience. 3-Nitro is one of the easiest of all 
feed ingredients to handle, to mix, and to inventory. 


Ton-Pak Available. 3-Nitro is one of several Dr. Salsbury’s 
feed additives available in the new Ton-Pak, for faster, 
surer control of batch-mixed feeds. 


3-NITRO IS WIDELY ADVERTISED 


Because of sustained advertising and promotion, your 
customers know of 3-Nitro’s many advantages. So, 
make sure your feeds provide its many benefits. 
Write, wire, or phone for Feed Manufacturers Guide. 
Or, if you wish, ask for a Dr. Salsbury’s representative 
to call personally and talk with you about 3-Nitro, the 
feed additive that gives your laying mash extra benefits 
to boost customer profits. 


Dr. SALSBURY’S 


Charlies City 


LABORATORIES 


lowa, U.S.A. 
MORE THAN PRODUCTS—A SYMBOL OF SERVICE 
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SELLING » 


Ralph Everett Sales Clinic 


What are the stages through which 
the human mind progresses when it 
is involved in the process of making 
a purchase? This stimulating topic 
is delved into in detail by America’s 
best-known feed salesman _ this 
month. 


Did you ever become curious a- 
bout some item of merchandise and 
a few minutes later find yourself 
the owner of that item? What hap- 
pened? 

What circumstances occurred in 
your mind which prompted you to 
buy the merchandise? Did any suc- 
cessive stages of mind occur during 
the buying process? Are you any 
different from any other buyer? Is 
there any logical sequence or states 
of mind during the buying process? 

The answer is definitely ‘‘yes.” 
Psychologists tell us there are five 
stages or states of mind which occur 
in logical sequence when a person 
buys. They are: 1) curiosity, 2) in- 
terest, 3) conviction, 4) desire, and 
5) action. Let’s see how this works. 

Suppose you walk past a sporting 
goods store and you notice a new 
ty;e of spinning reel in the window. 
It s so different that it catches your 
ey . You become curious. In fact, 
yo: become so curious that you de- 
cie to walk into the store and find 
ou more about this new reel. 

.s the sales clerk tells you the ad- 
va \tages of this new reel, you be- 
co ne interested. You begin to 
se how you could benefit by this 
te |, which carries more yards of 
li » on the spool. It has an auto- 
m tic device which prevents your 
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Learn Buying Stages 
That You Can 


Be a Better Salesman 


line from snarling or tangling. It is 
corrosion-resistant. There are many 
more beneficial features and you be- 
come deeply interested. 


Want to Be Convinced 

But now, ‘‘being from Missouri’’ 
(with due respect to my Missouri 
friends), you want to be shown. You 
actually want to become convinced 
that this new reel is as good as the 
sales clerk says it is. 

Sensing that you are at the ‘‘doubt- 
ing Thomas”’ stage in your mind, the 
clerk proceeds to point out the manu- 
facturer. 


‘‘Why, yes,” you say to yourself, 
‘this company has been manufac- 
turing fishing reels for years and 
they should know what they are do- 
ing.” 

The clerk then points out the guar- 
antee — satisfaction assured or your 
money back. 

Now you really are convinced. 
Conviction has taken place in your 
mind. But you are not yet ready to 
buy. Why? Because you don’t have 
enough desire. You question wheth- 
er spending this much money will 
bring you enough satisfaction. 


Salesman Takes Over 

The sharp, well-trained sales clerk 
(if there is such a person) says to 
you, ‘‘Let me demonstrate how this 
works. Come outside with me.” 

Once outside, the clerk ties a sink- 
er on the line, hands you the rod and 
reel, and asks you to try casting. 
You cast three or four times and, 
sure enough, it works beautifully. 

Then the clerk places a container 


about 100 feet away and asks if you 
can cast the sinker into it. On the 
first try, you land the sinker square- 
ly in the middle of the container. 

Earlier in the interview, this sharp 
sales clerk found out that you like 
to plug cast for bass. Now the clerk 
paints a picture you can’t resist. 

He says, “Just picture yourself 
drifting about 100 feet from a shore- 
line dotted with sunken logs and 
tree stumps. You know the big lunk- 
ers are there. You want to cast your 
plug right into the middle of that 
clump of tree stumps without tangl- 
ing. 

“All of a sudden he rises. He 
smashes that plug like a wild, fierce 
fighting demon! There he goes! 
He’s stripping 150 yards off your 
line before you can say Jack Robin- 
son. Doesn’t that feel good?” 


Signs of a Sale 

The sales clerk notices that gleam 
in your eye and he knows he has 
kindled desire and it’s time to bid 
for action. 

Now he inquires, ‘“‘Will you want 
the eight-pound test line or the 10- 
pound test line on your new reel?” 

Without a moment’s hesitation you 
tell him you want the eight-pound 
test and you become the proud own- 
er of a new spinning reel. You’ve 
purchased something you probably 
felt you couldn’t afford, but now 
that you own it you’re proud of it 
and you feel you’ve made a good 
buy. 

How About the Feeder? 

Is a farmer any different when he 
buys your feeding program? Not a 
bit different! His mind goes through 
the same buying stages. If he 
doesn’t buy, it is because you have 
failed to establish one or more of 


(Concluded on page 28) 
21 


3 
Ni 


Are Your “High Level” 


If they are, you can restore their effectiveness 
through the use of BACIFERM, the feed supple- 
ment with zinc bacitracin. Here’s why: 

Repeated use of certain antibiotics in broiler 
feeds has resulted in bacterial strains that no 
longer respond to antibiotic therapy. Recent 
studies show that this resistance to antibiotics 
builds rapidly and persists throughout the 
broiler cycle. Merely raising the level of the anti- 
biotic in the feed seems to have little effect. 

Adding BACIFERM to the prestarter inter- 
rupts this bacterial resistance and promotes 
growth of healthy intestinal microflora. The 
accompanying table shows how introduction of 
BACIFERM drastically reduces bacterial resist- 
ance to a tetracycline-type antibiotic. 


ANIMAL NUTRITION DEPARTMENT e 


ST. LOUIS 17, MISSOURI 
7890 Folk Avenue « Mission 5-3330 


BACIFERM’s double-barreled action (attack- 
ing the bacterial cell wall and upsetting bacte- 
rial protein synthesis) reduces the tendency for 
bacteria to resist antibiotics. It means that in 
disease outbreaks subsequent to the BACIFERM 
prestarter feed period BACIFERM, as well as 
other antibiotics, may be used as a therapy. 

BACIFERM with zinc bacitracin has proven 
effective in lowering broiler mortality and im- 
proving feed efficiency when added to the pre 
starter. Feed processors can use BACIFERM with 
confidence. It is a sound, stable medication that 
can be counted on every time for effectiv > ect 
nomical suppression of bacterial invader~. 

Write for samples and the new bro: hure, 
“BACIFERM IN BROILER RATIONS.” 


COMMERC AI 


NEW YORK 16, N. Y. 
260 Madison Avenue « LExington 2-6420 
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eeds Laying Down The Job? 


PERCENT OF E. COLI IN CECA OF BROILER RESISTANT TO 
40 MCG/ML OF TETRACYCLINE-TYPE ANTIBIOTIC* 


Percent resistance at weekly intervals** 


Antibiotic levels fed 
first 3 weeks only 2 rth 6 8 
500g/T tetracycline-type 74% | 71% | 39% | 16%} 5% 
200g/T tetracycline-type 38% | 54% | 43% | 9% | 0% 
150g/T tetracycline-type plus i 

50g/T Baciferm 8% | 11% | 9% | 6% | 1% 
100g/T tetracycline-type plus 
100g/T Baciferm 10% | 7% | 5% | 3% | 2% 
200g/T Baciferm 0% | 0% | 0% | 0% | 0% 


**No data were obtained during first week. 


*Potentiation gives average blood levels of 0.5 mcg/ml. 


In this test, the antibiotics were fed for the first three weeks. 
Bacterial resistance was measured at weekly intervals. 


.VENTS CORPORATION 


AGNEW, CALIFORNIA 
Bc. 151 — San Jose 3 AMherst 2-2474 « (San Jose) 
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Here’s the 
exciting Story! 


NO BACTERIAL 
RESISTANCE 
WITH 


BACIFERM 


ZINC BACITRACIN 


IN MEXICO 


Comsolmex, S.A. Mexico 7, D. F. 
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e MANAGEMENT e 


Gerald Burke on Business 


The Internal Revenue service us- 
ually will conduct an examination of 
a business tax return by sending an 
agent to the taxpayer’s place of bus- 
iness. Here the Internal Revenue 
agent can examine the system in 
use, make test checks of controver- 
sial items, and come to an under- 
standing with the taxpayer. 


The agents conducting these exam- 
inations are, in most cases, qualified 
accountants who were familiar with 
the job that has to be done and are 
willing to discuss it thoroughly with 
the taxpayer, his accountant or 
lawyer, or all of them. The business- 
man who is willing to pay his fair 
share of taxes has no complaint a- 
bout this procedure. He presents 
his case as best he can and whether 
or not he comes to an agreement, 
he does not have to surrender his 
records or make any other conces- 
sions that might work against him if 
he wants additional conferences or 
winds up by taking the matter to 
court. This is the democratic pro- 
cess at work. 


Individual Harried 
But what happens when the exam- 
ination concerns the _ individual’s 
personal deduction and income? 


Last month we mentioned the 15- 
day letter which thousands of tax- 
payers are receiving. It is called 
Form 2810. The taxpayer is inform- 
ed that his examination is to be con- 
ducted by mail and he is asked to 
surrender receipts, cancelled 
checks, and other forms of evidence 
he might have to support his claim. 
He also is sent questionnaires that 
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Internal Revenue 
Making Taxpayer 
Do Needless Work 


are time-consuming and difficult to 
answer. On top of this, he is asked 
to sign a statement which reads: ‘“‘I 
(we) declare under penalty of per- 
jury that the information given here 
is true and correct to the best of my 
(our) knowledge and belief.’ 


Is it any wonder that most people 
who receive the 15-day letter are 
scared stiff and totally at a loss as 
to how to proceed? 


Several of our clients received 15- 
day letters concerning capital loss 
transactions which occurred in 1959. 
They, along with four other business- 
men, formed a corporation. The 
manager they hired not only was in- 
competent but dishonest and in a 
short time the corporation was hav- 
ing financial difficulties. Things 
went from bad to worse and the 
creditors closed in. 


To avoid bankruptcy, the stock- 
holders agreed to sell the assets of 
the business and to turn over the 
proceeds to a committee represent- 
ing the creditors. They also agreed 
to surrender their stock to the pur- 
chaser of the assets in order to make 
the deal. The stockholders got noth- 
ing but the satisfaction of avoiding 
bankruptcy and a bit of unpleasant 
publicity. 

Each stockholder was advised by 
the former treasurer of the corpora- 
tion that he could claim the loss he 
incurred as a long-term capital loss. 
The corporate attorney concurred. 


Government Steps In 
The government questioned the 
first taxpayer in June of 1960. This 
taxpayer had gone into detail ex- 
plaining the loss on his tax return. 


After the inquiry, he gave the : ate 
stock was purchased, the amv unt 
paid, check number, and the tank 
the check was drawn on. He supy jied 
the name of the person who »ur- 
chased the corporate assets and the 
name and address of the corporate 
lawyer. He suggested that the attor- 
ney be contacted if there were any 
additional questions. 

About two months later, this tax- 
payer was again notified that addi- 
tional information was needed. In- 
quiries asked for copies of the cor- 
porate minutes and other corporate 
records and additional questions that 
only the corporate lawyer and the 
new owners could answer. 

The taxpayer reviewed the infor- 
mation already submitted and point- 
ed out that all records of the corpor- 
ation were surrendered to the new 
owners when the stock certificates 
were surrendered. The taxpayer 
also stated he was a little weary of 
handling the matter by mail and 
suggested an agent be sent to Bing- 
hamton, N. Y., where the whole mat- 
ter could be settled in less than an 
hour to everyone’s satisfaction. A- 
bout two months later this taxpayer 
was notified his return was accepted 
as filed. 

Another taxpayer involved in this 
same deal, after giving the Internal 
Revenue service the same set of 
facts, made two trips to the audit 
division located over 75 miles from 
his home and killed two days before 
agents agreed his deduction was 
legitimate. 

The third taxpayer, to date, has 
not been able to satisfy the govern- 
ment his deduction was legitimate. 
He has written several letters and 
made several phone calls. 

The first and second taxpayers 
lost about $5,000 each in the deal. 
The third lost $1,000. 

The Internal Revenue agents in 
the Binghamton area are entirely 
familiar with the facts in the case, 
but the reviews are conducted about 
75 miles away by subordinates who 
not only are unfamiliar with the 
facts but do not understand the 
mechanics of investing in a corpra- 
tion. 

To illustrate this point further: In 
one of his phone calls, the third 
taxpayer above talked to a wornan 
who insisted that the 10 share of 
stock he paid $1,000 for represe ‘ed 
a gift to the new owners sinc he 
gave it to them voluntarily. he 
fact that the stock was worthle: at 
the time did not seem to con ™m 
her. 

In another case, the taxpayer 2d 
a substantial refund coming bec. sé 


(Concluded on page °2) 
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PURE CRUSHED 
TRIPLE SCREENED 


OYSTER SHELL 


PILOT BRAND 
OYSTER SHELL 


FOR POULTRY 


OYSTER SHELL PRODUCTS COMPANY 
MOBILE, ALABAMA 


QQw 


PILOT BRAND Oyster Shell is a profit maker 


every month in every year. There’s never a 
slack season. 


That’s because poultrymen everywhere depend 
on PILOT BRAND to help them get more eggs 
with stronger shells. 


Dealers, coast-to-coast, know that it pays to 
siock and promote PILOT BRAND, the largest- 
s-lling eggshell material in the world. You can 
@'ways count on PILOT BRAND for quick, easy FOR POULTRY 
S les and good, steady profits. And we help 
y u with consistent, hard-selling national ad: 


’ rtising in leading farm and poultry publica- Oyster Shell Products — 


t \ns and on more than 70 radio stations. 


Subsidiary of Southern Industries Corporation 
Mobile, Alabama 
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This exclusive monthly feature is based directly on reports from the 
highly-qualified feed men whose names appear on these pages. However, it 
should be clearly understood that these observations do not necessarily re- 
flect the sales and purchases of the companies with whom the reporters are 
associated. These are their appraisals of business conditions in the sections 
of the country in which they operate. 


MADISON CLEMENT 
Clement Feed Mill 
Waco, Texas 


HARRY DOBBYN 
Power Feed Mills 
Abilene, Texas 


ROBERT D. EMMONS 
Wirthmore Feeds, Inc. 
Waltham, Massachusetts 


EDWARD FURMAN 
Murphy Products Co. 
Burlington, Wisconsin 


HARRY HEIST 
A & C Feed Co. 
Cheyenne, Wyoming 


ROBERT HESS 
Ceres Supply Co. 
Massillon, Ohio 


DON KELLER 


Eastern States Farmers Exchange 
West Springfield, Massachusetts 


CHESTER M. KESSLER 
Allied Mills, Inc. 
Camp Hill, Pennsylvania 


CLEMENT 
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EMMONS 


MIDDLE WEST Farmers and feeders in this 


region appear to be slightly 

more optimistic about their 
future than they were 12 months ago. In Novem- 
ber, their feed purchases were above those in Oc- 
tober. Prospects are for higher tonnage in the three 
months ahead throughout the middle western re- 
gion. November tonnage at the manufacturer level 
was higher than for November, 1960, and sales at 
retail were as much as 20 per cent higher than a 
year earlier. In most sectors, however, accounts 
receivable also are up from levels of a year ago. 


CENTRAL EAST In this vast feeding region, 


November tonnage at the 

manufacturer level was high- 
er than in the corresponding month a year earlier. 
At retail, the sales improvement was a healthy 14 
per cent. There was no notable change in accounts 
receivable compared to a year earlier. As broiler 
tonnage in the region declined in recent months, 
bulk feed volume dipped. November sales in the 
Central East held steady with October levels. Dairy 
rations showed gains, offsetting broiler feed losses. 
Depressed broiler and turkey prices continue to 
plague the region. 


FURMAN KELLER KESSLER 
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VERNARD LUNDIN 
Hubbard Milling Co. 
Mankato, Minnesota 


KEITH MORGAN 
Jackson Grain Co. 
Tampa, Florida 


CLAUDE A. QUILLIN 
California Milling Corp. 
Los Angeles, California 


H. M. PERRITT JR. 
Farm Service & Supply Co. 
Florence, Alabama 


ELMER S. ROTH 
Honeggers' & Co 
Fairbury, Illinois 


JOHN RUSSELL 
Russells 


Hilliards, Ohio 


DEAN K. WEBSTER J. 
H. K. Webster Co. 
Lawrence, Massachusetts 


CLARENCE WORLEY 
Worley Mills, Inc. 
Clovis, New Mexico 
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WORLEY 


WEBSTER 


SOUTHWEST 


In the southwestern states, 


RUSSELL 


NORTHEAST 


November feed tonnage was 
higher than in the same 


month of 1960. At retail, the increase was a 
highly satisfactory 20 per cent. Fortnuately, there 
has been no noticeable increase in accounts re- 
ceivable in the Southwest over the past year. In 
early December, there were some shortages of 
cottonseed meal. Novemberfeed tonnage surpassed 
October levels and prospects are considered bright 
for the three months ahead. Higher farm prices 
have tended to make farmers more optimistic than 


they were in mid-autumn of 1960. 


ROTH QUILLIN 


In this grain - deficit region, 
feed tonnage in November 
was lower than in November, 


1960, and slightly lower than in October of this 
year. At the retail level, the dip was an average 
of two per cent. Dairy feeds showed better than 
average gains in November, but all poultry rations 
were down. Accounts receivable vary from steady 
to higher, depending on the sector. Wheat feeds 
and hominy feeds have been short in some mar- 
kets. Farmers appear less optimistic than they 
were a year ago, due in part to a six per cent drop 


in the price of milk from a year ago. 


CSC Quarterly Dividend 


Higher by Five Cents 

NEW YORK CITY — Declaration 
of a fourth-quarter dividend of 20 
cents per share, five cents more than 
the preceding payment, has been an- 
nounced by Commercial Solvents 
Corp. In addition, a one per cent 
stock dividend on its outstanding 
shares was approved. 

Both will be paid Dec. 29 to stock- 
holders of record on Dec. 6, accord- 
ing to President Maynard C. Whee- 
ler. The fourth-quarter dividend in- 
crease, he said, raises the firm’s 
total 1961 cash dividend to 65 cents 
per share, compared to 50 cents in 
1960. 


Midwest Bag Celebrates 


lts 30th Anniversary 

DES MOINES — Celebration of 
Midwest Bag Co.’s 30th anniversary 
took place recently in the firm’s 122,- 
0°0-square-foot plant. More than 400 
guests enjoyed the hospitality of 
I -esident Harry Pomerantz, son of 
idwest’s founder. 
rom the modest operation estab- 
hed 30 years ago by Alex Pomer- 
tz, the firm reportedly has become 
‘e of the nation’s largest indepen- 
at bag companies. Its original 
aff of one salesman has grown to 
ven, covering 17 states. 
Midwest manufactures multiwall 
d multi-color paper bags for feed, 
ttilizer, flour, and other commod- 
es, as well as burlap and cotton 
igs. Two million of its annual pro- 
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fate 


duction of 30 million bags are re- 
processed and almost 99 per cent are 
made to customer specifications. 

Employing 165 persons, the com- 
pany added new textile burlap and 
cotton bags to its reprocessed line in 
1950 and multiwall paper bags in 
1958. 


CDP Available in lowa, 


Smith-Douglass Notes 

MUSCATINE, Iowa — Availability 
of CDP, defluorinated phosphate feed 
supplement manufactured by Smith- 
Douglass Co., Inc., Norfolk, Va., for 
bagged and bulk truckload and car- 
load shipments from here has been 
announced by the firm. 

The additional shipping point will 
mean, according to Henry Highton, 
feed phosphorus sales manager, 
more adequate service in CDP and 
Dikal for midwestern feed manu- 
facturers. Dikal is the firm’s dical- 
cium phosphate product. 


Shanzer Drier Operation 


Bought by Hart-Carter 

SAN FRANCISCO — Sale of its 
drier operation here to Hart-Carter 
Co.. Peoria, Ill., has been announced 
by Shanzer Mfg. Co. President P. E. 
Henseler of Hart-Carter disclosed 
that the California operation will be 
shifted to the Day Co. plant at Min- 
neapolis. 

Day, an H-C division, will handle 
all sales and service of Shanzer 
driers, bucket elevators, manlifts, 


and Arid-Aire driers, it was report- 
ed. A. C. Bredesen is general man- 
ager of the newly created drier divis- 
ion. 

In charge of service for the Shanz- 
er and Arid-Aire driers is Ralph E. 
Holmquist. Day reported that it is 
planning an expanded research and 
development program. The Shanzer 
purchase makes Day the nation’s 
largest producer of industry drying 
equipment, the firm said. 


Taylor Named to Feed 


Sales Post by Quaker 

CHICAGO — James W. Taylor has 
been appointed supervisor of feed 
sales administration by Quaker Oats 
Co. Mr. Taylor joined the firm in 
1954 as administrative assistant in 
the feed sales department. 

An alumnus of Elmhurst College, 
the new appointee had served as 
budget control analyst for Inter- 
national Harvester Co. at Melrose 
Park, Ill., prior to becoming asso- 
ciated with Quaker. 


RAPIDS ADDITION 

MARION, Iowa — Completion of a 
40 by 60-foot steel and concrete addi- 
tion to its plant for increased manu- 
facturing and warehouse space has 
been announced by Rapids Machin- 
ery Co. A higher ceiling in the addi- 
tion will facilitate the manufacture 
of surge bins, weigh hopper scales, 
and special mixing units, the firm 
said. 
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—Ralph Everett 


(Continued from page 21) 


the five stages of mind: 

It has been my experience that 
most salesmen fall down on the 
curiosity and the desire stages. They 
prefer to talk about ‘‘shoes and ships 
and sealing wax, of cabbages and 
kings” rather than to state some- 
thing at the beginning of the inter- 
view which will provoke curiosity. 

Secondly (and I have been guilty 
of this many times), they achieve 
conviction but fail to paint a mental 
picture in the mind of the prospect 
which will accomplish desire. 


If you want to improve your sell- 
ing, ask yourself the question, “Am 
I following the five stages of mind? 
Am I weak in any one of the stag- 
es.” 


When you find your weakness, 
work on it, improve it. You’ll be 
glad you did! 


Use of Fats in Feeds 


Due to Rise Sharply 

WASHINGTON, — Use of 
fats in mixed increase 
from the present half-billion pounds 
annually to 1.4 billion pounds a year 
in the next decade, according to the 
Department of Agriculture. 

One reason, USDA said, is because 
the industry involved needs new out- 
lets for its large supplies of fats and 
oils. Their increased availability 
was laid to the declining volume 
utilized by soapmakers, which are 
producing more synthetic deter- 
gents. 

Another reason is that fat is a good 
source of concentrated energy. It in- 
creases feed efficiency, reduces 
dustiness, makes feed easier to 
handle, supplies an added growth 
factor, gives feed a better appear- 
ance, and has other advantages. 


Urea-Vegetable Protein 


Fattening Ability Eyed 

EAST LANSING, Mich” — The 
question of whether high levels of 
urea compare favorably with vege- 
table proteins for fattening cattle 
was considered in a recent study at 
Michigan State University. 

Also observed were the extent to 
which cattle utilize a protein diet 
containing urea and a comparison of 
urea levels to energy levels in a no- 
hay feed ration. Daily gains and 
feed efficiency in 64 trials were test- 
ed at two extremes of energy level. 

On high urea levels, a slight de- 
pressing effect on daily gains and 
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feed efficiency was reported. Addi- 
tion of lycine supplements provided 
no beneficial effects in counteracting 
high urea levels and, in general, 
high energy levels produced more 
rapid gains, it was noted. 


No Immediate Aid Seen 
For Broiler Industry 


KANSAS CITY — No federal relief 
to the broiler industry — at least 
within the next several months — 
will be forthcoming, according to the 
executive committee of the Ameri- 
can Poultry & Hatchery Federation. 

“Each individual should take 
whatever corrective steps his own 
business situation dictates and waste 
no further time in contemplation of 
outside assistance,” advised Ray 
Firestone, Troutville, Va., federation 
president. 

Officers of the group expressed 
concern over the sharp increase in 
the recent placement of laying-type 
chicks. If the present rate is main- 
tained, they said, ‘‘the egg industry 
may experience the same sort of 
surplus condition as now exists in 
broilers.” 


ADM Transition Plan 
Moving Ahead: Daniels 


MINNEAPOLIS —Gratifying prog- 
ress has been expressed by Presi- 
dent John H. Daniels over his firm’s 
program to transform Archer-Dan- 
iels-Midland Co. into a ‘‘marketing- 
oriented company devoted to process- 
ing chemical and agricultural prod- 
ucts.” 

Mr. Daniels reported that ADM 
now is at the half-way mark in the 
five-year plan of transistion. Even 
though financial results did not reach 
expectations in the first half of the 
program, he reported the firm was 
encouraged by the increase in pro- 
fits in the past fiscal year. 

The upward trend in operating in- 
come continued in the July-Septem- 
ber quarter, the first in its current 
fiscal year. Net operating earnings 
in the quarter totaled $816,106, or 51 
cents a share, compared to 1.13 mil- 
lion dollars and 72 cents, less 24 
cents in non-recurring capital gains. 


PILLSBURY NAMES BICE 

MINNEAPOLIS — Richard Bice 
has been named area sales manager 
for the Clinton (Iowa) feed manu- 
facturing operation of the Pillsbury 
Co. A 1957 graduate of Iowa State 
University, where he majored in ani- 
mal husbandry, he previously was a 
manager for Farm Bureau Service 
Co. of Iowa. 


Net Earnings Improving 


At Commercial Solvents 


NEW YORK CITY — His fir:.:’s 
net earnings for the first nine mon ‘his 
of 1961 continued to show an ei-ht 
per cent improvement over iast 
year, according to President May- 
nard C. Wheeler of Commercial Sol- 
vents Corp. 


Latest third-quarter net earnings 
at 1.09 million dollars offering 38 
cents a share compared with 1.02 
million dollars and 35 cents for the 
Similar 1960 period. Net results for 
1961’s first nine months were 3.93 
million dollars, or $1.37 a share, a- 
gainst 3.64 million and $1.27 in 1960. 

Third-quarter sales totaling 15.36 
million dollars were somewhat high- 
er than those of 14.59 million last 
year. In 1961, the nine-months’ sales 
volume came to 47.98 million dol- 
lars, compared to 48.85 million the 
year before. 


Wirthmore Toledo Chief, 


Edward Peters, Retires 


TOLEDO — Edward W. Peters has 
retired as vice president and general 
manager of the operation here of 
Wirthmore Feeds, Inc., Waltham, 
Mass. Mr. Peters had been associat- 
ed with the feed business since 1928, 
when he joined Kasco Mills at To- 
ledo. 

Kasco was made a part of Wirth- 
more in 1954, while Mr. Peters was 
serving as vice president in charge 
of purchasing. He was named vice 
president and plant manager two 
years later. He has been active as a 
member and director of the Toledo 
Board of Trade. 


Corn Products Earnings, 


Sales Reach New Highs 


NEW YORK CITY — Another rec- 
ord in world-wide earnings per share 
and net sales for a nine-month per- 
iod have been reported by Corn 
Products Co. Earnings per share in 
1961 rose to $1.34, compared to $1.26 
for the 1960 top nine-month period. 

Per-share earnings for the three 
months ended Sept. 30 came to 48 
cents; last year they were 43 cen’s. 
Net income for this year’s nixe 
months was 29.64 million dollars »1 
22.06 million shares; a year ago 
figures were 27.64 million dolla : 
and 21.88 million shares. 

Latest third-quarter net incor ¢ 
totaled 10.69 million dollars. Wor '- 
wide net sales for the current yea 5 
nine-month period reached 549 1 
million dollars, five per cent abo e 
the 519.2-million-dollar figure in 19 ’. 
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(amprolium) 


can deliver all 


Ever since Amprot moved out of the Merck research laboratories and into the field, the 


broiler industry has been watching the results carefully to measure the over-all efficacy 
of this unique coccidiostat. 


Results of this experience...involving over a billion birds... prove that Amprot is more 
than fulfilling its promise as the coccidiostat broiler growers have been waiting for! 


With a chemical structure completely unlike that of any other coccidiostat, AmPROL literally 
“‘starves” coccidia to death by depriving them of the thiamine they need to live. It works 
effectively against important coccidial species... especially against the killer types, Eimeria 
tenella and E. necatrix. Amprot gives unequalled performance against single or mixed 
infections. Furthermore, coccidia have not shown any resistance to Amprot! 


N EWS BU LLETIN T Amprot may now be fed to broilers right up to 


marketing ...with no withdrawal! This means: ¢ Coccidiosis protection with just one top 
coccidiostat and one feeding schedule. . . from day-old to slaughter ¢ No juggling of feeding 
schedules—one less feed inventory to handle; 
one less delivery to be made 
y N 


MERCK MERCK CHEMICAL DIVISION 


c MERCK & CO., INC., RAHWAY, N. J. 
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Helping Feed 


Manufacturers 


BUILD 
SALES 


Werthan Better Built Bags 

can help YOU improve the 

appearance of your feed 
package. 


YOU WILL LIKE 
OUR FAST 
SERVICE 
for your requirements 
of 
MULTIWALL 
BURLAP 
COTTON 
and 
DRESS PRINT BAGS 
Complete Stocks of 
SEWING THREAD 


Midwest Sales Office 


141 W. Jackson Bivd., Chicago, Illinois 
Phone HArrison 7-4960 


WERTHAN BAG 
CORPORATION 


1400 - 8th Avenue, North 
NASHVILLE 1, TENNESSEE 


Washington Millwheei 


(The “front page” of this issue appears as page 19.) 


mittee, which has 15 Democrats and 
10 Republicans. The Democratic mem- 
bers are regarded as being mostly of 
liberal or moderate persuasion, whereas 
the 10 GOP members reflect the con- 
servative viewpoint. The late Mr. Ray- 
burn hand-picked most of the Demo- 


crats on the committee, which meant 
that his wishes carried considerable 
weight with them. 

But Mr. Rayburn is around no more, 
and the Democratic members will not 
be under the same obligation to his 
successor. 


Subsidies Spur Ag Exports 


Farm exports appear to be headed 
for new records in both volume and 
value, but federal subsidies will be 
providing much of the "push." The 
latest estimate is that about five bil- 
lion dollars' worth of farm commod- 
ities will be exported in the current 
fiscal year, topping slightly the 4.9- 
billion export record achieved in the 
year that ended last June 30. 


While administration officials em- 
phasize that dollar sales accounted for 
69 per cent of the exports last year, 
many of the dollar sales involved sub- 
stantial federal subsidies. The sub- 
sidies were paid by the government to 
exporters to make American farm 
products competitive in world mar- 
kets. 


One USDA Economist 
Favors Bigger Farms 


A Department of Agriculture econ- 
omist, some of whose views are not 
strictly in accordance with official 
USDA policy, thinks farm credit and 
educational programs should encour- 
age a continuous growth in the size 
of the nation's farms. Farms of the 
future will have to be bigger to assure 
farm families an acceptable level of 
income, contends H. L. Stewart. 

Larger farms mean fewer farms, of 
course, an idea that some people, in- 
cluding many politicians, do not take 
to readily. Among these people are 
those who accused former Secretary 
of Agriculture Benson of trying to drive 
families off the farm. 

Mr. Stewart points to the general 
recognition of the fact that many of 
the farms that were economic units in 
years past are not economic units to- 
day. But there is not the same recog- 
nition that adequate farms today may 
not be adequate in the years ahead, 
he argues. 

His contention is that farm tech- 
nology and the price-cost squeeze will 
encourage farmers to cut costs and 
increase production. Thus, farmers 
will need “an ever-increasing size of 


Commercial exports for dollars last 
year, those involving no federal assist- 
ance whatsoever, totaled about two 
billions and represented approximately 
42 per cent of the export total. Com- 
mercial exports for dollars, those re- 
quiring a federal subsidy, amounted to 
1.3 billions, or about 27 per cent of 
the export total. It is by adding those 
two types of dollar sales that the ad- 
ministration arrives at the 69 per cent 
figure. 

' The remaining 31! per cent of the ex- 
ports last year were made under dif- 
ferent government programs, including 
donations, sales for foreign currencies, 
and barter. 


business" in order to maintain their 
incomes, he explains. 

The economic evidence at hand sug- 
gests that there may be 40 per cent 
fewer commercial farms 15 years from 
now, according to Mr. Stewart. 


Nixon Doesn’t Want 
Talk of Candidacy 


Hard to believe though it may be, 
there apparently is at least one poli- 
tician of national prominence who 
isn't flattered and pleased when his 
name is mentioned in connection with 
the presidency. The politician: Rich- 
ard M. Nixon. 


Mr. Nixon worked hard at getting 
the idea across that he would not be 
a candidate for President in 1964. He 
had just about convinced even the 
most cynical political reporters that 
he was giving them the straight dope, 
when the news broke about the im- 
pending divorce of Gov. and Mrs. 
Nelson Rockefeller. Since a divorce 
is no political asset, Gov. Rockefel- 
ler's stock as a potential GOP nom- 
inee went into a slump. 


Inevitably, and reportedly much to 
Mr. Nixon's displeasure, his name be- 
gan appearing again as a prospect 
for the nomination. 
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Coming Events 


Kansas Formula Feed Conference, 
Kansas State University, Manhattan 


Indiana Grain & Feed Dealers Association, 
Claypool Hotel, Indianapolis cscs Jan. 22-23 


Midwest Feed Manufacturers Association, 
Shamrock-Hilton Hotel, Houston 0.0... Jan. 28-30 


Illinois Nutrition Conference, 
University of Illinois, Urbana ....................... Jan. 31- Feb. 1 


Wyoming Grain, Feed, & Seed Dealers Association, 
Townsend Hotel, Casper Feb. 4-6 


American Dehydrators Association, 
Stardust dtotel, Las: Vegas, Nev. Feb. 7-9 


Montana Nutrition Conference, 
Montana State College, Bozeman .......ccsccccocssen Feb. 12-13 


Pacific Northwest Feed Mill Production School, 
Benjamin Franklin Hotel, Seattle .00.2..0cccccooe Feb. 14-15 


Utah Feed Manufacturers & Dealers Association, 
Newhouse Hotel, Salt Lake City 2002s Feb. 15-16 


Ohio Grain & Feed Dealers Association, 
Commodore Perry Hotel, Toledo 0......ccccccccsnee Feb. 18-20 


Oklahoma Feed Industry Conference, 
Oklahoma State University, Stillwater ................ March 2-3 


Nebraska Grain & Feed Dealers Association, 


Cornhusker Hotel, Lincoln March 4-6 
Maryland Nutrition Conference, 

Shoreham Hotel, Washington, D. C. ..................... March 8-9 
Grain & Feed Dealers National Association, 

Denver Hilton Hotel, Denver ......cccccccccccssseee. March 21-23 
Distillers Feed Conference, 

Sheraton Gibson Hotel, Cincinnati 20000000020... March 28 
Kansas Grain & Feed Dealers Association, 

Broadview Hotel, Wichita April 26-28 


California Hay, Grain & Feed Dealers Association, 
Biltmore Hotel, Los Amgeles April 26-28 


Association of American Feed Control Officials, 
Sheraton Blackstone Hotel, Chicago May 7-9 


_ American Feed Manufacturers Association, 


Conrad Hilton Hotel, Chicago May 10-12 
Missouri Grain & Feed Association, 
Hotél Governor, Jeffersom City. May 27-28 
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BRAND 


CORN SLUTER MEAL 
ADDS THE GOLDEN TOUCH 


10 BROILERS... 


CORN PRODUCTS COMPANY 
“Naot 7I7 FIFTH AVENUE NEW YORK 22,N.Y. 


FOR FREE COPY of new technical paper on “Corn Xantho- 
phylls in Poultry Nutrition” reviewing literature on xantho- 
phyll for skin and egg yolk pigmentation, send postcard 
with your name to “Prairie Gold,” Feed Products Division, 
Corn Products Company. 
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— Gerald Burke 


(Continued from page 24) 


of extremely heavy medical ex- 
pense. The taxpayer had about 150 
cancelled checks to support the de- 
duction claimed but refused to mail 
them to the audit division. He sug- 
gested that one of its local agents 
examine the checks, which certainly 
was not an unreasonable request. 


More Red Tape 

He received in answer a request 
that he list all the checks by date, 
payee, check number, bank drawn 
on, amount, and designation as to 
what each check was for. The tax- 
payer made up this schedule and 
submitted it, only to be notified a- 
bout a month later that the service 
was sending over a local agent to 
examine the checks as the taxpayer 
suggested in the first place. The 
review took less than half an hour 
and the return was accepted as fil- 
ed — but the taxpayer was most un- 
happy about all the extra work he 
was put to, which was totally un- 
necessary. 


In another case, concerning medi- 
cal expense, the taxpayers had a 
substantial refund which was being 
challenged. The husband, who was 
badly handicapped, had in prior 
years heavy medical expense on his 
account but in the year under re- 
view the wife also had heavy medical 
expense because of a nervous break- 
down, which resulted in a series of 
shock treatments and excessive 
medication of a very costly nature. 


The wife in this case had returned 
to work and was making a slow re- 
covery. During this trying period. 
the 15-day letter came. We received 
a call from the wife, who was very 
upset. 


Fortunately, the cancelled checks 
for the doctors and hospitals were 
fewer than twelve. The drugs and 
prescriptions paid by check and cash 
presented another problem. We sug- 
gested she get receipts from the 
four sources from which she pur- 
chased the drugs and prescriptions. 
With this information and the can- 
celled checks, we wrote a lengthy 
letter explaining as best we could 
the circumstances. The letter was 
written in affidavit form and signed 
by us as well as the taxpayer. About 
six weeks elapsed before the letter 
was acknowledged and the return 
accepted as filed. If this review had 
been conducted on a local level, it 
probably could have been settled in 
three or four hours at most and been 
a lot less inconvenient for all parties 
concerned. 
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Another Challenge 

Another client of ours was chal- 
lenged on contributions in a 15-day 
letter. We instructed her to con- 
tact the church for a verification of 
the church contribution. A record 
was kept of only part of the contri- 
butions made and this was explain- 
ed in a letter prepared to be sub- 
mitted to the audit division. Can- 
celled checks written over the year 
for other charity activity amounted 
to more than the taxpayer claimed 
on her return. 


We had no proof of certain other 
contributions the taxpayer made in 
cash to various charities she was in- 
terested in. This taxpayer was well- 
known in this area for her efforts 
in local charity as well as organized 
charities in other areas, but by mail 
the proof she was able to submit 
seemed inadequate even after mak- 
ing a considerable effort. Her re- 
turn was accepted as filed after an 
extremely long period of slience on 
the part of the audit division. 

Another case involved a piece of 
property a taxpayer had inherited 
and moved into. Taxpayers (hus- 
band and wife) rebuilt the home, 
bought building blocks, and hired 
local talent to assist them in the im- 
provements made. About 20 years 
after they acquired the property and 
after extensive c a pit al improve- 
ments had been made, they sold the 
property for $5,500. We figured they 
had a loss which could not, of course, 
be claimed because it was on non- 
income-producing property. 

The audit division wanted tax- 
payers to substantiate value of gift 
when received; they wanted can- 
celled checks or other evidence to 
support capital improvements made 
10 and 15 years back and asked a lot 
of questions pertaining to disburse- 
ments which few people keep records 
of for their home. We pointed out 
that this was non-income property. 
The taxpayers did not have cancelled 
checks that far back but the prop- 
erty sold could be examined and a 
conclusion reached as to the ap- 
proximate cost of the house sold. We 
got nowhere by correspondence. 
Finally, at our request, it was trans- 
ferred and a local agent was con- 
vinced the taxpayer’s return should 
be accepted as filed. 

We are not trying to imply by this 
that all returns handled on a local 
level are accepted as filed. We have 
had many cases where taxpayers 
have estimated contributions, in- 
terest, and taxes. When they could 
not substantiate the amount claim- 
ed, deficiencies resulted and agree- 
ment was made on the spot. Re- 
views of this kind can generally be 


completed in a couple of hours. "| he 
same review by mail can go on or 
months. 

Since we use an honor system in 
filing our returns and since most of 
us are willing to pay our fair share, 
and because it is less costly and 
more efficient to bring the agent to 
the taxpayer rather than to have the 
taxpayer attempt to handle these 
matters by correspondence or by 
traveling many miles away from 
home to make personal contact, it 
would seem to us the 15-day letter 
should be eliminated. 


If the Internal Revenue depart- 
ment does not want local agents to 
handle these examinations, a travel- 
ing agent from the auditing division 
can, at a fraction of the present cost 
and in a manner acceptable to the 
millions of taxpayers who pay for 
good government. 


Idaho Dairy Cow Much 


Improved Over Years 

MOSCOW, Idaho — Superiority of 
today’s average Idaho dairy cow as 
compared to its counterpart 70 years 
ago is demonstrated by an average 
milk production then of 1,600 pounds 
a year with 64 pounds of butterfat 
and today’s 7,410 pounds of milk and 
282 pounds of butterfat. 

These figures were compiled by 
George Cleveland, University of 
Idaho extension dairy specialist, who 
noted that his state had 27,000 cows 
in 1889 and 242,000 in 1959. Idaho’s 
milk production for many years, he 
added, has been higher than the 
national average. 

“The future of dairying in Idaho 
looks good in spite of certain prob- 
lems,’”’ Mr. Cleveland observed. He 
foresees fewer herds on pasture but 
more year-around drylot feeding, 
more purchases of feed by dairy- 
men, and more quality concsious- 
ness. 


The elevator of O’Connor Bros., Washburn, 
lowa, was destroyed recently by fire of 
undetermined origin. 


Crawford County Farm Bureau, Eng/'sh, 
Ind., has installed a new Blue Streak mix- 
er, drag feeder, and molasses mixer. 


HILL NAMED S-D AGENT 

NORFOLK, Va. — Appointment of 
Arthur R. Hill, Inc., Seattle, 1s 
northwestern sales agent for C P 
and Dikal has been announced y 
Feed Phosphorus Sales Mana: 
Henry Highton of Smith-Dougl 5 
Co., Inc. Hill will sell the two pr 
ucts, to be delivered by rail, 1 
Washington and Oregon. 
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When feed men talk phosphorus—they usually mean 


CURA-:PHOS* 


Here are 4 reasons why: 


7 Unique . . . Nature-Made 
C: a-Phos comes from only one 
pce in the world—the island of 
C -acao. It’s not a by-product, 
a synthetic, not a waste prod- 
. Guaranteed analysis: not 
s than 14% phosphorus, not 
s than 31% calcium, not more 
10.5% fluorine. 


}.J. BAKER & BRO., INC. ‘ 


S Availability: Unsurpassed 
Test work conducted over the 
past 10 years by universities and 
by independent laboratories 
shows conclusively that no other 
commercial phosphate source on 
the market today exceeds Cura- 
Phos for biological availability. 
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3 Maximum Feed Efficiency 
Each year, over 400,000,000 
broilers are fed through to mar- 
ket weight on feed fortified with 
Cura-Phos. Add to that poults, 
swine, sheep and beef cattle. Re- 
sults are always the same — top 
growth, health, bone formation 
and feed efficiency. 


733 THIRD AVE., NEW YORK 17, N. Y. Branch Offices: 208 South LaSalle Street, Chicago, 
Illinois « 361 East Paces Ferry Rd., N. E., Atlanta, Georgia » 501 Jackson St., Tampa, Florida. 


4: All That And Savings, Too 
Cura-Phos costs less than any 
other phosphorus supplement on 
the market. (Savings run as high 
as $10.00 per ton.) It’s no sur- 
prise to feed men that high-per- 
formance Cura-Phos outsells all 
the other brands. 


NEW, FREE BROCHURE. 
8 pages packed 
with all perti- 
vent informa- 
tion—including 
a complete 
summary of the | 
10 years of test 
work. Write for 
your copy to- F= 
day. 
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PERMA-E 


‘Sealed-In’ Natural Vitamin E 


PERMA-E is a. distinctive, 
dry Vitamin E supplement 
composed of ‘‘sealed-in’’ 
Vitamin E from natural 
sources and supplied in a 
free-flowing cereal base. 


PERMA-E with its patented 
“‘sealed-in’’ feature, assures 
maximum stability by re- 
ducing exposure to oxida- 
tion and hydration. The 
presence of emulsifying 
agents helps achieve com- 
plete biological availability 


f the Vitamin E, ell as NUTRITIONISTS are paying increased attention to Vita- 
a vate ony of a the min E because of the ability of alpha tocopherol, the naturally 
base. occurring Vitamin E,to prevent oxidation and rancidity of 


fats. PERMA-E provides a high concentration of these natu- 
ral tocopherols in aunique stabilized form in a base of 
high nutritional vaiue. 


PERMA-E offers a high con- 
centration of plant sterols 
to counter-act the undesir- 


able cholesterol effect Rely on STABILIZED whatever your vitamin needs! Our 
noted with animal-fat sup- continuing research and development projects at Garfield, 
plemental rations. New Jersey, and at Commercial Solvents’ Central Research 
PERMA-E contains 20,000 Laboratories, Terre Haute, Indiana, are your assurance that 


1.U. units of Vitamin E. per Stabilized Vitamins are quality vitamins. 


pound, based on b-alpha 
tocopherol. Other potencies 
are available on request. 


QUALITY 
ASSURANCE 
THROUGH 
RESEARCH 


Stabilized Vitamins Division 


COMMERCIAL SOLVENTS CORPORATION 


142 MONROE STREET °* GARFIELD, NEW JERSEY °* TELEPHONE: PRescott 3-2800 
CABLE ADDRESS: PERMADRY TELETYPE PAS No. 600 


A basic source for all your vitamins, including PERMADRY — vitamin A * PERMA-DUAL — double coated vitamin A» PERMA-SOL— 
water soluble coated vitamin A » PERMA-D — mineral stable vitamin Dz and D3 *« PERMA-E—sealed-in vitamin E » PERMA-MIX— 
quality premixes of vitamins, antibiotics and amino acids » PERMA-COCKTAIL — water dispersible vitamins and antibiotics. 


STABILIZED VITAMINS ARE QUALITY VITAMINS 
VE/1 
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By DOUGLAS PRINDLE 
Reported From Hixton, Wis. 


Representative of the country’s 
most efficient and attractive feed 
mills is a cooperative venture in a 
small western Wisconsin community. 
The plant’s exterior appearance of 
bright yellow and shiny metal alone 
makes it a stand-out. 


Construction on Farmers Co-Op 
mill at Hixton, Wis., was started last 
February and production got under- 
way in a relatively small way on 
July 26. Since then, business grad- 
ually has been picking up, it was re- 
ported. 


Costing $80,000, the mill’s overall 
dimensions are 40 by 80 feet. Its 
warehouse area for sacked com- 
modities measures 40 by 60 feet. 
Parent organization is Farmers Co- 
Op Oil Co., which also headquarters 
at Hixton. 


Started in Petroleum 

The cooperative was founded as a 
g.soline and lubricant oil business in 
1:29. Later, the founders decided to 
branch out to include feed manu- 
focturing, acquiring an old mill in 
d wntown Hixton. The new plant is 
‘uated on the southern outskirts of 
village. 
“our downtown buildings, includ- 
an old auditorium and a former 
ichinery dealer’s store, plus part 
the old mill, provide 500 tons of 
rage. In charge of the new mill 
e Frank Keuhn, manager; John 
aar, assistant manager; and David 
omley, mill supervisor. 
\ll farmers, officers of the co-op 
e Frank Kuehn, manager; John 
!oyd Chisinger, vice president; 
iilip Merrel, secretary; and Albert 
»gez, treasurer. Leland Clair, Burt 
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Clean Lines Feature 


Compact New 
With High Efficiency 


WESTERN Wisconsin is the locale of 
this compact new high-efficiency feed 
plant of Farmers Co-Op at Hixton. 
The main mill measures 40 by 80 feet, 
with the adjoining sacked products 
warehouse covering 2,400 square feet. 
The cooperative began business as a 
petroleum distributor in 1929 and is 
managed by Frank Kuehn. 


Skaar, and Mike Ringline are direc- 
tors. 

Construction of the co-op’s new 
mill is frame with aluminum siding 
situated over a poured concrete base- 
ment. The attractive salesroom, 
measuring 14 by 20 feet, dispenses at 
retail products of Pfizer, Hess & 
Clark, American Scientific Labora- 
tories, and American Cyanamid. 

Railroad service to the Farmers 
Co-Op mill is provided by the Green 
Bay & Western, whose main line lies 
adjacent to the plant. At the truck 
loading dock, which is equipped with 
three doors, vehicles are filled right 
from a five-ton horizontal Jacobson 
mixer overhead. Two holding bins 
are situated above the drive. 


handle just our own feeds,” 
Assistant Manager Skaar reported. 


Ingredients, he said, come from 
Northwest Co-Op Mills at St. Paul, 
Minn. Custom mixing, much of it in 
chicken feed, is a specialty of the 
Hixton business. 


Dairy Feeds Lead 

Biggest customers are dairy farm- 
ers, with poultry and hog raisers the 
next two most important consumers. 
Two full-time and a part-time man 
make up the milling staff. 

Important equipment used in the 
new plant includes a Jacobson ham- 
mer mill, a pair of five-ton Jacobson 
horizontal mixers, and a used three- 
ton mixer. A Fairbanks-Morse hop- 
per scale is fed through a maze of 
square steel piping. 

Other major components of the 
operation include a Jacobson blower, 
sheller bin with auger, dumping bin 
with auger into the mill, and an 
underground screw from the rail- 


(Concluded on page 46) 
35 


; 


> NUTRITION e— 


Salt in livestock rations usually is 
thought of in terms of small percent- 
ages of the total feed. It is under- 
stood that the salt is important, even 
vital, serving not only as an appetiz- 
er but as a source of vital minerals 
— sodium and chlorine. 


The importance of salt as a min- 
eral source has been known for cen- 
turies. More recently, salt’s impor- 
tance as a carrier of trace minerals, 
anthelmintics, antibiotics, and other 
feed additives has become increas- 
ingly more widely known to nu- 
trition specialists, farmers, and 
stockmen. 

Still more recently, another advan- 
tage of salt is being popularized on 
the farms and ranches. Essentially 
it is the sharp taste of salt when 
eaten in larger - than - normal 
amounts. In suitable mixtures, the 
larger-than-normal amounts of salt 
inhibit the intake of even highly- 
palatable feeds and make it possible 
to self-feed safely and economically 
various classes of livestock while 
saving considerable labor that other- 
wise would go into hand-feeding. 


Dates Back to ’30’s 

This use of large proportions of 
salt for self-feeding was first report- 
ed in the early 1930’s from Texas by 
sheepmen. It was said that ‘‘deplet- 
ed, weed-infested ranges led to this 
seemingly unorthodox practice as a 
means of providing necessary ad- 
ditional feed to the undernourished 
range-fed sheep.” 

It also seems that the starved 
sheep were inclined to eat certain 
poisonous range plants, and efforts 
to avoid poisoning losses prompted 
the adopting of the use of salt for 
regulating the consumption of cotton- 
seed meal. 

The USDA. southern great plains 
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Salt Performs Well 


Limiting 
Under Self-Feeding 


By DR. GUSTAV BOHSTEDT 
The Salt Institute 


field station tested the salt-cotton- 
seed meal mixtures and reported the 
findings during the early 1950’s. Re- 
searchers found, in general, to hold 
cattle to a daily consumption of two 
pounds of cottonseed meal it requir- 
ed a mixture of one-half pound of 
salt to two pounds meal for a 400- 
pound calf, five-eighths-pound salt for 
500-pound steers, and seven-eighths 
pound salt for 700-pound steers. This 
was on winter pasture. 

On late summer pasture, where 
less of the protein meal is required 
for yearling steers, a mixture of 
one-half pound salt mixed with one 
pound of cottonseed meal would 
limit the consumption to one pound 
daily per head. 

This self-feeding of salt-meal at a 
distance of one-fourth to one-half 
mile from water was found not in- 
jurious to the stock. No ill effects 
either for growing or breeding stock 
were reported even though the cattle 
consumed many times their nutri- 
tional requirements for salt. It is 
recommended, however, that a high- 
salt mixture be fed as a meal rather 
than pelleted. 

Average yearly weight gain dur- 
ing six years was 334 pounds for 
hand-fed cattle, and 318 pounds for 
self-fed cattle. Savings in labor 
costs through self-feeding then had 
to offset only a weight gain differ- 
ence of 16 pounds per year. 

Similar observations were report- 
ed by the Texas agricultural experi- 
ment station. 


Increased Thirst 
In all cases, the high salt intake 
prompted a high water intake and it 
is noted that ample water must be 
supplied when using salt-meal mix- 


DR. GUSTAV BOHSTEDT 


tures to control protein intake with 
self-fed stock. 

Oklahoma, Arizona, and Wash- 
ington experiment stations had es- 
sentially the same experience in 
salt-meal mixture studies conducted 
since 1950. 

Experiments in California with 
sheep under range conditions showed 
a self-fed mixture of 25 per cent salt 
and 75 per cent cottonseed meal ef- 
fectively controlled cottonseed meal 
consumption of 0.07 pound to 0.35 
pound daily per head. Lamb pyro- 
duction, wool production, and ewe 
weights gave no indication of «4- 
verse effects due to the large salt 1- 
take. The California workers lis‘ :d 
both advantages and disadvanta; 's 
of the salt-meal self-feeding 
tem. 


Advantages 
1) Sheep do not need to be fd 
every day. 
2) Each sheep has an opportum ¥ 
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OW! use nf-180 
increase 
pig feed tonnage 


nf-180 - - already proved effective against scours in 
farrowing and treatment feeds - - can now improve 
the performance of prestarter, starter and grower feeds 


What’s the most serious problem hog raisers have to 
face—pneumonia ... cholera . . . atrophic rhinitis . . . in- 
ternal parasites? No. In a nationwide survey completed 
in October, 1961, hog men rated scours their most costly 
and worrisome problem . . . by far. 

The reason: most drugs promising scours control just 
can’t cope with the increasingly frequent and increasing- 
ly severe scours outbreaks plaguing hog raisers today. 
Germ resistance to antibiotics, sulfas and arsenicals is 
one of the problems. 

And, unless positive steps are taken, scours losses 
can be expected to get even worse. That’s because the 
increased seriousness of scours appears to go hand-in- 
hand with modern hog raising methods. Continuous use 
of farrowing and feed-out facilities... larger herds... 
confinement feeding . . . widely scattered sources of 
breeding stock and feeder pigs . . . all place increased 
siress on young pigs and complicate sanitation and 
health programs. 


The one answer: nf-180 
During the last three years, nf-180 has proved itself the 
one drug that stops scours practically without exception 
...even where other products fail. Up to now, nf-180 
bh is been used three ways: 

First, it was used as an in-the-feed treatment by farm- 
€ s who were on the brink of being forced out of the hog 
k isiness by scours. And nf-180 worked! 

Second, a liquid form of nf-180 for oral administra- 
ton to suckling pigs was introduced early in 1960. It 
\ orked, too. nf-180 Suspension quickly became the fast- 
¢« t-selling product of its kind. 

Hess & Clark introduced a third use of nf-180 for 
‘ vine in the spring of 1960. It was a new concept in 
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scours protection — treating the pregnant sow to protect 
the baby pigs. This program breaks the scours infection 
cycle by killing scours organisms in the sow’s intestine 
... prevents scours germs from being transmitted to the 
newly farrowed pigs. Today, nf-180 is more widely used 
in farrowing rations than any other medication. 


New! nf-180 cleared for pig feed 
Now you can take advantage of nf-180’s reputation for 
scours prevention by adding it to your prestarter, start- 
er and grower feeds. 

Medicated with nf-180, your pig feeds will cut scours- 
caused mortality in young pigs... reduce stunting and 
unthriftiness . . . help customers wean more and bigger 
pigs. Your nf-180-medicated pig feeds will, for the first 
time, end the worry of pig scours .. . reason enough for 
customers and prospects to buy your program over 
competition. 

But you needn’t limit this demonstration of extra 
feed performance to farms with severe scours problems. 
You can also use nf-180-medicated feeds to improve per- 
formance of apparently good-doing pigs. Actually, pigs 
are seldom 100% healthy. They are almost always held 
back by “hidden” scours problems which cause pigs to 
go off feed ... roughen up and slack off in growth after 
weaning, castration and other stresses. nf-180 clears up 
this low-level disease drag...helps your feed make 
good-doing pigs do even better. 


For details on 2 ways nf-180 
can help you increase hog 
feed sales, turn the page 
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helps you outsell 
competitive pig feeds 
these important ways 


The first step in selling a hog feed pros- 
pect is getting him to try your feed. 
nf-180 helps make this job easier in 
several ways: 


DEALER ENTHUSIASM — Hog raisers 
who try nf-180-medicated pig feeds see 
visible results. They become enthusi- 
astic boosters . . . and this spirit rubs 
off on dealers. And an enthusiastic 
dealer can’t help but be a better sales- 
man for you. 


REPUTATION OF nf-180— nf-180’s rep- 
utation for delivering dependable re- 
sults as a scours treatment and in the 


EFFECTIVE ADVERTISING — In a farm magazine 
survey of 1,100 feed dealers, 55.7% of the dealers 
reported direct inquiries from nf-180 advertising 
53.4% reported definite prospects for future 


feed sales, | 


farrowing ration is an established fact. 
This makes it easier for you to sell the 
extended protection of nf-180 in pre- 
starter, starter and grower feeds. 


MAGAZINE, RADIO ADVERTISING — 
This spring your customers will hardly 
be able to open a farm or hog magazine 
without seeing an advertisement for 
nf-180-medicated pig feeds. And these 
information-packed nf-180 ads really 
sell. One dealer wrote, “This is the 
most effective advertising we have seen 
for many years. It really has brought 
customers to the mill.” 


LOCAL SELLING HELP — Posters, 
mailers, informative handout pieces 
and the nf-180 Service Center for 
store counters help dealers iden- 
tify with and sell nf-180 feeds. 


Helps you convince prospects to 
try and compare your pig feeds 


Backing up this magazine advertis- 
ing are nf-180 radio announcements on 
80 stations in 10 midwestern states. 


LOCAL SELLING HELPS — Hess & 
Clark provides all the local promotional 
help you need to sell nf-180-medicated 
pig feeds. Included are posters, hand- 
out pieces, mailers, counter displays. 


FARMER MEETINGS—These can be the 
best selling vehicles of all. Make them 
more effective than ever with a full- 
color sound slide film and a 1314 min- 
ute, 16 mm. color film on nf-180 med- 
icated swine feeds. 


PEP UP FARMER MEETINGS — Two fu! 
color films help you sell nf-180-medicate 
pig feeds: a sound-slide film entitled “Th 
Missing Link”... and a 16 mm. movic 
“And This Little Piggy Had None.” 
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FIRST, BREAK THE SCOURS CYCLE — A solidly established NOW EXTEND nf-180 PROTECTION — New nf-180-medicated 
way to protect newborn pigs from scours is to feed an creep, starter and grower feeds now enable hog raisers to 
nf-180-medicated sow feed one week before and two weeks protect pigs against scours through the critical early growth 
after farrowing. nf-180 kills scours organisms in the sow’s period. Sell an nf-180-medicated pig feed to help your cus- 
intestine... prevents them from being carried into clean tomers reduce stunting, cut mortality, improve feed ef- 


pens and infecting the pigs. 


Once you get a prospect to try nf-180- 
medicated pig feeds — especially a 
prospect with a scours problem in 
his herd — you can almost be sure 
of a faithful customer for a long 
time to come. 

The reason: your nf-180-medicat- 
ed pig feeds prevent scours problems 
that won’t yield to any other kind 
of starter feed. Even on farms where 
scours is not severe or even appar- 
ent, nf-180 helps hog raisers wean 
more and bigger pigs. 

For best results, recommend that 
hog raisers start with an nf-180 far- 
rowing feed and follow with your 
nf-180-medicated pig feeds. Either 
program used alone, however, will 
show profitable results. 

BREAK THE SCOURS CYCLE with your 
sow farrowing feed containing 150 
grams furazolidone (nf-180) per ton. 
Fed one week before and two weeks 
al er farrowing, an nf-180 sow feed 
k''ls scours organisms in the sow’s 
Ir estinal tract . . . prevents them 
fr.m being carried into clean pens 
d transmitted to the baby pigs. 
NTINUE PROTECTION by following 
th your nf-180 pig feed as soon as 
38 begin to eat. nf-180 will protect 
ainst scours, reduce stunting, 
2ed gains and improve efficiency 
ring the critical early growing 
ciod . . . when differences in feed 
cformance really stand out. 
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ficiency right from the start. 


Gives your pig feeds an edge 
in feeder comparison tests 


These men gave nf-180 a trial . . . now insist on i 


Cliford Branstad John High Ken Kirby Sernard Kisch Howard Riley 


TYPICAL RESULTS FROM INTERVIEWS WITH nf-180 USERS 


before nf-180 feeds after nf-180 feeds 


pigs pigs pigs pigs 
farrowed d fai d d 
per sow per sow per sow per sow 


comments 


Cliford Branstad “*Scours isn't nearly the 
Thompson, lowa W-12 11-12 ? problem it used to 


John High **. . . far less stunting 
Rockford, Ohio 12 9 12 9 and setbacks."’ 


Ken Kirby **. . . marketing pigs 2- 
Prospect. Kentucky 3 weeks earlier.’’ 


Bernard Kisch 6 . . weaning weights 
Charles City. lowa considerably higher.’’ 


Howard Riley 7.5 pigs are Ibs. 
Charlotte, Michigan heavier at weaning. 


Give an nf-180-medicated pig starter feed a try during the 
early farrowings this spring. Judge for yourself if it isn’t 
just what you need to stimulate hog feed sales. 


® HESS & CLARK 
a ASHLAND, OHIO 
Division of Richardson-Merrell Inc. 


Brand of furazolidone 
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to take as much supplement as it 
desires. 


3) The sheep can increase its in- 
take as the supply of other feed de- 
creases. 

4) Less feeder space is required — 
one foot of feeder space for three 
sheep is believed to be adequate. 

5) All of the sheep do not have to 
be at the feeding grounds at feeding 
time to get their share of the sup- 
plemental feed. 

6) Little feed is wasted and there 
is no crowding at the feeder. 


Disadvantages 

1) The sheep may not be seen as 
often as usually is considered good 
management. 

2) There is the additional cost of 
the salt and the cost of providing 
covered feeders. 

3) Water must be plentiful. 

4) Range sheep may need some 
training before they will eat from a 
self-feeder. 

-In addition to the considerable ex- 
perimental work done with cattle 
and sheep in the range country 
demonstrating the advantages of 
salt-controlled self-feeding, Purdue 


University workers applied the con- 
trol feature of salt to the free-choice 
feeding of supplement in midwestern 
feedlot rations of cattle and swine. 


In the Purdue experiments, there 
were no undesirable side effects 
when using salt as a governor of 
consumption of the protein supple- 
ment on both pasture and in drylot. 


In general, the use of liberal 
amounts of salt, from 2.5 per cent to 
10 per cent, in soybean meal-type 
hog supplements permitted rapid, 
safe, and economical gains in a con- 
venient and labor-saving manner. In 
cattle feeding, it took from five to 15 
per cent salt in the mixture to con- 
trol a daily per-head intake to about 
two pounds of the supplement, the 
well-known Purdue Supplement A. 
The other feeds, also self-fed, were 
corn, mixed hay, and minerals. 


Farmers Grain Co., Esmond, Ill., has pur- 
chased a new Blue Streak hammer mill, 
Prater drag feeder, portable molasses 
blender, and mixer. 


Security Seed & Supply Co., Twin Falls, 
Idaho, now is solely owned by Jerry Cov- 
er, who has purchased the share of 
George Wilkening. 


The Barnyard Gate 


FEED 


CONCENTRATE 
CO. 


BY FRANCIS BRUMMER 


CONCENTRATE. | 


Nappanee Milling Names 


Dennis Sales Manager 

NAPPANEE, Ind. — Rudy Denais 
has been appointed general sales 
manager by Nappanee Milling Co., 
Inc., it has been reported by Presi- 
dent W. Lowell Mullett. Mr. Den- 
nis has had an extensive background 
in formula feed and soybean meal 
sales. 

He had been associated with a 
chemical firm as director of sales 
since June, 1960. Prior to that time, 
Mr. Dennis spent 23 years in sales, 
sales management, and advertising 
for A. E. Staley Mfg. Co. 

Appointment of three new terri- 
tory managers also was announced 
by Nappanee Milling: Robert Dawes 
of Muncie, Ind.; Paul Gagle of Bluff- 
ton, Ind.; and Robert Grimes of Paw 
Paw, Mich. 


Egg Production Similar 


With Different Lights 

LEXINGTON, Ky. — Feed requir- 
ed to produce a dozen eggs and the 
number of eggs laid remained un- 
changed when light bulbs of differ- 
ent wattage were used in shorter 
days, it has been disclosed by J. E. 
Humphrey, University of Kentucky 
extension service poultryman. 

Researchers, according to Mr. 
Humphrey, have found no signifi- 
cant difference in production of eggs 
from pullets receiving illumination 
from 60 and 100-watt incandescent, 
40-watt fluorescent, or 15-watt red 
bulbs. 


Top-Producing Cows Are 


Not Hard to Settle 

LEXINGTON, Ky. — Contrary to 
popular belief, high-producing dairy 
cows are not harder to get with calf 
than low producers, according to E.- 
C. Scheidenhelm, cooperative exten- 
sion service dairyman at the Univer- 
sity of Kentucky. 

To determine this finding, he said, 
dairy researchers studied 4,384 lac- 
tation records to see whether the 
cows were difficult to get setticd 
during the first 90 days of lactation 
when production was high. 

“In each of the classifications, 
day production accounted for less 
than 0.6 per cent of the variance 1 
days open (non-pregnant), sugge:‘- 
ing that the level of preduction hs 
little influence on this measure f 
fertility,’ the researchers reporte'. 


Purchase of the Montana operations >! 
Gallatin Valley Milling Co., Seattle, | s 
been disclosed by Anderson Grain C , 
Great Falls, Mont. 
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your 
glasses! 


Look at Burlap’s advantages through his eyes! 
Then you can build better customer relations... with 
Burlap bags... because they help your dealer. 


He’s better off with Burlap... therefore, so are you! 


Burlap bags are too strong to burst...in-transit or in-plant. 


Also, they handle better. Other packaging 
may be cheaper...Burlap is more economical. 
The real cost is what counts, with the grower! 


THE BURLAP COUNCIL 


122 E. 42nd Street, New York 17, N. Y. 
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Put more pork in your feeds 
with Dawe’s 


There’s more pork in a ton and more profit for 
the feeder, when you fortify your gestation, lacta- 
tion, starter, grower and finisher rations and sup- 
plements with Vitamelk Swine. It is a specialized 
fortifier that simplifies and makes more effective 
your job of fortifying to meet today’s performance 


Talk pork production with your Dawe’s man, 
or write for more information on Vitamelk and 
new concepts in swine nutrition. 


* swine 


VITAMELK ; demands for growth rate and feed oe: 
DUCTS Vitamelk Swine, developed by Dawe’s Nutrition 
PRO . Research and Technical Service, provides full 
There are specific __ fortification in a single package. It is a Dawe’s 
Vitamelks for: : quality-controlled premix of essential micronutri- 
: : ents at research-proved levels for high-efficiency 
* broilers swine feed performance. 
> layers Your Vitamelk-fortified swine feeds have nutri- 
* breeders tional advantages that cost and profit-conscious 
__* turkeys feeders look for... advantages that result in faster 
: * dairy . growth rate, better feed conversion and lower feed 
. * beef : cost to produce a pound of pork. 


DAWE’S LABORATORIES, INC. 
4800 South Richmond St. 
Chicago 32, Illinois 


Dawes 


World’s Oldest and Largest Specialists in Feed Fortificat: n 
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The Storrs (Conn.) egg-laying test 
reports on the use of higher levels of 
untibiotics in feeding layers. 


‘jtle: The Continuous Feeding of an 
antibiotic to Laying Hens. 
-uthors: F. A. Ryan, L. M. Potter, 
'*. P. Singsen, and L. D. Matterson 
‘University of Connecticut). 
} ublication: Poultry Science, Vol. 40 

September, 1961) pp. 1,142-51. 
iigest: A number of investigators 
have shown that small amounts of 
antibiotics, under 10 grams per ton, 
showed no effect on egg production. 
liigher levels have usually produced 
increases. 

Each of the 50 groups of 26 birds 
in the 1955-56 Storrs egg-laying test 
was divided in two 13-bird entries to 
determine the effects of feeding 100 
grams chlortetracycline per ton of 
a high-energy ration on egg produc- 
tion, feed efficiency, and mortality. 

“The average egg production for 
the birds receiving chlortetracycline 
over the 48-week experiment was 
72.02 per cent, compared with 68.37 
per cent for the birds receiving the 
same diet without the antibiotic, a 
difference of 3.67 per cent which was 
highly significant. The increases in 
egg production associated with feed- 
ing the antibiotic were greatest 
during the winter months and were 
significant during the first 36 weeks 
of the experiment. A significant de- 
crease in pounds of feed required to 
produce a dozen eggs was obtained 
from feeding the diet with chlortetra- 
cycline, 5.216 compared with 5.407 
for the hens fed the diet without the 
antibiotic. 

“The reduction in feed consumed 

per dozen eggs is believed to be a 
reflection of the increased feed utili- 
zation per se. Of the 650 birds fed 
each diet, 78 of those [were] fed no 
antibiotic and 65 fed the antibiotic 
diet; this difference fails to be statis- 
tically significant.” 
Comment: Comparing the feed per 
dozen eggs — 5.216 pounds and 5.407 
pounds for the feeds with and with- 
out the antibiotic, we find a saving in 
feed of 3.66 per cent. That means 
you can afford to pay 3.66 per cent 
more for the feed with 100 grams of 
antibiotic than for the same feed 
without. 

The mortality figures, although not 
s gnificant, are in favor of the feed 
\ ith 100 grams of chlortetracycline 
It. 

. * * * 

Agricultural chemists from Mis- 
souri report on nitrates, carotene, 
end vitamin A. 


" ‘tle: Effect of Dietary Nitrate on 
ayroid Function. 
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Feed 
Nutrition 


Digest 


Edited by C. W. SIEVERT 
Nationally-Known Feed Consultant 


Unusually valuable digests of cur- 
rent nutritional research in terms 
every feed man can understand and 
use. Opinions expressed are those 
of the reviewer and are not nec- 
essarily shared by The Feed Bag. 


Authors: R. A. Bloomfield, C. W. 
Welsch, G. B. Garner, and Merle E. 
Muhrer (University of Missouri). 
Publication: Science, Vol. 134 (Nov. 
24, 1961) p. 169. 

Digest: Using rats and sheep as ex- 
perimental animals, the authors 
have shown that nitrates added to 
the ration (0.31 per cent for rats 
and 0.92 per cent for sheep) can 
affect the normal iodine metabolism 
of the thyroid gland. Nitrate added 
to the feed adversely affected the 
iodine uptake of the thyroid gland. 

“The higher levels of nitrate are 
more commonly found in hay, 
pasture, and ensilage that [is] 
grown either under conditions of un- 
balanced fertility or the onset of 
drought or other adverse conditions 
for plant growth. 

‘‘Muhrer and associates (1955) 
found symptoms of vitamin A de- 
ficiency in cattle that consumed 
nitrate.” 

‘The function of the thyroid in the 
conversion of carotene to vitamin A 
is still debated. However, Johnson 
and Bauman (1947) showed that a 
functioning thyroid gland is neces- 
sary for this conversion. In view of 
these facts, it is conceivable that the 
vitamin A deficiency is an indirect 
result of abnormal thyroid function 
induced by the nitrate.”’ 

The authors go on to say, ‘““From 
a practical view, it is fortunate that 
the interference of certain mono- 
valent anions with normmal iodine 
metabolism of the thyroid gland can 


Woodburn (Ore.) Feed & Supply, Inc., re- 
cently began a $30,000 improvement pro- 
ject. 


Farmers Feed & Supply, Elkader, Iowa, 
has installed a new Blue Streak hammer 
mill. 


be reversed by increasing the iodine 
content of the diet. This may 
help explain the extreme variability 
in nitrate effect reported by investi- 
gators located in different geograph- 
ical areas. The dietary level of iodine 
is apparently important for evaluat- 
ing a feed suspected of containing 
nitrate.” 

Their final statement is, ‘“‘On the 

basis of this work, we strongly 
recommend that animal rations sus- 
pected of containing nitrates be sup- 
plemented with adequate amounts of 
iodine and vitamin A.” 
Comment: This looks like another 
finding that will help explain some 
of the puzzling experiences feeders 
have had in connection with vitamin 
A deficiency, lack of carotene con- 
version into vitamin A, the inter- 
ference brought about by nitrates in 
forages and grain, the planting of 
too many corn plants per acre, and 
the use of too much nitrogen in fer- 
tilizing corn. 

As these pieces of knowledge are 
developed and put together, we 
finally get the basic answer or an- 
swers. No one of biological functions 
is simple, and there is usually much 
interrelationship involved in a fairly 
full understanding of what actually 
takes place. 

On the basis of the work reported 
by the Missouri investigators, we 
also can consider proper formula- 
tion of rations to be a bit more par- 
ticular as regards the iodine content. 
It could be that we must do more 
than add 0.01 per cent of potassium 
iodide (or equivalent in iodine) to 
common salt, and depend on the use 
of iodized salt in the ration to take 
care of all the iodine needs — espec- 
ially in such areas where goiter is 
not uncommon. 
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Have the winning entry attach 
to the tag from one of your fee ‘s. 
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you can bank 


heckstakes 


with a grand prize of $25,000 


TIE IN NOW TO GET THIS SALES-BUILDING 
SUPPORT FOR YOUR TERRAMYCIN PRODUCTS 


Here’s how to use this 
promotion to sell more feeds 
in the next two months: 


Over four million Terramycin Checkstakes 
entry blanks will be mailed to feed customers 
all over the United States. 


The tags from your feeds containing Terramy- 
cin can be used to enter. 
Here’s how it works: 


This entry blank check for $25,000 will appear 
in state and regional farm papers covering 44 
states. 


Your feed stores can be headquarters for this 
Checkstakes. 


SEMEY 


Brand of oxytetracycline 
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IN ANIMAL HEALTH PRODUCTS - IN QUALITY FEEDS 


Extra checks and counter cards identifying 
your stores are available through your Pfizer 
representative. 


The tag from one of your feeds could be attached 
to the winning entry. 


Find out how you can use the full 
potential of this Terramycin Checkstakes. 
Wire collect to: 

H. O. Dermody 
Chas. Pfizer & Co., Inc. 

235 East 42nd Street 
New York 17, N.Y. 


Science for the world’s well-being® 
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— Clean Lines 
(Continued from page 35) 


road tracks. Mill bins are the pre- 
fabricated, bolted type. 


One feed leg, a mixer leg, a two- 
ton truck hoist, and a molasses tank 
which holds 32 tons, combined with 
the other equipment and_installa- 
tions, all help to insure an efficiently 
operated feed mill. 


Seek Deliveries 

Although a major portion of the co- 
op’s feeds are picked up by the farm- 
ers themselves, it is hoped by the 
firm that most of the customers soon 
will prefer deliveries. Farmers Co- 
Op is operating a seven-ton Pamco 
bulk delivery truck for the purpose. 
It travels within a radius of 10 to 12 
miles. 

The co-op extends credit to its 
customers on a 30-day basis. On a 
volume basis, it was reported, half 
the business is operated on credit. 
Actually, however, a fourth of its 
customers utilize the delayed-pay- 
ment plan. 

No local advertising is carried on 
by the Hixton cooperative. Assistant 
Manager Skaar said that radio ad- 
vertising is handled at Chippewa 
Falls, Wis., by the Wisconsin Farm- 
ers Union Central exchange. 


PLENTY of working floor space and 
ample clearance overhead are features 
of the new mill at Hixton, Wis., 
engineered in cooperation with Jacob- 
In this photo, Richard Sieg indi- 
cates a dial reading on Farmers 


son. 


Co-Op's brand-new hopper scale. 


“We’re picking up new customers 
right along — some of them big 
users — and we hope to get a lot 
more before too long,’ Mr. Skaar 
disclosed optimistically. From the 


YOUTHFUL SUPERVISORS JOHN SKAAR 


ie 
& DAVID THOMLEY 


standpoint of attractiveness and 
newness alone, the new co-op mill 
should have no trouble in attracting 
increasing numbers of farmer cus- 
tomers. 


Current 


Reviewed by The Feed Bag Staff 


Reading 


Feeding Beef Cattle in Wisconsin, by 
Val Brungardt, Fred Giesler, and Quin 
Kolb, University of Wisconsin, Madi- 
son, free. 

Despite the fact that increasingly 
more cattle enter feedlots, according to 
this 16-page publication, feeding peri- 
ods are shorter than ever for four rea- 
sons: 1) higher-quality feeder cattle, 
2) improved feeding methods, 3) abili- 
ty to produce cheaper gains, and 4) 
a trend to feeding out to lighter 


rim | 


weights and good to choice grades. 
Even greater emphasis will be placed 
on the quality of cattle to be fed and 
on fitting the quality to the types of 
feed available in the future, the writ- 
ers feel. They foresee automation and 
self-feeding producing more beef with 


less labor and increased efficiency. 
* * * 


Pelleted Feeds in Rations for Fatten- 
ing Steers, by D. S. Logan, J. H. Jones, 
and P. J. Lyerly, Texas Agricultural 
Experiment Station, College Station, 
free. 

Pointing out existence of a trend 
in livestock feeding toward the pellet- 
ing of a complete ration, the authors 
state that pelleted roughages, in gener 
al, have produced consistently-higher 
gains than ground or unground rough’ 
ages. 

In addition, they report, pelleted 
complete rations which are hig! in 
roughage have produced more :1in 
than similar non-pelleted feed. “he 
results between pelleted and non »el- 
leted rations high in concentra‘ s, 
the researchers note, “have been \ 
able and in [some] instances unfa 
able to pelleting.” 


Maasch Feed Mill, Ashippun, Wis., +45 
been purchased from Louis and W- ‘et 
Maasch by Mr. & Mrs. Wilbert E. Sch. tt, 
Watertown, Wis. 
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LINSEED 


OLD PROCESS EXPELLERE 


OIL MEAL 


32% PROTEIN 


INGREDIENT - LINSEED O11 MEAL 
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PENCER KELLOGG 


PREMIUM RESULTS 


at the market place 


For best results on the farm or at the market, the choice is 
SPENCER KELLOGG'S OLD PROCESS “expeller” LINSEED OIL MEAL. SSS 


This is the meal containing natural, unsaturated fat 


(left in... forming an integral part of the meal particle). It is the meal 
which provides healthier appearance, better bloom, 


premium conditioning and customer profits. 


SPENCER KELLOGG’S OLD PROCESS “expeller” LINSEED OIL MEAL... 
TODAY’S STANDARD OF COMPARISON! 


SALES OFFICES 
Buffalo TL 2-5850 Minneapolis FE 1-5971 


SPENCER KELLOGG 5,N.Y. 
fextron) company 
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Bigger Hog Litter Goal 


Of Studies at Florida 

GAINESVILLE, Fla., — Impor- 
tant differences in the capacity of 
hogs to farrow and produce large 
litters are being considered at the 
University of Florida in its attempt 
to insure the birth of more pigs per 
sow. 

“Differences in prolificacy, 
mothering ability, and temperament 
between breeds should be exploited 
to the greatest degree possible in 
establishing the swine herd,’’ accord- 
ing to Dr. H. D. Wallace, Florida ag- 
ricultural experiment station animal 
nutritionist. 

Litter size can be increased by an 
average of one pig with two matings 
in a heat period, Dr. Wallace said. 
Two factors in establishing a herd 
which produces well, he added, are 
using such breeds as Yorkshire, 
Landrace, Hampshire, and Tam- 
worth for mothering ability and 
Yorkshire, Landrace, and Duroc for 
farrowing potential. 


Record Sales, Operating 


Loss Reported by AVI 

DARDANELLE, Ark. — A record 
sales volume but a net operating 
loss for the six months ended Sept. 
30 have been reported by Arkansas 
Valley Industries, Inc. The loss was 
$191,581, equivalent to 95 cents a 
share on 201,578’. shares outstand- 
ing. 

Sales in that period totaled 16.9 
million dollars on a record 33.09 mil- 
lion pounds of poultry, according to 
President Harold Snyder. A two per 
cent stock dividend, paid Dec. 4 


to shareholders of record Nov. 15, | 


was declared by the board. 

Expressing optimism about the 
future, Mr. Snyder said his firm ex- 
pects broiler prices to increase from 
the record low of 12 cents in the six- 
month period. Egg settings and 
placement of broiler chicks indicat- 
ed a significant reduction in broiler 
production, he advised. 


Belgium (Wis.) Elevator has installed a 
new Blue Streak mixer. 


WESTVACO APPOINTMENTS 

NEW YORK CITY — Addition to 
its sales staff of Robert J. Gigler and 
David D. McClintock has been an- 
nounced by the multiwall bag divis- 


ion of West Virginia Pulp & Paper 
Co. Mr. Gigler was named special 


account executive for the western 


district at Torrance, Calif. Mr. Mc- 
Clintock was appointed sales rep- 


resentative for the Chicago district. 
48 


NEW MANAMAR SALESMAN 

SAN PEDRO, Calif.—Appointment 
of Richard N. Heber as territory 
sales representative in Minnesota, 
eastern South Dakota, and western 
Wisconsin has been announced by 
Philip R. Park, Inc. Mr. Heber, who 
resides in Minneapolis, has had a 
background of 20 years in the feed 
supplement field. 


Animal Health Group 


Ups Public Relations 


DES MOINES — With the appoint- 
ment of James Roe as public rela- 
tions counsel, the Animal Health 
Institute has launched a broad scale 
public relations program for 1962, 
according to James E. McCabe, 


JAMES E. MC CABE 


THE FEED BAG 


"I'm afraid Dick's cheap imported labor 
will hurt the industry." 


BY R. A, EBBESON 


president of the institute. 


Mr. Roe is director of the agricul 
tural division of E. H. Brown Adver- 
tising Agency, Chicago. His office 
will aid materially in the prepara- 
tion and dissemination of informa- 
tion for the institute as well as co- 
ordinating special activities. 

Mr. McCabe observed that the in- 
stitute’s function is to help protect 
the public welfare and provide more 
economical ways for highest-qual- 
ity animal products to reach con- 
sumers. 


Mutual Millers Elect 


Mosher New President 

FREDONIA, N. Y. — Election of 
officers of the Mutual Millers & 
Feed Dealers association took place 
here recently at the group’s annual 
directorate meeting. Named pres- 
ident was Ralph Mosher of Harry 
Austin Milling Co., South Dayton, 
N. Y. 


The two others elected, both from 
New York, were Thomas Abbott of 
Richardson Milling Co., Hamburg, 
vice president, and Virginia C. Mat- 
tison of Cattaraugus, secretary- 
treasurer. 


Dannen Appoints Rice 
Manager in Kansas 


ATCHINSON, Kan. Garland 
Rice has been appointed manager 
of its operation here by Dannen 
Mills, Inc., St. Joseph, Mo. Mr. Rice 
succeeds Claude Van Dyke, who has 
retired. 


The new manager joined the firm 
in 1958 as acting manager of the 
Dannen elevator at Linneus, Mo. He 
was named acting manager here last 
December. Mr. Van Dyke manag- 
ed the Atchison mill for 32 years as 
an employe of Lukens Milling Co. be- 
fore its purchase in 1950. 


Pollock Elevator, Watkins, Iowa, a new 
feed mill, recently was opened for busi- 
ness. 


Harper Elevator, Forreston, Ill., has in- 
stalled a new Blue Streak hammer ill, 
mixer, and drag feeder. 


SECO SALESMAN 

GOODLETTSVILLE, Tenn—S: co, 
Inc., has appointed Wendell H. To v1- 
er as its mobile feed milling eq ip 
ment salesman for north - cen ral 
Iowa, according to the firm. ‘ff. 
Towner, formerly associated . ith 
Melos Mfg. Co., Des Moines, °9W 
will specialize in the sale of £2c0 
mobile feed mills. 
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“I shoot for $30,000 profit 


a year from 500 head”’ 


“And Stilbosol accounts for $3,000 of that profit,’”’ reported 
veteran cattle feeder Harry Marks, Delavan, Minnesota 


“We try to run 500 head of cattle 
through our yards every year and I 
feed for a gross margin of $60 a 
head. Of that profit, I figure Stil- 
bosol accounts for at least 10%. 


“We’re feeding heifers now. You can 
buy ’em cheaper and they sell for 
onl. a little less than steers. We feed 
our heifers to around 950 pounds. 
Wi h Stilbosol, our heifers have 
gai ed an average of two pounds per 
day and that’s from western weight 
to 1arket weight. That includes 
abc it 5% shrinkage at both ends. 
It .sually takes about two weeks 
bef re they recover and eat right. 


“O .e year we fed some steer calves 
on ilage without stilbestrol in our 


ration and they gained an average 
of 1.45 pounds per day. The next 
year, we fed ‘haylage’ and stilbestrol 
to our steer calves and they gained 
an average of 1.95 pounds per day. 
We weigh cattle every three months 
on our place so we know our gains. 


‘“‘My pride and joy is our new feed- 
lot. We call it ‘Cattle Castle.’ My 
12-year-old boy, John, is going to be 
responsible for the feeding. He'll 
feed 200 head of cattle three times 
a day for a total of 34 minutes. All 
he has to do is flip five switches. I 
put a window in the control house, 
because half the fun in feeding cattle 
is to see em eat,” Harry concluded. 


After seven years, 
Stilbosol continues 
to give feeders an 
extra 15% gain on 
10% less feed. 


(diethylstilbestrol premix) 
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The centennial nutrition confer- 
ence sponsored by the Midwest Feed 
Manufacturers association highlight- 
ed progress in food and feed through 
the first century of the nation’s land- 
grant college system. Many signifi- 
cant statements were made during 
the highly successful meeting at 
Kansas City. Here are some of the 
key quotes worth remembering. 


“The American Veterinary Medi- 
cal association is moving to estab- 
lish closer relations with the phar- 
maceutical, biological, and feed in- 
dustries.’’—Dr. Mark Morris, AVMA 
president. 

“Our agricultural colleges today 
are graduating only about one-third 
of the potential needed to fill agri- 
business demands. If this trend con- 
tinues, by 1970 only one-fifth of agri- 
business positions can be filled.”’ — 
W. L. Alley, Midwest president. 

“The future of American agricul- 
ture and of all the enterprises it sup- 
ports is now so involved with the 
whole of human knowledge and the 
advancement of it that separation is 
quite impossible.”” — Dr. Clifford M. 
Hardin, University of Nebraska 
chancellor. 


“Certain of the feedstuffs com- 
monly used in swine feeds are in- 
acequate in total protein, amino 
ac idbalance,or both. Substitutions of 
or ingredient for another cannot be 
m ade entirely on the basis of chemi- 
c:. composition.’”” — Dr. Virgil W. 
H ys, Iowa State University. 

Selection of animals for dairy 
a! 1 meat production some day may 
b made on the basis of the ability 
0! the animal to use efficiently mix- 
tt es of certain volatile fatty acids.” 
— Dr. W. H. Pfander, University of 
ssouri. 

New technology in agriculture 
™ y produce more anti-metabolites. 
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e NUTRITION e 


Quotes Remember 


From Centennial Meet 


DR. GEORGE DAVIS 
Constant vigilance needs to be main- 
tained by plant breeders, the fertiliz- 
er industry, feed manufacturers, ani- 
mal nutritionists, and farmers. To- 
gether, they can learn to eliminate, 
control, or to live with these anti- 
metabolites. They even may find 
specialized, positive uses for them.” 
— Dr. G. B. Garner, Missouri. 


‘Foods and feeds we have under 
storage would escape nuclear fall- 
out and be much safer than foods 
from growing crops exposed to fall- 
out.’”’ — Dr. George K. Davis, Uni- 
versity of Florida. 

“To reach new goals, scientists 
need to be increasingly concerned 
both with safeguards to health and 
with public understanding of the 


Lovig Feed Mill, Galesville, Wis., has 
purchased a new Blue Streak mixer. 
Feed & Seed Center, Alma, Neb., has 


been purchased from Mr. and Mrs. Max 
Ulmer by Varwig Produce, Oxford. 


nature, purpose, and value of pro- 
posed new practices.”’ — Dr. C. G. 
King, Nutrition Foundation, Inc. 

“Considerable evidence has ac- 
cumulated suggesting that the final 
answer in broilers does not lie strict- 
ly with the protein-energy ratio, but 
instead with the amino acid-energy 
ratio.”’ —Dr. E. L. Stephenson, Uni- 
versity of Arkansas. 

“Through proper use of rapidly 
expanding information on breeding 
and feeding, the modern hen fast is 
becoming the most efficient biologi- 
cal factory known to man.” — Dr. 
J. H. Quisenberry, Texas A & M Col- 
lege. 

‘Feed additive drugs and other ag- 
ricultural chemicals have been al- 
lowed in recent years to fall into the 
‘suspect’ status largely by default 
because of inadequate education of 


DR. WISE BURROUGHS 


and understanding by the average 
man-in-the-street.’’ — Dr. Wise Bur- 
roughs, Iowa State University. 


(Concluded on page 63) 
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e PRODUCTION e - 


By RUEL MC DANIEL 
Photos on Page 56 


A young Texan with vision has 
built a flourishing business with his 
10-ton hourly capacity feed mill, 
concentrating on special services to 
retailers in the 23-county area his 
firm serves. His formula for the 
feed business has resulted in an ex- 
cellent rate of gain for his operation. 


When Marvin Gilbreath, 19 years 
old, slid off a freight train at Wei- 
mar, Tex., in 1938, tired, hungry, 
and completely broke, he may or 
may not have had in mind settling 
down there and building a conspicu- 
ous place for himself in the commu- 
ity. He remembers that it was some 
time after he got a job working in a 
tiny produce store for room and 
board that he decided there was a 
future for him in the community. 


Today he owns multiple businesses 
that produce a volume of about sev- 
en million dollars a year, built large- 
ly around a modern feed mill. All 
operations are under M-G, Inc., and 
M-G is the brand of all feeds pro- 
duced. 


After working for several months 
without salary, young Mr. Gilbreath 
obtained a regular job, and late in 
1939 had saved enough money to buy 
an old car and trailer, which he 
used to call on farmers to buy their 
surplus eggs and chickens. Soon he 
traded the car and trailer for a 
pickup, but in spite of the improv- 
ed travel status he still was not 
making anything more than a bare 
living. He realized that there was a 
weak link in his system: He was 
driving to the country empty. So he 
made a deal to buy the little produce 
store where he originally worked 
and began expanding its feed busi- 
ness by hauling to the farmers as 


52 


he made the rounds to pick up chick- 
ens and eggs. 


Combination Succeeds 

The combination worked and he 
was on his way. A year later, Mr. 
Gilbreath bought another truck and 
got the agency for a line of small 
feed mixers, built for farm use. His 
commission on the sale of a new 
mixer was the old unit he took in 
trade. 


He sold some of the old mixers; 
others he began to use in his store to 
mix special feeds for a few custom- 
ers. In 1941, his feed and produce 
business amounted to $82,836. The 
following year he bought a grist mill 
for his store and began grinding 
feeds and selling them under his own 
brand. 

In 1944, he felt it was time to 
branch out into the wholesale feed 
business, because he had noticed 
that many small feed dealers were 
having trouble getting delivery if 
they could not buy in carload lots. 
Three years later the feed store and 
mill did a million dollars’ worth of 
business, and Marvin Gilbreath held 
his first dealer party, with 250 deal- 
ers and friends in attendance. 

Today the mill has a production 
capacity of 10 tons per hour. Actual 
production runs between 300 and 400 
tons a week. It turns out every type 
of feed used in the 23-county area 
served by the company, including a 
line of dry dog foods and several 
items for game birds. The plant in- 
cludes grain storage for 2,500 tons. 


Plant Equipment 
Major equipment in the M-G batch 
plant includes Bryant and Jay Bee 
hammer mills, I & C automatic bag- 
ger, two California pellet mills, and 
Nemco rolls for processing oats and 
maize. 


Feeding Programs for 


Local Area Needs 


Score Texas 


Production includes mash, pellets, 
and granules, as well as custom 
bulk feeds mixed to formula for 
specific customers. 


Serves 200 Retailers 
The company has about 200 deal- 
ers in 23 counties surrounding Wei- 
mar. It sells about 10 per cent of 


-the feeds consumed in its area. 


‘Which means,” Mr. Gilbreath 
stressed, ‘‘that we have a long way 
to go before we reach the saturation 
point, even in these 23 counties.” 

The original store long ago was 
converted into a complete retail 
farm-ranch outlet and serves not 
only to add to company profits but 
as a pilot operation where merchan- 
dising ideas may be tried, proved, 
and passed on to the company’s deal- 
ers. It also serves as a means of 
testing the sales potential of certain 
other lines which go with the mod- 
ern feed store, and the company’s 
experience with specific lines is re- 
lated to company salesmen, who 
pass the information on to dealers. 

“Tf we find that a certain pesti- 
cide, for example, is an excellent 
seller and profit-maker in our own 
store, we tell the salesmen and they 
tell their dealers. Thus our dealers 
can take on these new lines with- 
out total lack of knowledge as to how 
they will sell in our area,” exp! «ined 
George Kloesel, manager of ti re- 
tail store. The feed mill mana; 2r 1s 
Leonard Schoeneberg. 

The milling unit employs four 
salesmen, who travel specific r utes 
and call on every one of th 200 
dealers every week. They ta! OoI- 
ders normally for next-day del ery. 

Special mixing and blendin: are 
available to customers of de ¢fS, 
which orders are delivered di ctly 
to the dealers’ customers if rec ‘est- 


(Continued on pa ° 56) 
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AVAILABILITY — that’s what you 
need in an antibiotic, and that’s 

what you get when you specify PABST 
natural BACITRACIN! It’s 100% 
soluble in water, 100% available in feed. 
PABST natural BACITRACIN gives 
that added “punch” to your animal 
feeds. It’s stable, powerful, and 
economical! Naturally used in all 
BIO-PABST Supplements. 


B-50 (Feed Grade) B-333 (Water-soluble) 


For further details write, wire or call 


ANIMAL FEED DEPARTMENT 
PABST BREWING COMPANY 
MILWAUKEE 1, WISCONSIN 


TWX-MI 586 ® Phone BRoadway 1-0230 
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The challenge of the future to the 
feed and grain industries was pre- 
sented forcefully for upwards of 1,000 
businessmen at the 62nd annual con- 
vention of Iowa’s Western Grain & 
Feed association. Held at Des 
Moines, the meeting was built around 
the theme, “Creating a Better 
Image.” 


With near-chaos in the turkey in- 
dustry and a tight economic squeeze 
in grain warehousing existing in the 
Hawkeye state, Western members 
had ample evidence of the im- 
portance of their banding together as 
a trade association. Restrained opti- 
mism pervaded most of the conven- 
tion addresses, although major prob- 
lems face the feed and grain trades. 


Capable B. C. Swanson of New 
Sharon, retiring president, led off 
the meeting with the admonition, 
“The most important job you have 
to do is to train employes to help 
carry the load.’’ Workers, he said, 
should be as interested in the busi- 
ness which employs them and in its 
customers as is management. 


e ASSOCIATIONS e - 


Problems Quantity 


Demand 


Through Associations 


By BRUCE W. SMITH 
Reported from Des Moines 


Any place of business must be 
friendly if it is to prosper, in Mr. 
Swanson’s reckoning. He emphasiz- 
ed that ‘‘a business never should be 
allowed to manage its owner.” 

Personnel should be evaluated 
periodically on their proficiency, Mr. 
Swanson urged. In addition, he said, 
every business should have an oper- 
ating budget. This, Mr. Swanson 
continued, can be planned like a 
vacation trip: where one wants to go 
and what it will cost. Once devised, 
the plan should be followed carefully, 
the retiring president declared. 

Mr. Swanson suggested starting 
budget planning with the net profit 
the owner wants to earn in the 
budgeting period. This will form the 
foundation of the program. Then 
make use of properly-prepared in- 
ventory, balance sheet, and profit & 
loss statements. 


Urges Patriotism 
Med Maxwell of Allied Mills, Inc., 


WESTERN OFFICERS: SKINNER, SWARTZENDRUBER, LUDLOW, NEIL & CUMMINGS 


Fort Wayne, Ind., pleaded with his 
audience for a return to ‘“‘plain, old- 
fashioned, everyday patriotism.” He 
said that businessmen should not 
elect officials who have ‘“‘more prom- 
ises than principles.” 

Mr. Maxwell declared that all 
businessmen have an opportunity to 
create a better image of themselves. 
This image, in turn, will reflect 
favorably on their businesses, he be- 
lieves. 

Too many Americans define free- 
dom in terms of what it gives rather 
than what it demands, the Wayne 
representative stated. 


Political Survival 

Ron F. Kennedy, vice president of 
F. H. Peavey & Co., Minneapolis, 
pulled no punches in discussing what 
the feed and grain industries need to 
do politically and in public relations. 

“The big talk in Washington,’’ he 
declared, ‘‘still is how the govern- 
ment can cut handling and storage 
costs on surplus grain. The grain 
trade has done a poor job of explain- 
ing its key role and its low profit 
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OFFICERS & DIRECTORS 
Jlenn Swartzendruber of Wieston 
ain Co. at Manson is the new 
asident of the Western Grain & 
ed association. Adrian M. Neil, 
ad of the firm bearing his name 
Tama, is the new vice president. 
sith Cummings, Specifide, Inc., 
‘s Moines, was elected treasurer. 
Robert L. Skinner continues as 
-ecutive vice president and Ken- 
y th Ludlow as executive director. 

New members of the board are: 
J-rry O’Dowd, Fort Dodge; Carmon 
Johnson, Brooklyn; Gaige Walters, 
Harlan; Joseph Spore, Davenport; 
Merrill Shaw, New Hartford; and 
Treasurer Cummings. 


margin to the public.” 

Mr. Kennedy likened the grain in- 
dustry to an iceberg, with only the 
topside visible to the urban public. 
Commodity Credit Corp., with its 
power to manipulate markets, is one 
of the world’s most powerful corpor- 
ations, he continued. 

In fact, the threat of CCC as a 
giant cartel is frightening even the 
cooperatives, according to Mr. Ken- 
nedy. He concluded by rapping false 
ideologies and terming capitalism “‘a 
true share-the-wealth arrangement.” 

Ron Kennedy urged the Iowa grain 
trade to strengthen its voice in the 
nation’s capital by its members en- 
rolling individually in the program 
ofthe Grain & Feed Dealers National 
association. 


People Trouble 

‘“‘What’s Wrong With People” was 
handled with admirable skill and 
goodhumor by Juvenile Judge Philip 
B. Gilliam of Denver. An engrossing 
public speaker who delivers an im- 
portant message with high effective- 
ness, Judge Gilliam should be on the 
programs of other state feed and 
grain associations. 

“Too many Americans are comprom- 
ising integrity with expediency,” 
Judge Gilliam declared. ‘‘Hoodlums 
are moving into U. S. society on a 
scale that would make Eliot Ness 
shiver. The public has got to be- 
come angry about dishonesty or else 
succumb to hoodlum rule.”’ 

Judge Gilliam stressed that Ameri- 
ce 1 youth owe an obligation to the 
Ww rld in which they live, not vice 
ve sa. In all of life, he concluded, 
th man who succeeds is the one 
Ww 0 has a positive approach. 


Business Status 
_ he Western Grain & Feed assoc- 
1a on currently has nearly 1,050 
mM mbers, the convention was told. 


(Continued on page 58) 
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mixing efficiency. 


PUTTING! 


Yes...no matter what you 
put in an H & S$ DROP 
BOTTOM MIXER, whether 
it be pre-mixing feeds, 
foodstuffs, chemicals, 
fertilizers or seed, 
you Il always get greater 


Non-Contaminating—solid- 
ly constructed of electrical- 
ly welded plate steel—stay 
tight doors—dust free. Also 
available in stainless steel; 
sizes through 2 ton capac- 


ity. 


Electric 
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Distributors 
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Bucket 
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— Local Area Needs 


(Continued from page 52) 


ed. No order of less than one-half 
ton can be handled under the mixing- 
blending program. 

find that intensive cultiva- 
tion of the territory is essential in 
building an area feed business,’’ Mr. 
Schoeneberg declared. ‘‘The sales- 
man should see his customers often, 
be able to help and advise them with 
their merchandising and _ service 
problems, and be on hand often to 
keep them satisfied with the line of 
feeds.” 


Sound Prospect Plan 

Each salesman takes one day 
every week which he devotes exclus- 
ively to calling on prospects and 
lining up new customers. One day 
he will work a specific section of his 
route and the following week he will 
go to another, until he intensively 
covers his route with his “‘mission- 
ary’’ calls. Naturally, when he lines 


up a new customer in this manner 
the salesman calls on him once a 
week the same as others on the 
route. 


Mr. Schoeneberg believes that 
management has found this system 
of working prospects more satisfac- 
tory than trying to see them during 
regular route coverage. 


“A salesman usually is running 
behind schedule anyway on his regu- 
lar calls, and even though he knows 
of a good prospect, he feels he can’t 
take the time to see him on this trip. 
Consequently, it may be weeks be- 
fore he sees him. But with one day 


STARTING as a penniless young 
man working for room and board at 
a tiny produce store 23 years ago, 
Texan Marvin Gilbreath has built a 
seven-million-dollar annual volume 
agricultural operation at Weimar. 
The firm's modern feed mill and a 
portion of its extensive ware- 
housing facilities are shown here. 
M-G, Inc., is highly integrated. 


a week devoted entirely to new bi si- 
ness, he gets to each prospect with 
fair promptness,’’ he explained. 

The mill employs one field service- 
man, who visits with dealers and 
their customers at the suggestion of 
the salesman. If a dealer has a 
poultryman customer, for example, 
who needs help or advice in laying 
out a broiler plant or caged-egg set- 
up, the dealer tells the salesman and 
the salesman passes the word to the 
serviceman, who goes out and 
assists the customer. 

He likewise is available for help in 
treating diseases in poultry and ani- 
mals, in planning a sanitation pro- 
gram or any other problem a deal- 
er’s customer may encounter, and 
also works with dealers in lining up 
new customers and arranging dis- 
plays and devising other promotion 
plans. He indirectly assists all sales- 
men but sells nothing himself. 

The company’s experimental farm 
is a highly practical aid to salesmen 
in selling, especially to quantity 
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f. ders. The farm has capacity for 
@ 000 broilers and a feedlot which 
c o handle as many as 500 steers at 
a ime. The small range has 20 head 
o cattle on it. 

\lthough the farm is expected to 
s ow a profit in its own right, it also 
vy ‘s planned to experiment with var- 
i is feeding programs and to test 
o t new formulas. In view of the in- 
c easing interest in the feedlot feeding 
ji) the area, it is expected that the 
e perimental feedlot will be an im- 
portant factor in increasing the sale 
o bulk and specialized formula 
fc eds. 

The production of the broiler plant 


goes to the company’s own poultry- 
processing plant, thus insuring a 
nucleus of a steady supply. At the 
same time, records and tests con- 
ducted with various company feed 
formulas are valuable in increasing 
feed business to poultrymen. 


The still-youthful Marvin Gilbreath 
has come a long way in his 23 years 
as a businessman in Weimar, Tex. 
Now a community leader, he devotes 
his tireless energy to civic projects 
as well as to management of his 
highly successful M-G, Inc., feed 
manufacturing enterprise. 


Salmonella Curb Ideas 


Listed by USDA Group 

WASHINGTON, D. C. —A special 
Department of Agriculture team has 
announced four general recommen- 
dations to halt the spread of Sal- 
monella disease organisms among 
poultry and livestock by interstate 
shipment of animal byproducts. They 
are: 

1) Development of sanitary 
methods by which animal and poul- 
try byproduct processors and allied 
industrial users can improve handl- 
ing practices to insure contamina- 
tion-free products. 


TYPICAL BULK |. 
BIN DRIVEWAY _ 
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2) Systematic sampling on animal 
byproducts, feeds, and fertilizers 
containing byproducts for the pres- 
ence of disease organisms. 3) Ed- 
ucating processors and allied users 
on contamination and re-contamina- 
tion. 4) Additional research. 


High-Nitrogen Molasses 
Seen Efficient in Feed 
WASHINGTON, D. C.—Belief that 
high-nitrogen molasses could be- 
come a valuable source of nitrogen 
in livestock rations has been ex- 
pressed by the Department of Agri- 


NTS 


ENGINEERS/& CONTRACTORS. 


culture. The material is a byproduct 
of a test sugar-refining process. 


In Agricultural Research service 
feeding trials, it reportedly was 
shown that the new byproduct may 
be substituted for blackstrap molass- 
es and urea in steer rations. Com- 
parable gains were made by steers 
fed a high-nitrogen-supplemented ra- 
tion and others given blackstrap and 
urea, USDA said. 


The new byproduct, it was noted, 
contains 1.6 per cent nitrogen as 
compared to 0.3 per cent in black- 
strap molasses. In the test with the 
steers, the agency said, urea was 
used to make a ration equal in nitro- 
gen to the one containing high-nitro- 
gen molasses. 


Spokesmen said the new byproduct 
results from an intricate ion-ex- 
change technique. The sugar-refin- 
ing process, they added, is being de- 
veloped by a firm in Puerto Rico, 
which furnished samples used in the 
USDA tests. 


Dayton (Wash.) Feed Store will be rebuilt, 
according to Partners Leo Paterson and 
Fay Startin. The store was destroyed by 
tire last August. 


Community Feed & Seed Store, Fullerton, 
Neb., has purchased a new Blue Streak 
hammer mill, mixer, drag feeder, and por- 
table molasses blender. 
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Ly Since 1881 


> 
T. E. IBBE | 
= 


— Demand Teamwork 
(Continued from page 55) 


During the 1960-61 fiscal year, its 
assets rose by $19,000 to $51,246. 
Dues income rose by $20,000 under a 
new membership plan. 


Demonstrating capable manage- 
ment by its professional staff, West- 
ern reported income above expenses 
of $9,281 for the year past. Its 
budget for 1961-62 has been set at 
$78,000. 

Feed Tonnage 

A penetrating evaluation of .owa’s 
role in the nation’s feed manufactur- 
ing industry was presented by Oak- 
ley M. Ray, director of market re- 
search for the American Feed Manu- 
facturers association. Mr. Ray pre- 
pared material directly concerning 
Iowa, relating its feed output to the 
national picture. 

“Your four-state area,”’ he report- 
ed, “increased its tonnage 50 per 
cent in the past decade.”” The area 
includes Iowa, Kansas, Missouri, and 
Nebraska. 

Here is how Iowa feed tonnage 
breaks down, as reported by Mr. 
Ray: 

Swine, 45 per cent; beef & sheep, 
22 per cent; laying, 15 per cent; 
dairy, six per cent; turkey, six per 
cent; and six per cent divided among 
starter-growers, broiler, and miscel- 
laneous. 


Fire Hazards 

Steps which will help prevent fires 
in feed mills and grain elevators 
were discussed by Keith Royer, Iowa 
State University specialist. He term- 
ed a lack of sound fire prevention 
and protection programs as “ex- 
tremely expensive.’’ The penalty is 
heavy for improper construction or 
use of unsuitable materials, he de- 
clared, and premiums also are 
higher when machinery is installed 
improperly and heating plants are 
not approved. 

Many feed and grain firms, Mr. 
Royer stated, do not understand how 


STRESSING the need for teamwork 
and united effort through associa- 
tions were these six speakers at 
Des Moines. All emphasized that 
current world and domestic con- 
ditions make it impossible for a 
businessman to "go it alone.’ In 
first column are Executive Vice 
President Bob Skinner, Retiring 
President B. C. Swanson, and Ron 

F. Kennedy. In second column 

are President Glenn Swartzendruber, 
Med Maxwell, and Alvin E. Oliver, 
the National's executive vice president. 
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their fire insurance premiums are 
calculated. Every owner, he con- 
tinued, should have a sound plan to 
put into action when, not if, he has a 
fire. 

Here are the 10 top hazards, in 


order, according to Mr. Royer: 
1) Lightning 
2) Electricity 
3) Heating equipment 
4) Heads and boots 
5) Grinders 
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5) Bearings 
7) V-belts 
}) Smoking and matches 
9) Dust 

0) Cob burners 


Washington Picture 

What is happening in the nation’s 
( pital directly affects the financial 
s atement of almost every feed and 
¢ ain business; asserted Alvin E. 
(liver, executive vice president of 
t.e Grain & Feed Dealers National 
e.sociation. The government has 
had a marked effect on the image 
¢’ the grain industry as a whole, Mr. 
Cliver declared. 

“The image of an individual local 
grain firm is more favorable than 
the image of the industry as a 
whole,” he continued. ‘“The industry 
is engulfed in a sea of federal pro- 
grams.” 

Rumors of Commodity Credit Corp. 
intentions currently have more effect 
on market prices than any other 
factor, according to Mr. Oliver. Mar- 
keting orders on a national scale 
could have ‘‘drastic impact’ on the 
grain industry, he said. 

In the long run, the National lead- 
er asserted, such marketing orders 
usually result in larger surpluses. 

The Budget bureau, Mr. Oliver 
noted, is attempting to hold down 
any expensive new federal pro- 
grams. He concluded by stating that 
no decision has been made on wheth- 
er or not the Uniform Grain Storage 
agreement rates will be reopened 
for study in 1962. 


FORCEFUL RESOLUTIONS 

Official resolutions adopted by the 
Western had meaning and signifi- 
cance. Here is a summary of what 
they said: 

1) Urged tax equality among all 
types of businesses. 

2) Work closely with state and 
national agencies which “interpret 
and enforce present legislation in 
line with good commercial prac- 
tices.” 

3) Seek clearer, ‘‘more realistic’”’ 
iiterpretation of food additive laws, 
particularly as they concern the De- 
l.ney amendment; seek to abolish 
so-called “grandfather clause.” 

4) Urged end to ‘‘secrecy and in- 
‘ nsistency” in USDA policy decis- 
i ns. 

5) Urged Iowa feed tax income be 
.-ed wholly by state department of 
‘riculture. 

5) Endorsed hundredweight trad- 
1 gin grain marketing. 

7) Recognized importance and 
( ntribution of Iowa rural youth to 
ricultural progress. 
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Credit Panel 


Sound ideas on credit control at the 
local level were offered by an ex- 
cellent panel, moderated by Robert 
Zinn of Allied Mills, Inc. Taking 
part were Don Boyd, Lakota; Don 
Bruntlett, Gowrie; and John Guise, 
Delmar. 

Mr. Bruntlett divided credit into 
two general classes: 1) borrowing 
funds for business operations and 2) 
granting credit to feeders. In the first 
category, the businessman termed 
the purchase of ingredients and 
equipment with a low down payment 
as unwise; short-term credit always 


HAMMER MILL 


Series 10 
Direct or Belt Drive 
4 Sizes: 30-125 HP 


OPTIONAL, LOW-PRICED 


FLOOR-ABOVE SCREEN CHANGER § 


should be protected at the primary 
bank. 


Mr. Bruntlett urged that industry 
members acquaint themselves with 
the loans available from the Small 
Business administration. He also 
summarized leasing programs and 
said that they sometimes may be 
advantageous because lease pay- 
ments often are 100 per cent tax- 
deductible. 


Won’t Hurt Sales 
Poor credit control is a major 
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heavy duty construction 
for high tonnage output 


e Rugged, welded steel construction. 

e Extra-large, extra-high feed opening. 

e Powerful six-blade fan assures 
maximum mill capacity. 

e Adjustable, long-lasting, 10-edge hammers. 


e Heavy screens (4” thick) changed quickly, 
safely...while mill is running. 


e Large diameter, alloy steel shaft. 

e Self-aligning, dustproof bearings. 

e Separate, motor driven fan (optional). 

e Heavy duty crusher-feeder (optional). 

e 15-second floor-above screen change 
(optional). 


MAIL COUPON FOR COMPLETE DETAILS 


SCHUTTE PULVERIZER CO., INC. 


874 Bailey Avenue, Buffalo 6, N. Y. 


Send FREE copy of Heavy Duty 
Hammer Mill Bulletin No. 10 to: 


Name 


Title 


Company 


Address 


ECCENTRIC LOCK INSTANT 
SCREEN-CHANGE FEATURE 
City Zone State I 
Sales Representatives and Warehousing Distributors throughout U. S. A. 


e NUTRITION e 


What effects have different sup- 
plementation and processing meth- 
ods of feather meal on the value of 
the product as a broiler feed ingred- 
ient? This subject, of interest 
especially to feed industry nutrition- 
ists, is discussed by a poultry depart- 
ment assistant, associate professor, 
and the department head. 


Each pound of processed feather 
meal contains about 0.85 pounds of 
protein and 800 calories of productive 
energy. This material is often used 
in broiler diets as a source of pro- 
tein; however, its use is usually lim- 
ited to five per cent or less of the 
total diet. Several authors have re- 
ported that growth rate of chicks is 
suppressed when diets containing six 
per cent or more of feather meal are 
fed. 

The two growth trials reported 
here were designed to study some 
factors which might affect the use- 
fulness of feather meal as an ingredi- 
ent in broiler diets. 


Procedures of Supplementation 

Previous studies involving the 
feeding of chick diets containing high 
levels of feather meal indicated that 
the growth-limiting effect of these 
diets may be due to a deficiency of 
one or more essential amino acids or 
other nutrients. 

Therefore, the chick growth trial, 
involving 280 broiler-type chicks, 
was designed to study the effect of 
supplementing diets containing 14.5 
per cent feather meal with massive 
amounts of essential amino acids 
and/or extra quantities of vitamins 
and minerals. A 2:1 casein-gelatin 
mixture was used as a source of sup- 
plemental amino acids. 


Extra quantities of calcium, man- 
ganese, riboflavin, niacin, pantothen- 
ic acid, and choline were added to 
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Factors Which Affect 
Feather 


In Feeds for Broilers 


By J. F. STEPHENS, 
DR. J. K. BLETNER 
& DR. O. E. GOFF 


University of Tennessee 


part of the diets, as chicks fed a diet 
containing 14.5 per cent feather meal 
in an earlier trial suffered a high 
incidence of perosis, or ‘‘slipped 
tendon.” 

The seven diets employed in Trial 
1 are outlined in Table 1. All diets 
were calculated to contain adequate 
quantities of all essential vitamins, 
minerals, and amino acids. Each diet 
contaified about 23.4 per cent protein 
and 950 calories of productive energy 
per pound of diet, with the following 
exceptions: Diets in which 10 pounds 
of casein-gelatin mixture were sub- 
stituted for 10 pounds of corn con- 
tained 32 per cent protein and 840 
calories per pound, and the casein- 
gelatin basal diet contained 21 per 
cent protein and 952 calories per 
pound. 

Diets containing 14.5 per cent 
feather meal contained no soybean 
oil meal. All diets contained alfalfa 
meal (2.5 per cent), fish meal (6.2 
per cent), yellow corn (60 to 73 per 
cent), and vitamin and mineral mix- 
tures. The primary protein source 
for each diet was feather meal, soy- 
bean oil meal, casein-gelatin mix- 
ture, or a combination of these. 

Results of Tests 

Chicks fed diets containing 27.5 per 
cent soybean oil meal were signifi- 
cantly heavier in weight at four 
weeks of age than were chicks fed 
diets containing 14.5 per cent feather 
meal. 

Growth rates of chicks fed diets 
containing 27.5 per cent soybean oil 
meal were unaffected by replacing 
10 pounds of yellow corn with 10 
pounds of a 2:1 casein-gelatin mix- 
ture per 100 pounds of diet. When 


Table 1. Summary of 4-week Data 


(Trial 1)* 
Feed 
Diet No. Composition Weight Efficiency 
grams feed/weight 
1 Soybean Oil Meal Basal 421 1.77 
2 Diet 1 + 10 Ibs. Casein- 
Gelatin 433 1.76 
3 Feather Meal Basal ........ 381 1.79 
4 Diet 3 + Vitamins and 
5 Diet 4 + Casein-Gelatin 
Mix 345 1.84 
6 Diet 3 + Casein-Gelatin 
Mix 319 1.91 
7 Casein-Gelatin Basal ........ 316 | 1.97 


1 Means joined by the same line are not signifi- 
cantly different (P<.05). 


2 Casein-Gelatin mixture replaced 10 pounds of 
yellow corn. 


3 Extra quantities of calcium, manganese, ribo- 
flavin, niacin, pantothenic acid, and choline. 


the casein-gelatin mixture was add- 
ed to diets containing 14.5 per cent 
feather meal — at the expense of 
yellow corn— growth rates were sig- 
nificantly decreased, indicating the 
possibility of either an amino acid 
imbalance or the “binding’’ of a 
nutrient(s) in the diets (Table 1). 
The growth rate of chicks fed dicts 
containing 14.5 per cent feather meal 
was not improved by adding ex‘ra 
vitamins and minerals (Table }). 
The incidence of perosis was very 
low among all treatment groups in 
this trial. Chicks fed a diet conta'n- 
ing the 2:1 casein-gelatin mixture — 
without feather meal or soybean »il 
meal — as the primary source of 
protein, gained slower in weight t! in 
did chicks fed diets containing eit’ 2r 
feather meal or soybean oil meal 4S 
the primary source of protein. 
Feed efficiencies of chicks fed 1e¢ 
various diets in Trial 1 ranged f: m 
1.76 to 1.97. Treatment differen °s 
between feed efficiencies were t 
statistically significant (P<.05) 
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Hydrolyzed vs. Lime-Cooked 
Procedures Used 


Trial 2 was undertaken to study 
» effects of processing methods 
d sources of feather meal upon its 
jue as a feed ingredient for broil- 

diets. A total of 420 chicks was 
ed in this trial. Two samples of 
drolyzed feather meal (J and K), 
tained from different processing 
ants, and one sample of lime-cook- 
.feather meal (L) were used. 
iree diets containing two per cent, 
< per cent, and 14.5 per cent of 
ich feather meal sample, respec- 
vely, and one control diet contain- 
g no feather meal were fed. 


All diets were calculated to con- 
tain adequate amounts of all nutri- 
eats known to be required by chick- 
ens. The diets were composed of 
yellow corn (60 to 71 per cent), fish 
meal (5.7 to 6.2 per cent), aifalfa 
meal (2.5 per cent), soybean oil meal 
(0 to 27.5 per cent), feather meal (0 
to 14.5 per cent), methionine, and 
vitamin and mineral mixtures. The 
diets containing six per cent feather 
meal were supplemented with methi- 
onine and lysine; those containing 
14.5 per cent feather meal were sup- 
plemented with methionine, lysine, 
histidine, and tryptophan, so that all 
diets were calculated to contain ade- 
quate quantities of the essential 
amino acids. Each diet contained 
about 23.5 per cent protein and be- 
tween 950 and 996 calories of pro- 
ductive energy per pound. Three 
pens of chicks (seven males and sev- 
en females per pen) were fed each of 
the 10 diets. This trial was for four 
weeks. 

According to the rendering plants, 
the hydrolyzed feather meals (J and 
K) were prepared by cooking raw 
feathers under pressure without add- 
ing chemicals. Feather meal L was 
prepared by adding 75 pounds of hy- 


Table 2. Summary of 4-Week Data 
(Trial 


Feed 
Source2Weight Efficiency 
grams feed/ weight 
459 1.76 
452 1.74 
439 1.82 
437 1.72 
434 1.74 
429 1.81 
425 1.73 


323 
321 1.94 
265 2.26 


Diet 


2% Feather Meal ....... 
2% Feather Meal .......... 
<% Feather Meal ......... 
¢% Feather Meal ......... 
Soybean Oil Meal Basal — 
€% Feather Meal 
Feather Meal ......... 


| Feather Meal ..... 
Feather Meal ... K 
1'.5% Feather Meal ... L 


> Aeans joined by the same line are not satis- 
ically different (P<.05). 


- seather meals K and J were hydrolyzed. Feath- 
er meal L was cooked with lime. 
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drated lime to a quantity of feathers 
yielding 2,500 pounds of processed 
feather meal. This material was 
cooked without pressure. 


Results of Studies 

Data pertaining to growth rate and 
feed efficiency of chicks employed 
in Trial 2 are summarized in Table 
2. Differences betweeen the average 
four-week weights of chicks fed diets 
containing 0 per cent, two per cent, 
or six per cent feather meal were 
not statistically significant. Chicks 


fed diets containing two per cent 
feather meal were heavier at four 
weeks of age than were those fed the 


soybean oil meal diet containing no 
feather meal. This difference, 
although not statistically significant, 
may indicate response to the ‘‘feath- 
er meal growth factor,” which has 
been reported previously by several 
authors. 


Results of this trial indicate that 
any of the feather meals employed 
may be used satisfactorily at levels 
up to six per cent of the total diet 
(Table 2). When diets containing 
14.5 per cent feather meal were fed, 
chicks given the lime-cooked (L) 
feather meal made less rapid weight 


(Concluded on page 65) 


there's only one reason for building a new feed mill...to make money 


There are three good money-making 
reasons for having it designed and built 
by Myers-Sherman. 


First .. . it costs you less to buy. We handle 
everything from design right through equip- 
ment manufacture. Because we make our 
normal margin on the sale of this equipment, 
we don’t attempt to make additional profit 
on engineering or construction. 


Second ... you make more profits from a mill 
that’s tailored to your needs. We don’t sell 
a packaged mill that trys to be all things 
to all people. Each Myers-Sherman mill is 
specifically and individually designed to the 


requirements of its user, planned with what- 
ever amount of-automation is practical for 
the operation and built to offer maximum 
output and profits for a minimum operating 
cost. 


Third . . . Myers-Sherman equipment is 
heavy duty, commercial equipment designed 
for long life under industrial operating con- 
ditions. Less maintenance, downtime and 
replacement costs in the future result in 
greater operating profits for you. 


You'll find all the details, along with many 
other things you'll want to know, in our 
booklet, “Let’s Build A New Kind of Feed 
Mill.” We'll be glad to send you a free copy. 


MYERS-SHERMAN COMPANY 


3542 SOUTH ILLINOIS STREET 


STREATOR, ILLINOIS 


PHONE 2-2176 


NOW AVAILABLE! 
Immediate Pellet Cooling 


CASCADE 


You're assured of immediate, complete and uni- 


form cooling of pellets and flaked grains from 
first to last batch because of the revolutionary, 
highly effective design of the T-R-H Cascade 
Cooler. Old-style vertical and horizontal coolers 
simply can’t compete with this all-new model. 
Pellets are regularly turned as they cascade 
over a series of perforated, triangular plates, 
set in carefully-gauged sequence to prevent 
bridging and breakage and to make the entire 
operation dust-free. They are then discharged 
from the large, adjustable shaker tray onto the 
oscillating scaiper at base of cooler for 
thorough dressing. 

The T-R-H “Cascade” eliminates sticky pellets 
blocking discharge and prevents mold formation 
in storage. Easy accessibility of all areas makes 
maintenance a breeze. 

This high-capacity unit is available in sizes hav- 
ing an output of 1% to 10 tons per hour. 
Standard black iron construction, but units may 
be specially ordered in galvanized or stainless 
steel. 


ROSS 


MACHINE & MILL SUPPLY, INC. 
12 N.E. 28¢PH. JA 8-2132¢ OKLA. CITY 


12 N.E. 28th St., Oklahoma City, Okla. 1 
Gentlemen: 
Please send FREE literature on the new, | 
revolutionary T-R-H Cascade Cooler 1 
Name | 
Firm Name 
Address 
Ci State 
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— Demand Teamwork 
(Continued from page 59) 


cause of business failures, the Iowan 
emphasized. He said that adopting a 
firm credit policy with customers 
will not hurt volume, provided it is 
explained clearly to feeders. Mr. 
Bruntlett suggested that an alterna- 
tive method of financing should be 
offered to customers, open promis- 
sory notes being one of these. Once 
a credit program is adopted, it 
should be adhered to religiously, he 
stressed. 

Mr. Boyd explained that the first 
step in establishing a firm credit 
program should be the analysis of 
existing accounts receivable. Open 
accounts should be eliminated 
wherever feasible, he continued. 
Many feeders, Mr. Boyd stated, pay 
their feed bills only when they have 
surplus funds. 

He utilized a cash discount plan to 
launch his credit program, the sav- 
ing also applying to prompt-paying 
monthly accounts. Mr. Boyd urged 
conferences with all customers to 
discuss in detail their problems and 
financing requirements. 

Does the firm credit plan work? 
Mr. Boyd replied with an emphatic 
affirmative, stating that his volume 
has increased 15 per cent since the 
launching of the program. 

Always explain the credit program 
to feeders in writing, John Guise 
admonished. He stressed that such 


PREVENTION and control of fire was 
the subject of Keith Royer, left, lowa 
State University expert on the sub- 
ject. Also shown is William V. Hukill, 
lowa State ag engineer, who spoke 


on aeration and drying. 


explanation should include reaso:is 
why firm credit management is 
necessary. At Delmar Grain & Feed, 
Inc., all grain sales are straight 
cash. Other accounts are due thie 
15th of the following month. 

Mr. Guise utilizes a series of three 
form letters to follow up on delin- 
quent accounts. In most cases, the 
second and third letters have proved 
unnecessary, he reported. 

If a delinquent does not reply to 
any of the three letters, his case is 
studied individually to determine 
further action, Mr. Guise stated. 

Any credit management program 
needs periodic re-evaluation, he said. 
Concluding, Mr. Guise declared, 
“The will to make credit control 
really work is essential.”’ 


Grain Matters 

Dean Daniels of Sioux City, moder- 
ator of the panel on grain affairs, 
pulled no punches in his introductory 
remarks. He said that the concern 
of the grain industry is with direc- 
tives and decisions, rather than with 
laws themselves. The trade, he con- 
tinued, can change the future but 
cannot change what already has 
been done. 

Mr. Daniels described the govern- 
ment’s program concerning sales 
policies for Commodity Credit grain 
as ‘“‘cat-and-mouse.”’ 

Roland F. Ballou, assistant deputy 
administrator of the Agricultural 
Stabilization & Conservation service, 
said ‘‘there is no simple answer’’ to 
the problem of surpluses. Many 
issues, particularly international, are 
beyond the control of both govern- 
ment and industry, Mr. Ballou de- 
clared. 

‘Nothing in the near future indi- 
cates that the government won’t be 
in the grain business for some time 
tocome,’’ the USDA spokesman went 


wy 
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o . In the year ahead, CCC will 
rn arket some 600 million bushels of 
c rn, he said. Corn requirements, 
) r. Ballou reported, exceed supplies 
| 150 million bushels. 

{s Orville Freeman actively direct- 
2 USDA? Said Mr. Ballou: ‘‘Wheth- 
we like it or not, Freeman and 
body else runs the department!” 


Current storage capacity owned by 
e government is adequate for a 
ilion bushels, the ASCS speaker 
ited. He said that USDA execu- 
ves are “hell bent” to keep pro- 
cucers’ interests first in mind. He 
t rmed as erroneous the belief that 
t» benefit the producer will penalize 
the grain industry. 


~ 


CCC Sales Plans 

Joseph Haspray, who directs a 19- 
state ASCS region from Evanston, 
Ill., declared, ‘“‘The corn farmer still 
has effective leverage in the mar- 
ket.” Growers, he said, still are 
bullish on selling both corn and soy- 
beans. But he admitted that CCC 
dominates the entire feed grain mar- 
ket. 

For present programs to be con- 
tinued in 1963, a “‘big sign-up again 
will be necessary” next year, Mr. 
Haspray believes. He noted that in 
the 19-state area for which he is re- 


move more bales! Fish Solubles 
DRY FORM 


Economical to use ... Enables any 
mixer, regardless of size, to use 


FISH SOLUBLES in his feeds at 


recommended levels. 


FREE FLOWING 


= You'll make 


Poultry Litter 


SUPERIOR GERMAN SPHAG- 
NUM PEAT from the famous De 
orf bogs is the world’s standard of 
uality. It is sun cured, uniformly 


osorbent, springy texture, coarsely 
‘hredded for poultry use. Detorf lit- 
r resists packing and crumbling. 


NO HANDLING HEADACHES 
ith DETORF. Each bale of Detorf 
securely packed in high compres- 
_on bales, quality controlled, marked 
‘r size and securely bound. Tre- 
endous production capacity plus 
‘ompt order handling and fast ship- 
ent insure delivery to meet your 
ales demand. 


J-M TRADING CORP. 
Tel. YArd 7-5000 
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layer. 


LIBERAL PROFIT MARGINS 
- are assured by production economies 
passed on to you in fair pricing. 
High fertilizer value and soil con- 
ditioning effect when removed gives 
Detorf re-sale value and creates re- 
placement demand. Turnover is rap- 
id because poultrymen buy for all 
their litter — not just the built-up 


sponsible, privateinterests construct- 
ed storage facilities for 63 million 
bushels during the past year. 

“We expect to be big and active 
sellers of corn throughout the mar- 
keting year,’’ Mr. Haspray asserted. 
Loading orders were issued begin- 
ning Oct. 1, he revealed. ‘““‘We have 
had extremely good cooperation 
from warehousemen,” Mr. Haspray 
continued. 

He said that CCC prefers to sell 
corn locally rather than to ship it. 
He also disclosed that the govern- 
ment is willing to sell any or all 
warehouse-receipt corn to the firms 
storing it. 

Mr. Haspray asked and then ans- 
wered three questions which he 
said are being directed to the gov- 
ernment every day: 

1) What is the lowest selling price 
for the commodity offered by CCC? 
It is based on the prices received last 
year by farmers. 

2) Is there a bushel quota? No. 


3) To whom will CCC sell? Any- 
one. 


The problems of the feed and grain 
industries, almost always inter-relat- 
ed, are crucial. Yet there are bright 
spots in the picture, some the result 
of united effort through organiza- 


— Centennial Quotes 
(Continued from page 51) 


“Food for Peace combines econ- 
omic interest with deep humanitar- 
ian and foreign policy considera- 
tions. It is the amazing productivity 
of the American farmer that is the 
foundation of Food for Peace, pro- 
viding the basis for a happier and 
more peaceful world.’’—George Mc- 
Govern, Food for Peace director. 

Perhaps the most fitting final 
quotation from the Midwest’s highly 
successful nutrition conference is 
this statement by Dr. E. C. Elting, 
deputy administrator for experiment 
stations in the Department of Agri- 
culture: 


‘‘We need research to protect past 
gains, to help farmers hold down 
costs and keep farm products com- 
petitive, and to help agriculture keep 
up with the rest of the economy.” 


tions like the Western Grain & Feed 
association and the Grain & Feed 
Dealers National association. It is 
doubtful if a single member of the 
thousand-plus audience went away 
from the Western convention with 
any thought of “‘going it alone.” 


Used 40 Ibs. to ton of complete 
feed it assures 2% level of con- 
densed fish solubles in formula. 


No Poultry or Swine Feed is 
complete without the all-important 
Growth Factor(s) found in 

FISH SOLUBLES. 


KEES 


327 S. LaSalle St., Chicago 4, Ill. 
Phone HArrison 7-1528 
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High-Moisture Barley a 


Success as Cattle Feed 

CROOKSTON, Minn.—Success has 
been announced by the University of 
Minnesota’s northwest experiment 
station in its experiment to harvest 
high-moisture barley by direct com- 
bine, store it in a gas-tight struc- 
ture, and feed it to beef cattle. 

Husbandmen E. C. Frederick and 
Dietrich Reimer reported that rolled 
dry barley and rolled high-moisture 
barley, each with and without alfal- 
fa hay, were fed to 40 medium-grade 
yearling Hereford steers in lots of 10 
each for 170 days. 


cess 


“climb aboard” the 

Ultra-Life Program, 

you're in for a smooth 

ride to successful feed 

business. Here’s what is in 

store for you: 

@ The Best Vitamin and 
Trace Mineral Products 

@ Individualized 
Nutritional Service 

@ Skilled Sales Training 

e@ Advertising Promotions 

@ Laboratory Service 

@ Poultry and Livestock 
Schools 


Climb Aboard ! 


Ua Life. LABORATORIES, INC. 
SREN Main Office and Plant 
EAST ST. LOUIS, ILL. 


One of the country’s oldest and 
largest manufacturers of vitamin 
and trace mineral products. 
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Steers fed no alfalfa hay were 
given a pound per head daily of a 
special barley supplement compris- 
ing 60 per cent dehydrated alfalfa 
meal, 30 per cent dried beet pulp, 
and 10 per cent ground limestone. 


“The steers getting the rolled high- 
moisture barley plus the special bar- 
ley supplement were slightly super- 
ior in average daily weight gains, 
feed efficiency, and margin per steer 
over feed costs,’’ the husbandmen 
reported. Highest marbling scores 
and USDA carcass grades went to 
those fed rolled dry barley and eith- 
er alfalfa hay or a barley supple- 
ment. 


Wisconsin Feed Sales 


Level Off From Climb 


MADISON, Wis. — Climbing stead- 
ily since the late 1930’s, Wisconsin 
feed sales at 534,120 tons in 1938 
reached a leveling-off point of 1.225% 
million tons in 1960, according to the 
state department of agriculture. 
Tonnage in 1959 was 1.23 million. 

Walter B. Griem, chief of the gen- 
eral laboratory division, reported 
that although the total was down 
2,000 tons in 1960, some feed cate- 
gories showed increases: in mixed, 
poultry feeds rose from 290,714 tons 
in 1959 to 312,412 last year. 

Mr. Griem said the increases prob- 
ably were a result of larger broiler 
and turkey flocks. High-protein hog 
feed, however, dipped more than 
16,000 tons, demonstrating an un- 
settled hog market. 

Slightly more than 66 per cent, or 
802,737 tons, of 1960’s feed total rep- 
resented mixed feeds, compared to 
795,396 tons the year before, the 


specialist reported. In 1960, protein , 


feeds at 231,916 tons made up 18 per 
cent of the total, against 267,623 tons 
in 1959. 

Low-protein feeds last year, Mr. 
Griem advised, accounted for 127,- 
991 tons, or 10.42 per cent, of the 
aggregate. In 1959, the low-protein 
feed figure was 114,425 tons. Just 
over 46% per cent of the mixed feeds 
used in Wisconsin last year were 
produced in the state, compared to 
36.8 per cent in 1959. 


Salsbury Canada Plant 


Plans Are Announced 

CHARLES CITY, Iowa — Plans to 
construct manufacturing facilities on 
a four-acre site at Woodstock, On- 
tario, have been announced by Dr. 
Salsbury’s Laboratories. Already 
built by the Woodstock Development 
commission is the plant shell, it was 
reported. 

To be conducted by Canadians, the 


operation will serve the poultry in- 
dustry of Canada, President John G. 
Salsbury said. Production will be zin 
as soon as the building is comple ed 
and equipped, Dr. Salsbury reported. 
ed. 


Ewe Shearing Promotes 


Early Lambing, Claim 

LEXINGTON, Ky. — Ewes shear- 
ed near breeding time probably will 
bear their young earlier than ani- 
mals which remain unsheared, ac- 
cording to Researcher P. G. Wool- 
folk, reporting on a three-year Ken- 
tucky agricultural experiment §sta- 
tion test. 

Mr. Woolfolk reported that gen- 
erally, young ewes benefited most 
by the pre-breeding shearing. Aged 
Montana ewes although sheared did 
not lamb earlier than their non- 
sheared counterparts, he noted. 

However, sheared yearling Mon- 
tana ewes lambed a month earlier 
than those allowed to retain their 
wool. In the five groups studied, Mr. 
Woolfolk said, lambing was com- 
pleted from 11 to three months ear- 
lier in the sheared animals, regard- 
less of age or type. 


NAREMCO NAMES THOMAS 

SPRINGFIELD, Mo. — Appoint- 
ment of R. B. Thomas Jr. as its sales 
manager has been announced by Na- 
tional Remedy Products Co. Narem- 
co markets its own line of poultry 
and livestock health products. Pre- 
viously associated with Ralston Pur- 
ina Co., Mr. Thomas holds a mas- 
ter’s degree from Texas A & M Col- 
lege. 
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"| suppose | could buy five pounds of 
winesaps to cool them down a little." 


BY BO BROWN 
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_-Feather Meal: 


(Continued trom page 61) 


‘ains and utilized feed less efficient- 
vy than did those given diets con- 
aining either of the hydrolyzed 
eather meals. 

Chicks fed diets containing feather 
neal K at either the two per cent or 
ix per cent level were heavier at 
our weeks of age than were chicks 
ed diets containing either no feath- 
or meal or corresponding levels of 
eather meals L or J; however, this 
difference was not statistically sig- 
nificant (P<.05). 


Chicks fed diets containing 14.5 
per cent feather meal were signifi- 
cantly lighter in weight at four 
weeks of age and utilized feed less 
efficiently than did those fed diets 
containing 0 per cent, two per cent, 
or six per cent feather meal (Table 
2). 


Conclusions Reached 


The growth rate and feed effic- 
iency of chicks fed a diet containing 
14.5 per cent feather meal were not 
improved by supplementing the diets 
with extra vitamins and minerals 
and/or massive quantities of amino 
acids (in the form of a casein-gelatin 
mixture). 


GRAIN 
AGE 


able nowhere else. 


All major grain storers and 
merchandisers receive GRAIN 
AGE every month. Many feed 
manufacturers will find ma- 
terial of value to them in 
GRAIN AGE. Ask us how you 


can qualify to receive it. 


GRAIN AGE 


1712 West St. Paul Avenue 
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A brand-new and differ- 
ent service magazine for 
a great industry is now 
being published by Editorial Service Co., publisher 
of THE FEED BAG. Devoted exclusively to grain 
and the problems of the grain industry, GRAIN 
AGE offers a well-balanced editorial content avail- 


Market Place of the fe 
GRAIN 
Storage & Merchandising 

INDUSTRY. 


Milwaukee 3, Wisconsin 


Lime-cooked feather meal was 
less satisfactory as a feed ingredient 
than either of two hydrolyzed feather 
meals when used in chick diets at a 
level of 14.5 per cent of the total 
diet. 


No significant differences in 
growth rate or feed efficiency of 
chicks could be attributed to the 
source of processing method of feath- 
er meal when two ner cent or six 
per cent levels were used in the 
diets. The growth rate and feed 
efficiency of chicks fed diets contain- 
ing six per cent feather meal were 
not significantly different from those 
of chicks fed diets containing 0 per 
cent or two per cent feather meal. 


Winterscheidt Milling Co., Inc., Seneca, 
Kan., recently installed a new Blue Streak 
hammer mill. 


SECO APPOINTS PAIR 

GOODLETTSVILLE, Tenn. — Roy 
A. Armstrong and Ross Watson, as 
new sales representatives of Seco, 
Inc., have been named to its indus- 
trial division to specialize in station- 
ary milling and materials handling 
equipment. Mr. Armstrong was as- 
signed western Tennessee and Mr. 
Watson will cover the eastern part 
of the state. 


LOWEST COST 30% PROTEIN 


PPLEMENT 


20,000 
VITAMIN 


NOW OPEN... 


protected 


dealer franchises 


Profits flow your way FAST when you 
sell LPS—the lowest cost protein 
supplement with a guaranteed high 
Vitamin A content. Tested and 
proven for 5 years, LPS increases 
butterfat production, cuts feed costs 
and improves animal health. The 
LPS story makes sense to farmers 
and can make sales for YOU. 


For full details on an LPS dealership in the 
Middle West, write today to: 


ILLINOIS LIQUID FEED CO. 


PRINCETON, ILLINOIS 


SHELLBUILDER COMPANY 


You can’t call it Shellbuilder until every shell has been 
thoroughly washed in purified water. Until the shell has been 
heat sterilized in Shellbuilder’s special 67 foot rotary sterilizer. 
By the time it goes into the sacks, Shellbuilder is .. neainn 
surgically sterile. Don’t you agree that clean, = e 
odorless Shellbuilder is the ideal calcium sup- &@ : 
plement for your customers’ flocks? And don’t | 
forget, its rapid turnover makes Shellbuilder the 
ideal calcium supplement for you to stock profit- fa 
ably. Order a car today. 


Sie 


MARINE BUILDING + HOUSTON. TEXAS 
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THE FEED BAG 


Reader Service 


; How It Works: Read the descriptions of products and services available. For full details on those which interest you, just 
circle the matching numbers on the postage-paid card. We will forward your inquiries and you will get the facts promptly. 
Be sure to sign your name, company name, and mailing address. There is no obligation whatsoever. 


GRAIN STORAGE BUILDING 


The accompanying two photos show Butler 
Mig. Co.'s 37-foot roll forming machine which is offered. 
embosses deep grooves in steel panels for its Circle No. 2 for this offer. 
new “self-cleaning” grain storage building and 
the storage structure itself. Butler said the NEW GRAIN PUMP 
building can be erected without sidewall girts Development of a new Super Sucker grain 
eee pump for shipboard and dockside use has been 

aN # announced by Myers-Sherman Co. The unit is 
specially designed for heavy-duty marine un- 
loading requirements. It features an aluminum 
— compressor and blades, with a reversible air- 
' lock valve. Two new brochures have been 
published. 

Circle No. 3 for this offer. 


OPEN-TROUGH FEEDER 
Marketing of a new type of open-trough 
mechanical feeder has been announced by 
Oakes Mfg. Co. Its chain utilizes only 4.8 links 
per foot. Feed reportedly is scooped up and 
carried by the chain, instead of being pushed. 
The hopper will accommodate 400 pounds of 
feed. Firms interested in handling the new 
unit will be sent a fully-illustrated catalog on 
the feeder. 
Circle No. 4 for this offer. 


COMPACT HORIZONTAL MIXER 
Development of a new compact horizontal mix- 
er has been announced by Rapids Machinery 
Co. The unit is said to be especially suited to 
handling bulky materials, either dry or with 
liquids added. Capacities available in the new 
model are one, 1/2, two, three, and five tons. 
Illustrated literature is ready for the industry. 
Circle No. 10 for this offer. 


NEW SWINE FILM 
Requests will be answered promptly for the 
loan of its new 14-minute color slide film, “High 


cut in power cost. Motor sizes available range 
from five to 25 horsepower. Illustrated literature 


because of the unusual size of the corrugations 
— 18 inches wide and six inches deep. Litera- 
ture ready for distribution contends the struc- 
ture’s 43-degree slope prevents grain from 
clinging. Sizes range from 50,000 to millions 
of bushels. 


Circle No. 12 tor this offer. 


NEW HELMS GRINDER 


Full grinding surface around the entire circum- 
ference of its screen is claimed for the new 
Orbit grinder manufactured by R. D. Helms Co. 
The unit operates without a fan, ground mater- 
ial being carried away by bucket elevator or 
conveyor. Users reportedly achieve a 400 per 
cent increase in production with a 50 per cent 


Hopes for Hogs,” Hess & Clark has announced. 
Spokesmen said the film emphasizes the neod 
for good management practices in hog raisig 
as regards balanced feed, effective medicaticn, 
and continuous sanitation. Its message is >f 
particular interest to distributors and deale’s 
of animal health products, hog raisers, « d 
farm organizations, Hess & Clark said. 
Circle No. 8 for this offer. 


DRAG-TYPE CONVEYOR SYSTEM 


Introduction of a virtually maintenance-fr 
drag-type conveyor system which cleans its 
automatically has been announced by Ind: 
trial Machinery Co., Inc. Designed to hanc > 
all types of dry, free-flowing materials, the s\ - 
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USE THIS HANDY CARD 
TO LEARN DETAILS OF 


READER SERVICE OFFERS 
ON FACING PAGES 


THE FEED BAG — December, 1961 


1 
: 
1 


Reader Service of Che feed Bag 


Send us information or offer identified by circled numbers 


13 14 15 16.17 18 19 20 21 22 23 24 Be Sure You Sign Your 
34 35 36 Name, Firm Name, and 


S., March 1) 


25 26 27 28 29 30 31 32 33 
37 38 39 40 41 42 43 44 45 46 47 48 Your Mailing Address! 


and also details on 


THE FEED BAG — 


Name 
Firm 
Address 


READER SERVICE OFFERS 


USE THIS HANDY CARD 
ON FACING PAGES 


TO LEARN DETAILS OF 


(Subscribers Outside U. 


This card must be used by Feb. 1, 1962 


ihe Feed Bag Reader Service Has Filled 110,003 Requests for Data 


OUBLE-STRENGTH ‘PIG-IRON’ 


tem is said to be adaptable to numerous indus- 
trial applications. One of its features, Industrial 
Machinery reported, is the ability to move the 
same quantity of material as a screw conveyor 
but with less horsepower. Complete informa- 
tion is offered on the new conveyor system. 


Circle No. 9 for this offer. 


Marketing of a new pig anemia product con- 
taining double the iron of its previous inject- 
able has been announced by Dr. Salsbury’s 
Laboratories. Pig-Iron 100 is administered at 
the rate of a single cubic centimeter per ani- 
mal. Detailed use information is provided on 
each package. For technical facts and price 
data, indicate interest below. 


Circle No. | for this offer. 


MULTIWALL BAG SYSTEM 


Development of a completely-automatic sys- 
tem for filling and closing multi-wall bags has 
been achieved by Bemis Bro. Bag Co., the firm 
has announced. Company spokesmen describ- 
ed the new system as economical, high-speed, 
and effective. Bemis said the new development 
is expected to have a great impact on the bag 
packaging industry. Capable of filling and 
closing up to 20 bags totaling a ton per minute, 
the system combines the firm's automatic filler- 
scale, bag feeder, and conveyor with a newly- 
devised automatic closing machine, Bemis said. 
Data will be sent on request. 
Circle No. 7 for this offer. 


SEDIMENTATION TEST KIT 


Addition of the Zeleny sedimentation test kit to 
its line of grain and seed testing equipment 
has been announced by Burrows Equipment 
Co. The kit shown here, reportedly is made to 


conform to Department of Agriculture speci- 
fications. The firm is offering at no cost a gov- 
ernment bulletin, “Wheat Strength & the Sedi- 
mentation Test.’ The bulletin and full details 
on the kit will be sent promptly. 

Circle No. 5 for this offer. 


SCREW ELEVATOR BULLETIN 


Reportedly believed to be the most comprehen- 
sive technical bulletin ever published on screw 
elevators is a new offering of Fort Worth Steel 
& Machinery Co. Its compiler said that the 44- 
page booklet includes complete instructions 
and data for selecting such elevators for specif- 
ic materials and performance requirements. 
Two basic screw elevator designs are present- 
ed in the catalog, Fort Worth noted: its stand- 
ard and the SuperScrew. Drawings and dimen- 
sions are given for each of 16 unit arrange- 


ments. 
Circle No. 6 for this offer. 


agency noted that exports of oilcakes 


Whitmoyer Names Wilson 


To New Promotion Post 

MYERSTOWN, Pa. — R. C. Wil- 
son has been named sales promotion 
manager, a newly-created position, 
by Whitmoyer Laboratories, Inc. Mr. 
Wilson has had several years’ ex- 
perience in the veterinary and hu- 
man pharmaceutical fields. 

A graduate of Pennsylvania State 
University, the new sales promotion 
manager will work directly with the 
firm’s salesmen on seasonal and 
product promotions in their respec- 
‘ive territories. 


darold Dickey Named to 


ublic Relations Post 

NEW YORK CITY — Appointment 
Harold G. Dickey to its public 
elations department has been an- 
‘ounced by Wildrick & Miller, Inc., 
‘n advertising and sales counseling 
irm. 

Mr. Dickey came to Wildrick & 
Miller from the agricultural division 
f American Cyanamid Co., also of 
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New York City, where he had serv- 
ed as assistant promotion manager. 

Before joining American Cyana- 
mid, the new appointee served as ad- 
vertising manager for Honeggers’ & 
Co., Inc., Fairbury, Ill. 


U. S. Soybean Product 


Exports Drop Sharply 
WASHINGTON, D. C. — Exports 
of soybeans, edible oils, and oilseed 
cakes and meals from the United 
States in the 1960-61 marketing year 
were significantly lower than those 
in the near-record period of 1959-60, 
USDA spokesmen have reported. 


They disclosed that soybean ex- 
ports totaling 130.1 million bushels 
were down eight per cent from last 
year’s record. Reduced supplies of 
soybeans from Communist China 
helped strengthen U. S. exports, 
however, the Department of Agricul- 
ture said. 

Exports of edible oils from the 
United States in 1960-61 dipped to 1.1 
billion pounds, 25 per cent under the 
record of a year ago. The federal 


and meals, at 670,737 tons, also were 
a fourth less than a year ago, when 
a near record was set for the two 
commodities. 


FEEDER EXPANDING 

OAKLEY, Kan. — Expansion to 
make it one of the state’s largest 
operations of its kind has been start- 
ed by Pioneer Feed Yards, Inc., im- 
mediately southeast of here. With 
addition of a 110,000-bushel grain 
storage building and other changes, 
the firm’s capacity will be increased 
from 5,000 to 13,500 head. 


COLONIAL PROMOTION 


PLEASANT HILL, Mo. — Arthur 
Covell has been promoted to the 
newly-created post of research sup- 
ervisor, according to President M. R. 
Irwin of Colonial Poultry Farms, 
Inc. Grady Taylor, formerly associ- 
ated with a breeding farm at Jolins- 
ton, S. C., was named to succeed 
Mr. Covell as production manager 
at the Pleasant Hill farm. 
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Renderers Seek to Boost 


e ASSOCIATIONS e- 


Their World Markets 


Continued expansion of the render- 
ing industry as well as its increas- 
ingly important role in foreign mar- 
kets were forecast by Myer O. Sigal, 
president of the National Renderers 
association, at the group’s four-day 
28th annual convention in New York 
City recently. 


Mr. Sigal told of the association’s 
planned contributions which would 
be of help to the new countries of 
the world and of assistance in furth- 
ering his own nation’s economy. He 
lauded NRA members for giving 
strong support to the group’s pro- 
grams. 

Here are the officers and direc- 
tors of National Renderers for 1960- 
61, who were newly installed or re- 
tained their posts: 

Mr. Sigal, president; John H. 
Haugh, first vice president; William 
R. Malloy, second vice president; 
John J. Hamel Jr., executive direc- 
tor; and Rose Alpert, secretary- 
treasurer. Directors are Wilbur 
Allaert, Carbon Cliff, Ill.; Dr. Fred 
C. Bisplinghoff, Peoria, Ill.; Robert 
G. Day, Collinsville, Okla., Robert J. 
Fleming, Des Moines; Stanley Frank, 
Greensboro, N. C.; Irwin A. Frish, 
Brooklyn, N. Y.; Seymour Heller, 
Denver. 


¥ LOWEST HORSEPOWER 


STAINLESS STEEL IN-LINE 
FEEDER-CONDITIONER 


RUFTEX OR COLMONOY ROLLS 
REPLACEABLE WEAR RINGS 
HINGED DIE CASING 


V-BELT DRIVE 
¥ SUPERIOR ALLOY DIES 
Write for Bulletin 201-A 


AMERICA’S MOST COMPLETE LINE 
OF FEED MILLING EQUIPMENT 


SINCE 1866 
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SPROUT-WALDRON ACE PELLET MILLS ¥ 
FIRST IN QUALITY AND ECONOMY 


SPROUT, WALDRON & CO.,INC. 


MUNCY, PENNSYLVANIA 


MYER SIGAL 


Gene Hopton, Columbus, Ohio; 
Frank Hudnall, Marianna, Fla.; 
Lloyd Hygelund, San Jose, Calif.; 
Emil Kohn, Newark,N.J.; Mr. Mal- 
loy, Lynchburg, Va.; Roger E. Morse, 
Boston; Howard Norton, Alexandria, 
Va.; Kenneth Reinhart, Hanford, 
Calif.; C. H. Skinner, Tulsa, Okla.; 
and William A. Young, Ontario, Can- 
ada. 
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Set up at convention headquarters 
was a “‘trading post’? — actually 10 
areas — at which members discuss- 
ed informally any one of selected 
subjects with recognized guest 
specialists and a moderator. 

Trading post classifications, with 
their specialists and moderators, 
were: Research program & found- 
ation — Dr. Allan Berne-Allen and 
Mr. Hopton; animal nutrition & san- 
itation — Dr. O. H. M. Wilder and 
Mr. Fleming; public relations—Glen 
V. Brower and Mr. Malloy; program 
& objectives—Mr. Sigal and Oscar 
Schmidt. 

Cost comparisons—Mr. Kohn and 
Herbert Harris; foreign trade — 
Frederick Baum and Nelson Morris 
II; detergents, fatty acids & lubri- 
cants — Dr. Foster D. Snell and Mr. 
Haugh; NRA International — Hend- 
rik Prins and Mr. Young; the Wash- 
ington scene — Joseph B. Huttlinger 
and Mr. Hygeland; and soap, today 
and tomorrow — Don S. Austin and 
Stanley Frank. 

Committees and chairmen named 
atthe annual gathering were: Execu- 
tive — Mr. Sigal; nominating — Mr. 
Morse; accounting & statistical — 
Mr. Kohn; public relations — Mr. 
Malloy; foreign market development 
— Mr. Young; and research — Mr. 
Hopton. 

Members of the committee in 
charge of the 1961 convention were 
Messrs. Kohn, Frish, Charles Haus- 
sermann Jr., William Rosenberg, 
and Edwin Schonwalter plus Mmes. 
Kohn, Haussermann, Rosenberg, 
Schonwalter, and Calvin Theobald. 

Host group was the Allied Eastern 
Renderers association. Entertain- 
ment included a special reception, 
with the United Nations as its the me, 
and attending various New York 
City shows and participating in 02 
ducted tours. 

Arrangements were made fo: in- 
terested members to take a se en- 
day post-convention cruise to Na au 
in the Bahamas. 


A. G. Wells Co., Wrightstown, Wis. has 
purchased a new Blue Streak screw on- 
veyor. 


Nordquist Feed Mills, Redmond, W sh., 
recently purchased Seattle (Wash.) ul- 
try Co. from Roy Frankhouser. 
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Black, Black-Russell-Morris, New- 
ark, N. J 


H Bir JANUARY 13—Dr. Morris Erdheim, 
appy thday Dawe’s Laboratories, Inc., Chica- 
go; G. K. Whyte, Chase Bag Co., 
St. Louis. 

JANUARY 14—M. A. Roseman, M. 
A. Roseman & Co., Philadelphia; 
Fred N. Rowe Sr., Portland, Mich.; 
W. J. Westerman, Southern Indus- 
tries Corp., Mobile, Ala. 

JANUARY 15 — Robert Bennison, 
Pillsbury Co., Clinton, Iowa; Mrs. 
Ruth B. Walther, Cedar Hill For- 
mulae Co., New Britain, Conn. 
John E. Birkhead, M.F.A. Grain & 
Feed Division, St. Joseph, Mo. 

JANUARY 16—Royce H. Huss, Huss 
& Schlieper, Decatur, [ll.; Jack 
Lafferty, John W. Eshelman & 
Sons, Lancaster, Pa. 


JANUARY 18—J. A. Watson, Ray- 


leading the list of those who will 
o| serve natal anniversaries in the 
fi st month of 1962 is Dr. Aaron L. 
A drews, president of Hess & Clark 
a’ Ashland, Ohio. Dr. Andrews’ 
b. thday is Jan. 4. 

The drug firm chief executive is 
a graduate veterinarian, having 
e rned his D. V. M. from the Univer- 
siy of California in 1952. Prior to be- 
coming president of Hess & Clark, 
he served as assistant to a previous 
president and as advertising man- 
ager. 

In his limited free time, Andy 
Andrews pursues two hobbies, model 
(HO) railroading and_ high-fidelity 


music. Vitam Products Co.,. Waseca, 
Here are the Janu birthda Minn. 
celebrants: ei 4 JANUARY 19 — L. S. Chapman, 


JANUARY 1 — S. Gilbert Wood, Cal- | Grain Age, Milwaukee; Frank T. 
cium Carbonate Co., Omaha. — DR. AARON ANDREWS Heffelfinger II, Peavey Feed Mills, 
JANUARY 2—J. A. Brewster, Chase 
Borst. Univer. C0” Newfield, N. J.; E. D. Griffin, “North East Feed Mill Co., Min. 
a ar College Park: Evanston, Ill.; Louis J. Schuster, neapolis; Ralph E. Williams, B. F. 
; "a L. J. Schuster Co., Toledo; Dean Gump Co.. Chicago. 
H. T. Walden II, Corn Industries p 0., 
Research Foundation, New York W-: Stauffacher, Diamond V Mills, JANUARY 21—Glenn Bown, Water- 
City. Inc., Cedar Rapids, Iowa; George loo, Iowa. 

JANUARY 4— Dr. Aaron Andrews, 
Hess & Clark, Ashland, Ohio; 
Charles B. MacLeod, Hubbard Mil- 
ling Co., Mankato, Minn.; S. J. 
Schuster, Schuster Feed Co., St. 
Louis; Lucian S. Strong, Strong- 
Scott Mfg. Co., Minneapolis. 

JANUARY 5—W. Larnce Alley, Pay 
Way Feed Mills, Inc., Kansas City; 
Henry Highton, Smith-Douglass Co. 
Inc., Norfolk, Va. 

JANUARY 6—Arno A. Dennerlein, 
Quaker Oats Co., Chicago; Dale W. 
MeMillen Jr., Central Soya Co., 
Fort Wayne, Ind.; George A. Was- 
senaar, Specialty Sales Co., Madi- 
son, Wis. 

JANUARY 7—Dr. H. R. Bird, Uni- 
versity of Wisconsin, Madison; 


a A grain 
fermentation 
product 


This economy fortifier is rich in proteins, vegetable fats, and highly 
nutritious. It also contains essential Vitamin B-G Complex factors, 
as well as unidentified growth factors. Mixing Produlac in your 
formula feeds will promote quicker growth, greater meat and egg 
Max F. Cohn, Ormond Beach, Fla. yield and will produce feeds your customers want to @2rro 
William T. Diamond, American buy. It’s a good way to gain and hold customer acceptance. 
Feed Manufacturers Association, Sold only to manufacturers of formula feeds. 
Chicago; John S. Schroeder, North PROD 
East Feed Mill Co., Minneapolis. ODUCT OF 


NATIONAL DISTILLERS 
Security Mills, Knoxville, Tenn. 

PRODUCTS COMPANY 
ert N. Conners, Evanston, II. GRAIN PRODUCTS SALES 


~ ANUARY 10—Karl W. Hartmann, 99 Park Avenue, New York 16, New York 


E. F. Drew & Co., Inc., New York Member of Distillers Feed Research Council 
City; Mearl R. Wright, Cedar Rap- 
ids, Iowa. 

11—Charles L. Davidson 
Sr., Stone Mountain Grit Co., 
Lithonia, Ga.; Ralph T. Fox, Fox 
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JANUARY 22 — C. W. Bloomhall, 
Diamond V Mills, Inc., Cedar Rap- 
ids, Iowa; Edgar L. Gordon, 
Dawe’s Laboratories, Inc., Doyles- 
town, Pa.; L. A. Wherry, Evans- 
ton, Ill.; Lester Mosher, Coopera- 
tive GLF, Buffalo. 

JANUARY 23—F. E. Parker, Grant 
County Farm Supply Cooperative, 
Fennimore, Wis.; John P. Brooks, 
H. K. Webster Co., Boston. 

JANUARY 24—Walter Moore, Oakes 
Mfg. Co., Inc., Tipton, Ind. 

JANUARY 26 — S. Jones Dickinson, 
Sherwood Feed Mills Inc., Balti- 
more. 

JANUARY 27 — A. C. Smith, La 
Budde Feed & Grain Co., Milwau- 
kee. 

JANUARY 29—J. L. Butler, Hess & 
Clark, Ashland, Ohio; C. L. 
Stormes, Kellogg Co., Des Moines. 

JANUARY 30—Fran Davis, Spencer 
Kellogg & Sons, Buffalo. 

JANUARY 31—Jack Bowling, Greut- 
ker, Inc., Buffalo; Paul O. Berg, 
Fort Wayne, Ind.; George La 
Budde, La Budde Feed & Grain 
Co., Milwaukee; Lloyd S. Larson, 
Midwest Feed Manufacturers As- 
sociation, Kansas City; Roy Leisti- 
kow, Stratton Grain Co., Milwau- 
kee; Robert Skinner, Western 
Grain & Feed Association, Des 
Moines. 


No Feed Industry Firm 
Is Too Small to Utilize 
My Specialized Services 


| have a plan tailored for 
every size of feed milling oper- 
ation. Each has been thoroughly 
tested and proved by feed com- 
panies. You will find the modest 
cost returned many times over 
in the first year. 


It costs nothing to find out. 
Write me in detail and in com- 
plete confidence. 


Tomorrow may be too late 


IN THE MIND 

A modern faith healer (he wears elec- 
tronic socks) ran into an old friend of his. 

“How’s it going?” the healer asked. 

“Terrible,” said the friend. “My broth- 
er’s sick.” 

“Ah,” said the faith healer. “Your 
brother isn’t sick; he only thinks he’s sick. 
Tell him that, and remember it yourself: 
he only thinks he’s sick.” 

A few days later they met again, and the 
healer asked, ““How’s your brother now?” 

“Worse,” said the friend. ““He thinks he’s 
dead!” 

Getting old is merely a matter of feeling 

your corns more than your oats. 
ESSAY 

Assigned to write a composition about 
his family and origin, the small boy asked 
his mother: “Mommy, where did I come 
from?” 

“The stork brought you, 
answered. 


dear,” she 


for you to upgrade your sales 
program. | urge you to investi- 
gate the Empire program now. 


Ralph Everett 


443 N.E. 103rd Street 


Miami 38, Florida 


Plaza 1-3741 


Kracked 
Korn 


header CONTROLLED BY TED THERY 


“And where did you come from?” 
“The stork brought me, too,” she said, 
“What about Grandma?” 

“The stork brought Grandma,” the 
mother said. 

The boy turned in his coniposition the 
next day that began: “There have been no 
natural births in our family for three gener- 
ations.” 

To get her man today a girl should know 
how to play golf, tennis, bridge, and dumb. 


HISTORIAN 
“I wonder who invented high heels?” 
asked one sweet young thing. 


“Probably a woman who was kissed on 
the forehead,” replied her friend. 


Men are hardier than women. For in- 


‘stance, there are more than 300 John 


Smiths in the New York telephone direc- 
tory — and not a single Pocahontas. 
* 


CHARGE IT 

“You pay only a small deposit,” said the 
salesman to a prospective customer, “and 
make no more payments for eight months.” 

“Come on, Charlie,” said the wife, drag: 
ging her husband toward the door, “some- 
body’s already told him about us!” 

* * 

Doc Anklam: Ez Tike says that career 
girls would rather bring home the bacon 
than fry it. 

SHORT STORY 

Here’s one way to get to the top ina 
hurry: 

The blacksmith’s assistant was taking his 
first lesson in horseshoe repair. 


“Now look,” said the blacksmith, “T'll 
grab the shoe out of the fire with these 
tongs and I'll put it on the anvil like this. 
Get that? Now, when I nod my head, you 
hit it with the hammer.” 

REUNION 

Alumni attending a state college <inner 
down South were asked to mame the!: pro- 
fessions. 


One shy undertaker, fearing derisi» of 
the crowd when he told his calling an 
swered, “I’m a southern planter.” 

* 
WHY, OF COURSE 

On her first trip out West, the touri met 
a well-dressed and cultured gentlema: vho 
turned out to be an Indian. “But,” pr ‘est’ 
ed the tourist, “I thought all Indians ore 
feathers!” 


“Oh, we do, madam,” replied the ¢ ‘le 
man suavely. “But this is spring, and v fe 
moulting.” 
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Californian Meyer Is 


AFMA Award Winey 


CHICAGO — The University of 
C lifornia’s department of animal 
h: sbandry head, Dr. James H. Mey- 
e:. has been named winner of the 
A nerican Feed Manufacturers as- 
scciation’s 1961 $1,000 award for out- 
standing contributions to animal nu- 


DR. JAMES H. MEYER 


FEEDERS MARKET THIS MANY MORE EGGS 
PER YEAR FROM EVERY HUNDRED BIRDS 


Feeding tes:s prove that 100 laying hens can produce 
1,386 more eggs per year... and consume 315 less pounds 


of feed to boot. 


What's the secret? The use of 5% stabilized animal fat in 
a high energy ration. This formula also increased results 


more than 10% in winter months. 


Your local renderer can tell you all about it . . . show you 


how fat can improve your feed results. 


| WA] national renderers association 


30 N. LASALLE ST. 
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FRanklin 2-3289 CHICAGO 2, ILL, 


trition research. 


Dr. Meyer’s research has shown 
that the rate of feed intake, rate of 
digestion, fineness of grinding, and 
the roughage - concentrate ratio all 
must be considered in evaluating the 
complete ruminant ration in pelleted 
form. 

His selection as winner, by the 
American Society of Animal Produc- 
tion, was announced at the society’s 
53rd annual meeting in Chicago. Dr. 
Meyer’s method of chemical evalua- 
tion of roughage has been adopted 
widely. 

Born at Lewiston, Idaho, on April 
13, 1822, he graduated in 1947 from 
the University of Idaho. He earned 
a doctorate in biochemistry and ani- 
mal nutrition at the University of 
Wisconsin in 1951. 


Opinions Requested on 


Grain Export Policies 
WASHINGTON, D. C. — Opinions 
on government policies and pro- 
grams affecting grain exports are 
being invited from representatives 
of the trade by the Department of 
Agriculture’s recently appointed 10- 
man technical committee on grain 


Statements must be submitted no 
later than Dec. 31 to Nathan M. Koff- 
sky, chairman of the committee, 
Room 3409, South bidg., USDA, 
Washington 25, D. C. Spokesmen re- 
ported than 10 copies of the state- 
ments are to be sent by each respon- 
dent. 

Secretary of Agriculture Freeman, 
in connection with the announce- 
ment, termed Commodity Credit 
Corp.’s export program ‘‘one of the 
major instruments for carrying out 
USDA responsibilities for managing 
and utilizing the nation’s grain 
stocks.” 

Mr. Freeman, it was reported, has 
instructed the 10-man committee to 
analyze CCC programs and policies 
on grain exports, to appraise other 
policies that could be followed, and 
to recommend necessary changes. 


SECO APPOINTS PAIGE 

GOODLETTSVILLE, Tenn. — Ed- 
ward S. Paige has been appointed 
mobile milling sales representative 
for northern Indiana by Seco, Inc. 
Mr. Paige, who will specialize in the 
sale of push-button mobile feed mills, 
came to the firm from Hamilton 
Watch Co., Lancaster, Pa. He is an 
alumnus of Trinity College. 


CPM Dual-Speed Pellet Mill is like having two mills 
in one. Great versatility and great strength are com- 
bined to give you the best die speed for all your pellet- 
ing jobs—no matter how tough. 100 or 125 HP, 1800 
RPM motor; wide range of die speed combinations 
available. An exceptional value on the basis of stamina 
alone. Call your man from CPM, today. 


CALIFORNIA PELLET MILL COMPANY 
1800 Folsom Street, San Francisco 8, California 
1114 E. Wabash Avenue, Crawfordsville, Indiana 

101 East 15th Avenue, North Kansas City 16, Missouri 


Sales and Service in Principal Cities 


= 
exports. 
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Che feed Bag 


is pleased to announce the opening of 
the new plant of its printing subsidiary... 


{ 

{ 

{ 

{ 

{ 

{ 

{ 

A brand-new up-to-the-minute printing ) 
plant equipped to serve every require - | 
ment of industry members. We will be } 
pleased to quote your printing require- ) 
ments promptly. Top quality, on-time ) 
delivery, and competitive prices are , 
assured. 

{ 

{ 

{ 

{ 

4 


This magazine was produced in the mod- 


ern new plant of Town & Country 
Printers, Inc. 


Complete Letterpress & Offset Depart- 
ments. 


For a better impression, write - 


1712 West St. Paul Avenue 
Milwaukee 3, Wisconsin 


— 
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B wman Renews Contract 
V ith Philips Roxane 

‘EW YORK CITY — Opening of 
th ir new sales offices in the Daily 
N ws building here was signaled by 
C arles Bowman & Co. and Bowman 
F ed Products, Inc., with the re- 
n val of an agreement with Philips 
R. xane, Inc. Under the continuing 
ai angement, Bowman will carry on 
di tribution of the Dutch firm’s vita- 
m aD products in the United States. 

\ decade ago, Bowman introduced 
P \ilips’ line of vitamin D products in 
th s country. They range from crude 
extracts to pure crystalline sub- 
stances. 

fhe European manufacturer’s 
high-potency mineral stable vitamin 
D highlighted distribution of its line 
by Bowman in this nation. It report- 
edly is the only such product to bear 
the Wisconsin Alumni Research 
Foundation seal of approval for 12 
months’ storage in the presence of 
minerals. 

Shown in this photo at the desk are 
Charles Bowman and Stephen R. 
Sills, vice president of Philips Rox- 
ane, Inc., New York City. Standing 
are Robert Callahan, Philips inter- 
national division manager; Kenneth 
M. Walters, executive vice president 
of Bowman Feed Products; and Joha 
K. Pierce, executive vice president 
of Charles Bowman & Co. 


Two New Salesmen Join 


Grace Urea Field Staff 

MEMPHIS, Tenn. — Appointment 
of two new field sales representa- 
tives to its nitrogen products division 
has been announced by W. R. Grace 
& Co. The new men are Bill B. Over- 
holser and W. O. Hazelbaker Jr. 

The former, a resident of Fowler, 
Ind., will cover the Dakotas, Nebras- 
ka, Iowa, Wisconsin, Michigan, Min- 
nesota, Ohio, and the northern 
halves of Illinois and Indiana. 

Mr. Hazelbaker will work from 
Big Spring, Tex., serving the Lone 
Star state, Oklahoma, New Mexico, 
Arizona, and Colorado. 


M-E-C Engineering Post 
Assigned to James Otey 

XANSAS CITY — James F. Otey 
he s been named to its sales engineer- 
in staff, it has been announced by 
th M-E-C Co., a division of Altamil 
Crp. The division specializes in the 
co istruction of complete formula 
fe d mills at Neodesha, Kan. 


, Ir. Otey came to M-E-C from Cal- 
if nia Pellet Mill Co., with which he 
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served as sales representative in Roanoke, Va. 

Kansas and Missouri. He previously The new appointee is a graduate 
worked as assistant mill superinten- of Virginia Polytechnic Institute, 
dent for Lindsey-Robinson & Co., having majored in food technology. 


NUTRITIVE 
MINERALS 


Contains Sterilized Egg Shells, Egg Albumen and 
14 additional and essential Trace Mineral elements. 


For Self Feeding Free Choice — Custom & Formula Mixing 


RYDE'S MINERAL BLOCKS 


5% Phosphorus — Cane Molasses — Vitamin D, 


RYDE & CO. 3939 So. Union Ave., Chicago 9 


ale}. 
ee Maximum Pay Load — Fast 
Unloading — Minimum Service 


Problems, That’s what Dodgen 
offers. PLUS! ! Two exclusive 
features . . . Synchronized 
Unloading and Ball Bearing 

% Mounted Traps. Sizes 8’ to 35’ 


TT 


ore 
DODGEN INDUSTRIES 
HUMBOLDT 


, IOWA © PHONE 1357 
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Douglas Chemicai Forms 
Premix Feed Division 

KANSAS CITY—Establishment of 
a premix feed division at Douglas 
Chemical Co. has been announced by 
Executive Vice President W. C. Mc- 
Caslin. Douglas has engaged in the 
fields of agricultural chemicals and 
grain handling equipment since 1916. 

Mr. McCaslin said the entire Mid- 
dle West would be covered by repre- 
sentatives of the new division. Nam- 
ed its sales manager was William W. 
Stepp, who had held a similar post 
for Foxbilt, Inc. 

Products of the premix division 
will be manufactured at the firm’s 
Desert Gold feed plant at Liberty, 
Mo., and at its vitamin and mineral 
premix plant at Coffeyville, Kan., 
General Manager McCaslin advised. 


Big H Names Heiby, Kay 
To Ohio Sales Posts 


FAIRBURY, Ill—John Heiby and 
Bernard Kay have been appointed 
sales representatives in Ohio by 
Honeggers’ & Co., Inc., according to 
General Sales Manager Robert Slay- 
ton. Both appointees are background- 
ed firmly in feed sales work. 

Mr. Kay came to Honeggers’ from 
an Ohio feed manufacturing con- 
cern. Associated with the feed and 
hatchery businesses since 1932, he 
formerly worked as a salesman for 
an Iowa poultry firm. The newly 
appointed representative is co-owner 
of a turkey farm. 

Before joining Big H, Mr. Heiby 
spent seven years in sales for a large 
Ohio feed manufacturing company. 
He was associated with a Buckeye 
state milling organization for four 
years prior to that time. 

Mr. Kay is a charter member of 
the Ohio Poultry Improvement as- 
sociation and the National Flying 
Farmers of Ohio. Mr. Heiby is serv- 
ing a third year as secretary of the 
Versailles Poultry Day association. 


New Lab for Industry 
Being Opened by Doty 
MINNEAPOLIS — Its new labora- 
tory to serve the feed, grain, flour 
milling, and baking industries will 
be opened here at 924 Flour Ex- 
change bldg. in January, according 
to Doty Laboratories, Kansas City. 
Heading the facility’s staff is 
Chester A. Brockman, who has been 
with the firm at its Kansas City lab- 
oratory since 1946. The new unit will 
offer a complete service of assays, 
analyses, and tests, it was reported. 
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By BRUCE W. SMITH — =e 


It is fitting at year’s end for us to pay special tribute to 
the distinguished group of industry executives who pre- 
pare reports each month for The Feed Bag’s exclusive 
Feed Business Scoreboard, These capable men size up the 
feed and feeding picture in their areas each month and 
report the situation for your information and benefit. To 
gauge feed industry conditions from the practical, first 
hand viewpoint, we urge you to make reading of Feed 
Business Scoreboard a regular practice. 

During a recent international students’ weekend, 
Doughboy Industries, Inc., New Richmond, Wis., was 
host to Australian and Japanese student journalists. President Edwin J. Cash- 
man greeted the young people on their visit to his firm’s diversified industrial 
complex. 

The Israelis, meanwhile, played host to Dr. Gerald F. Combs of the Uni 
versity of Maryland poultry department. Jerry spoke at the middle eastern 
regional meeting of the World Poultry Science association, held recently in 
Jerusalem. Dr. Combs also spoke in Paris and visited in Rome at the Food & 
Agriculture organization headquarters of the United Nations. 

Chicken is so versatile that it can headline the menu every day of the week. 
That was the purpose of a recent week-long chicken festival carried on in the 
employe cafeteria of Merck & Co., Inc., Rahway, N. J. Featured on the menu 
during the week were cacciatore, a la king, roast chicken, fried chicken, and 
turnovers, along with chicken rice soup and chicken liver sandwiches. 

The prominent Ohio State University swine nutritionist, Dr. Howard S. 
Teague, toured seven European nations recently in behalf of the Soybean 
council. One of his stops was at Hamburg, Germany, where he addressed 300 
feed manufacturers and research workers on feeding soybean meal. 

William J. Westerman, executive of Oyster Shell Products Co., Mobile, 
Ala., and its parent firm, and his new bride, Inez, have sent greetings from 
Paris, a stop on their wedding trip. 

An Oklahoman, Donald Fisher of Kingfisher, was honored at Lancaster, 
Pa., recently as the 5,000th enrollee in Daffin Mfg.’s owner training school. 
Mr. Fisher, who operates Fisher’s Mobile Feed Service, was taking delivery of 
his second Daffin mobile feed mill. 

Professional football fans who have been following the sport for years will 
recognize the name of Johnny Blood, legendary Green Bay Packer halfback. 
That was the non-de-gridiron of John McNally, prominent shareholder in 
Doughboy Industries, Inc., New Richmond, Wis., who has been enshrined in 
the Wisconsin Athletic Hall of Fame at Milwaukee. 


DANNEN PROMOTION 


ST. JOSEPH, Mo. Promotion of 
Robert Tatum to assistant superin- 
tendent of its feed mill has been 
announced by Dannen Mills, Inc. Mr. 
Tatum joined the firm in 1948. 


Central Soya Building 


New Indianapolis Mill 
INDIANAPOLIS — Construction of 
a new feed mill with a rated capacity 
of 500 tons per day has been started 
here, according to President Dale W. 
McMillen Jr. of Central Soya Co., 


Fort Wayne, Ind. Completion target 
date is April 1. 

The new mill is being built adja- 
cent to the firm’s soybean processing 
and grain storage plant. To be em- 
ployed in the mill’s operation is an 
electronically controlled proportion- 
ing system for feed ingredients. 

Warehouse space for finished f« eds 
will cover 15,000 square feet and 
facilities for servicing bulk tuck 
and rail customers are to be prc /id- 
ed. Robert Syster, Central So /a’s 
Indianapolis plant manager, will 
supervise production at the new > iil. 
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\.erck's Wolfe Heading 
Peace Corps Campaign 
RAHWAY, N. J.—Coordination of 
national advertising campaign to 
list additional personnel for over- 
as Peace Corps service will be led 
>», H. George Wolfe, advertising 
anager for the chemical division of 
erck & Co., Inc., the firm has an- 
vunced. 
To be conducted by the Advertis- 
i g Council, the campaign will begin 


b>) 


n Oo 


H. GEORGE WOLFE 


in January. Mr. Wolfe will be serv- 
ing on a voluntary basis. Sought will 
be Americans with special skills re- 
quired by the Peace Corps. 

In the endeavor, newspapers, farm 
journals, and college publications 
will be supplied with informational 
advertising and radio stations will 
be provided with recruiting messages 
naming the skills required and sign- 
up details. 

Persons with farm backgrounds, 
ag-educated college graduates, doc- 
tors, nurses, and teachers are high 
on the list of specialists needed in 
Peace Corps work. 


all Bob or Babe 
Stuart for: 
Wheat-Mixed Feeds 
Soya 
Linseed Meal 
Alfalfa 
and all 
Millfeeds 
“For 30 
Years” 


Reliance 


FEED COMPANY 
FEderal 2-2418 
1 ‘34 Midland Bank Bldg. Minneapolis, Minn. 


Frank Adams of Beaver, Ohio, has pur- 
chased Scioto Valley Grain Co., Waverly, 
Ohio, and has renamed it Adams Feed & 
Grain Co. 


Delmarva Poultry Group 


Elects Quillin Leader 
SEAFORD, Del. — Samuel Quillin 
of Berlin (Md.) Milling Co. was 
elected president of Delmarva Poul- 
try Industry, Inc., at the group’s re- 
cent annual meeting here. Mr. Quil- 
lin has been active in the tri-state 
organization for several years. 


Elected vice presidents were A. E 
Bailey of Rehoboth, Del.; Edward 
Covell Jr. of Easton, Md.; and 
George Brinsfield of Princess Anne, 
Md. Richard L. Clem, an Easton 
(Md.) banker, was elected secretary. 
Named treasurer was Roland Hast- 
ings of Laurel, Del. 


President Quillin served as chair- 
man of the Delmarva fund drive in 
1961, when a goal of $135,000 for in- 
dustry research, new product 
development, and promotion of area 
chickens was exceeded. 


Major improvements have been made by 
Gallia Roller Mills, Gallipolis, Ohio, to its 
feed manufacturing and custom grinding 
operations. 


WESTERN | 
YEAST CULTURES 


Supply Your Feeds With 
1. Yeast Cell Activity. 
2. Digestive Enzymes. 
3. Natural B Vitamins. 
4. U.G.F. Properties. 

For All Livestock and Poultry. 
Lower Feed Costs — Better Efficiency. 
College Tests Show Yeast Culture Values. 

Write 

WESTERN YEAST COMPANY 

Chillicothe, Illinois 


Have your formulas checked by 


an 
INDEPENDENT CONSULTANT 


in feed formulation and 
production. 


No job too large or too small. 


C. W. Sievert 
141 W. Jackson Blvd. 
Chicago 4, Ill. 
Phone WEbster 9-3255 


Fortify Your Feeds With 


Fw 


YEAST CULTURE 


Potent Source of Important Feed Values 
1. Enzymes 2. Unidentified Factors 3. B Vi- 
tamins, including Bi2 4. Palatability & Ap- 
petite Appeal 5. Other Important Elements 
FOR ALL CATTLE, HOGS, SHEEP, 
CHICKENS, TURKEYS 


Yeast Culture Values Proven by 
State College Tests 


write DIAMOND V MILLS, INC. 


Cedar Rapids, Iowa 


FRANKE GRAIN CO. 


ESTABLISHED 1892 


JOBBERS OF... 
Malt Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 
Millfeeds 
Beet Pulp 
Feed Barley 
Catfeed 


GRAIN EXCHANGE 


MILWAUKEE 
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Serving Mills & Breeders 
fo 


DEVo 


DEVOLKOD © 

VITAMIN OILS (Fortified Cod Liver Oils 

DEVOLKOD © NON-DEST. 

COD LIVER OIL USP 

DEVOLD VITAMIN A & D FEEDING OILS 

DEVOLD VITAMIN A OILS 

PEDER DEVOLD WHEAT GERM OIL 
“Stabilized”’ 


From Can to Carloads 
ORegon 9-8400 


PEDER DEVOLD OIL COMPANY 


Division of Chas. L. Huisking & Co., Inc. 
417-FB Fifth Avenue, New York 16, N. Y. 


Feed Mixers 
Products 
COLBY 


PULVERIZED 
Oats or Barley 


ROLLED OATS 
AND 


FEEDING OATMEAL 


COLBY MILLING, 
Box 487 
Abbotsford, Wisconsin 
Phone: BLackburn 6-3911 - 6-3921 - 6-2341 
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Classified 


’ 


RATES: 10 cents per word. Minimum 
charge $2.00. Positions wanted adver- 
tisements, not to exceed 25 words, 
$1.00, payable in advance. 


MACHINERY FOR SALE 


PNEUMATIC “air-conveyor” systems posi- 
tive blowers, feeders, new or use Any size, 
capacity, distance or product. Nolder Co. -» Box 
14, Corona Del Mar, Calif. 


CORN CUTTER—grader—polisher—aspirator, 
3,000 Ibs. per hr. A-1 condition, guarantee. 
Write LE-21, c/o The Feed Bag. 


HAMMER MILL—Has 50 HP motor—used 
enly short time. Like new. Rargain for cash. 
Write BA-120, c/o The Feed Bag. 


FEED MIXER W— One ton capacity — floor 
level feed has motor—latest style machine—used 
short time. Write K-D-15, c/o The Feed Bag. 


FOR SALE — 17-40 Hughes grinder guar- 
anteed over-hauled equivalent to new; One 20-40 
Hughes grinder over-hauled and rebuilt equiv- 
alent to new. D. E. Hughes Co., Hopkins, Mich. 


BUSINESS OPPORTUNITY 


OPERATING partner able to 
something other than conversation. Rebuilding 
burned out grain plant. Excellent potential 
basis past performance. Myers & Clark, Box 
26, Ashland, Ky. 


contribute 


MISCELLANEOUS 


HPD — High Potency Digester organically 
digests poultry droppings under slats, dropping 
pits, etc. Reduces bulk & weight. Controls 
odors, ammonia & flies, greatly increases fer- 
tilizer value. Proven on many of America’s 
largest poultry farms. Complete information on 
request. Ryter Corp., Madelia 116, Minn. 


LIQUIDATION 


FEED & GRAIN EQUIPMENT 
OMAHA, NEBRASKA 


2 — 145 cu. ft. horiz. ribbon mixers. 

1 — Worthington 70 cu. ft. ro’ blender. 

1 — Prater #20 Blue-Streak mill. 

1 — Louisville 5’ x 25’ steam-tube dryer. 

1 — Louisville 4’-6” x 25’ steam-tube dryer. 

4 — Forster hammermills, size #8, 100 III 

4 — Forster hammermills, size #6, 75 HP 

2 — Allis-Chalmers Interplane grinders 

8 — ‘Ilis-Chalmers degerminators 

1 — Robinson 36” dbl. runner attr. mill 

4— 150 cu. ft. horiz. germ tank mixers, 34” 
W x 24’ long, spiral paddle agit., 5 IIP 

6 — Hexagonal germ reel mixers 

1 — Carter scalperator, 34” x 72” 


SEND FOR CIRCULAR 


p = R R EQUIPMENT CORPORATION 


1410 N. Sixth St. 
Philadel re. 
Oplar 


A Complete Assortment of 


HIGH QUALITY INGREDIENTS 


MANEY BROTHERS 


MILL and ELEVATOR COMPANY 


MINNEAPOLIS SINCE 1884 MINNESOTA 


DIAGNOSTIC 


fo serve Minnesota Agriculture 
CHNS PFIZER *CO.INC. WILLMAR, MINN 


Pfizer Minnesota Lab 


Construction Begun 

WILLMAR, Minn.—Local officials 
and businessmen recently inspected 
the site of Chas. Pfizer & Co., Inc.’s 
new veterinary diagnostic labora- 
tory here. Shown with the group in 
the accompanying photo, at far right, 
is Dr. Hilmer Jones of the New York 
City firm. 

Dr. Jones is director of Pfizer’s 
department of veterinary medicine. 
From left are Jack Quinn of Willmar 
Industries, Inc.; R. J. Molampy, 
chamber of commerce manager; 
Randall Johnson, chairman of the 
chamber’s industrial committee; and 
Mayor Erwin W. Rau. 

When completed early next year, 
the laboratory will offer at no cost 
diagnostic services to all poultry and 
egg producers in the state, Pfizer 
said. Some diagnostic problems of 
Minnesota livestock producers also 
will be handled. 


Fellowships Announced 


By Ralston Purina Co. 

ST. LOUIS—Fellowships valued at 
$2,000 each will be awarded by Ral- 
ston Purina Co. in 1962-63 to 10 out- 
standing agriculture college students 
in the firm’s continuing program to 
aid in the completion of graduate 
work. 

Vice President J. D. Sykes report- 
ed that his firm, as in the past, will 
award the fellowships on the recom- 
mendation of a committee of five 


tal Contractor. 


Milwaukee's EXCLUSIVE Feed Broker 


BRoadway 2-4580 


FOR FAST COURTEOUS SERVICE 
— CALL—GABRIELSON 


GABRIELSON FEE D S—Ask For Fred Gabrielson 
236 Grain Exchange Bldg. @ 


All Feeds And Ingredients 


Milwaukee 2, Wis. 


coming soon... nei! 


LABORATORY 


PEDERSON CONST. £0 Willmar, Minn. 


persons. Members represent the 
Poultry Science, American Veterin- 
ary Medical, and American Dairy 
associations, the American Society 
of Animal Production, and American 
Association of Land-Grant Colleges 
& State Universities. 

Mr. Sykes noted that three of the 
fellowships will be awarded in poul- 
try husbandry, three in animal hus- 
bandry, three in dairy husbandry, 
and one in veterinary science. Appli- 
cation blanks may be obtained by 
writing Purina’s research awards 
committee in care of Mr. Sykes. 


Gene Spitzer Elected a 


Murphy Vice President 

BURLINGTON, Wis. — Election of 
Eugene H. Spitzer as vice president 
in charge of technical services has 
been announced by Murphy Products 
Co. 

In his new post he will be in charge 
of product development, control, and 
research, as well as technical sales 
development, research, and produc- 
tion. Recognized widely as an ani- 
mal nutritionist, Mr. Spitzer joined 
the firm in 1950. 

His studies for the company have 
resulted in the introduction of pheno- 
thiazine-carrying W-R-Min mineral 
feed for cattle, Baby Pig minerals, 
Spuron, and high vitamin A beef ccn- 
centrate. Mr. Spitzer was born and 
raised on a Waukesha county (Wis.) 
dairy farm. 

He graduated in 1940 from the U: i- 
versity of Wisconsin with a degree 1 
agriculture and education. In tht 
year, he was named a research ass : 
tant at his alma mater. Mr. Spit: 
previously worked for Armour & C 
Chicago, and Western Condensi 
Co., Appleton, Wis., and served a: 
nutrition officer in the army medi 
corps. 
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Mojonnier Heads Daffin 


Lancaster Operation 

LANCASTER, Pa. — Appointment 
of David M. Mojonniet as general 
manager of the Daffin Mfg. division 
of the Daffin Corp., Hopkins, Minn., 
has been announced by Chairman 
Irl A. Daffin. The new executive is 
a University of Illinois alumnus and 
formerly headquartered at Cedar 
Rapids, Iowa. 


DAVID MOJONNIER 


At Lancaster, he will have overall 
supervision of production and distri- 
bution of Daffin’s mobile line. Mr. 
Mojonnier previously was vice presi- 
dent of Cherry - Burrell Corp. at 
Cedar Rapids. 

The new Daffin general manager 
is a past president of the National 
Association of Dairy Equipment 
Manufacturers. 


Edward R. Bacon Names 


Darling and Boyajian 

BOSTON — Olyn Darling has been 
appointed manager of its Portland 
(Maine) office and George Boyajian 
assistant vice president at the office 
here, according to Edward R. Bacon 
Grain Co. 

Mr. Darling previously was as- 
sociated with the Maine Central rail- 
road; Mr. Boyajian came to the firm 
from Boston Grain & Flour Ex- 
change, Inc. President R. C. Bacon 
announced that his firm would cele- 
brate its 110th anniversary on Feb. 
22. . 


Pfizer Extension Award 


Won by Henry Holzman 
NEW YORK CITY — Winner of 

Chas. Pfizer & Co.’s 1961 animal ex- 

tension award for outstanding ser- 


PHONE 
TL 2-2937 
AREA 716 


CALF MANNA 
PILOT OYSTER SHELLS 


BRAN 
MIDDLINGS 
HOMINY FEED 
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vice to agriculture is an asociate ex. 
tension animal husbandman at South 
Dakota College, the firm has an- 
nounced. 

He is Henry P. Holzman, who re. 
ceived the award recently at the 
annual meeting of the American Sp- 
ciety of Animal Production in Chica- 
go. Pfizer initiated the award in 
1959 in cooperation with the society. 

Acknowledged by the award was 
Mr. Holzman’s more than 40 years 
of distinguished service as an agri- 
culturist and teacher of sound hus- 
bandry practices. A native of Chica- 
go, he is an alumnus of Lewis Poly- 
technic Institute there. 


Quaker Appoints Smith 


Development Manager 

CHICAGO—Norman W. Smith has 
been appointed manager of feed 
sales development by Quaker Oats 
Co. Since 1959, Mr. Smith had serv- 
ed the firm as feed sales & dealer 
development manager. 

He joined Quaker in 1947 as a 
freight handler here while a student 
at Iowa State University and was 
named a feed salesman by the com- 
pany’s central feed division when he 
graduated. Mr. Smith was promoted 
to district representative in 1952. 

Two years later he was appointed 
district manager of the central divis- 
ion, retaining the post until 1959. 


Illinois Forum to Eye 


Feed, Grain Marketing 

URBANA, Ill. — One of three 
aspects of the topic of changing dis- 
tribution patterns in marketing at 
the forthcoming agricultural indus- 
tries forum, sponsored by the Uni- 
versity of Illinois, will concern feed. 
The forum will be conducted Jan. 30- 
31. 

Oakley Ray, director of market 
research for the American Feed 
Manufacturers association, wil! 
serve on a panel of industry leaders 
who will discuss ‘‘Appraising the 
Market Structure for Farm Suo- 
plies.”’ 

Separate sessions are scheduled to 
be held Wednesday morning, Jan. 31, 
on feed and grain, fertilizer, and 
buildings and equipment, which com- 
prise the three areas to come uncer 
consideration. 

The attendance interested in feed 
and grain marketing will hear P. C. 
Winslow, Illinois sales manager or 
Ralston Purina Co., speak on “‘l °s- 
sons From Our Grain Banking | x- 
periences.’ A report on soyb an 
price behavior will be the subjec' of 
Dr. T. A. Hieronymus, professo: of 
agricultural marketing at the sch. ol. 
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NEW OPPORTUNITIES FOR 


Leo DeMeyer says... 


For the past 14 years, Leo DeMeyer has been a 
successful Murphy dealer in Gray’s Lake, Illinois. 
When asked why he’s stayed with Murphy’s, pass- 
ing up the opportunity to sell many other feeds, 
Leo’s answer is simple. “With Murphy’s, we have 
satisfied customers. What more could you ask... 
once a customer tries Murphy’s, he stays with it.” 

Like more and more feed dealers, Leo has found 
the secret of success is service. He points out that 
the farmer today is much more conscious of the 
need for efficiency than ever before . . “Nowadays, 
he has to be a laborer, a businessman, a veterinar- 


New customers...new business...new profits with RPHY'S 


With our business 


Part of the staff at Gray’s Lake Feed Sales, Gray's Lake, Illinois, 


L-R: Mixer man “Red” Hall, Manager Dick Lawrence, and Owner Leo DeMeyer. 


ian, a mechanic... there’s no end. A farmer must 
have good service to stay in business. Murphy’s 
helps us give real feedlot service.” 

‘““We operate a grain bank — pick up the custom- 
er’s corn, shell it, and hold it until he needs it. We 
offer complete feed mixing service, and try to give 
same day delivery. We also keep a complete stock 
of feed, animal health products, seed, farm hard- 
ware, fertilizer, and chemicals.” 


Leo concludes: “Our Murphy franchise, and the service of 
our Murphy representative, are important factors in our 
business. | wouldn’t want to be without them...” 


MURPHY PRODUCTS COMPANY, BURLINGTON, WISCONSIN 
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Pellets made with Paco mean repeat 
business, because Paco-ized pellets are 
entirely different from any other pellet. 


Paco is a feed ingredient in itself, sup- 
plies plenty of essential nutrients for 
greater feed conversion and productiv- 
ity. Its rich, molasses flavor adds palat- 
ability to all types of pelletized feed. 


“Fines” are a thing of the past with 
Paco, because pellets form better and 
hold their shape until they are fed! That 
means less waste that normally in- 


creases feeding costs. Paco-ized pellets 
are glossy, slick in appearance, hold 
down choking dust in cattle feeds. 


You can use Paco with confidence. Once 
customers see, smell and experience the 
goodness of Paco-ized pellets, once they 
watch meat, milk or egg production go 
up—you’re in for additional business. 


Get Paco, packed in convenient-to-use 
50-lb. bags. Write us for information on 
pelleting and farm uses of Paco. 
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